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A Review of the Newest Designs Among Holiday Jewels 





By Isabelle 


M. Archer 














TEW jewels at holiday time bring out a 
N selection of all the latest early Winter 
designs in personal ornaments and utility 
pieces, making an interesting group from 
which to gather news of coming jewelry 
fashions. 

First, this year, come the array of pearls, 
thn diamond brooches, bracelets and 
gutoir necklaces. Jewelry for men takes a 
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ominent place among holiday gifts and 
% toilet sets and silver pieces and tiny 


jewels for children come in for special 
attention, 
I 


‘0 the first illustration are shown some 
the latest in pearl necklaces. This is 
“t by any means an all inclusive group 
re at least it is representative of the best 
YS in this jewel. These patterns have 
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been chosen from among the finest of im- 
portations and from jewels made to special 
order for some of the leading Fifth Ave. 
houses. The chief characteristics seen in 
these pearl necklaces are the fanciful 
arrangements of various pearl sizes and 
the use of the tier designing and double 
and triple strand arrangements. 

First in the upper row of pearl neck- 


laces comes one with alternate large and 
small pearls in its 18-inch circle. Next to 
this is a popular pattern with a trio of large 
pearls set in a necklace of pearls of smaller 
size. The central design has cylinder cut 
emeralds for variation in its makeup and 
a double strand of pearls joined by a 
sautoir line. The use of tinted pearls in a 
white pearl necklace is a new thing and 


used with variations on both long and short 
strands. Here it is seen in this fourth 
design with black pearls used in graduated 
sizes for the front of the necklace with 
white pearls at the back and a clasp of 
black onyx and diamonds as a fastener. 
The remainder of this group of jewels 
shows a play on these four principle 
themes. 


Pearls are also seen among the new 
jewels as solitaires or twin stones in finger 
rings, as bracelets and armlets in pearls of 
all sizes, in earring drops and as central 
gems in brooches and bar-pins. 


The new brooches show beside the use of 
central pearls, a pearl border when the main 
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Fic. 1—REPRESENTATIVE PEARL NECKLACES 


section of the brooch is carved from moon- 
stone or designed with open spacing and a 
porder of faceted black onyx or one of the 
colored opaque gem stones. These two pat- 
terns, the one with the flat plaque as its 
central portion and the other with the open 
spacing to give interest to its design, are 
the two chief brooch designs of this season. 

Both of these patterns originated with the 
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French designers, but they have been 
adopted most completely over here and used 
as very important theme among the new 
jewels which are being designed at the 
present time for use later in the season. 
These new bold designs, are planned particu- 
rly to meet the requirements of the new 
gown materials. Large flat spacing, strong 
color and absolute simplicity of pattern are 
the answers the modern jeweler is offering 


in his efforts to contend with the extremely 
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studded monogram. In shapes and _ sizes 
these bags are without limit, they come in 
the tiniest of evening bags and they are 
made in tremendous sizes for the daytime. 
Their patterns now are either copied from 
old tapestries and carried out in beautiful 
colors or they follow a geometric design in 
beads of silver or gold or in pearls and 
faceted gemstones. 

The vanity pieces have become smaller and 
more numerous. That is to say instead of 


EK Qo 222272 FD 








COU -uZ0e@ U8 











Pah Res he 


+ 


ZEA Ae ZZ z 


ee 
Pawar 











Fic. 2—THE NEWER BAR-PINS AND BRACELETS 


complicated all over patterns and_ wildly 
brilliant coloring of the new textiles. More 
will be said later in the season regarding 
this entirely new branch of jewelry designing. 
Only samples of which are now to be seen 
outside of the designing room. 

Bracelets come next in the list of holiday 
jewels with a tremendous array this year in 
all widths and manner of patterning. The 
second illustration gives a group of bar-pins 
and bracelets out now for the holiday season, 
Two of the bar-pins show the new open 
spacing in their designs while the third pin 
shows the treatment of over-lapping scale- 
like sections of gem-set platinum or gold to 
build up along shimmering line for the bar. 

The bracelets include examples in the 
new chain motif, in the open spacing and 
i the latest plaque bracelet with the 
gradually diminishing width around the 
circle, This last idea is newly accepted as 
formerly the plaque design was added to a 
straight bangle. Now the idea is to have a 
graduated width, with the shoulders of the 
design running gradually into the bangle 
form, 

When platinum is used for these jewels 
the frames are flexible and the tiny sections 
designed are hand-piercing and mille-grain 
Wire. In gold this graceful form is carried 
out in the firm bangle as well as in the 
fexible pattern and both materials are used 
0 build up armlets and the extremely wide 
bangles now in demand. 

Among the utility pieces of first impor- 
lance during the holiday season come the 
new beaded bags with the gold or gold and 
Platinum mounts and the inset watch or gem 


including many small articles in one larger 
case, the separate pieces are held in outer 
casings of their own and added to the chain 
of the cigarette case, purse or tiny box for 
the vanity pieces. The patterns in these 


es 
\@ 


49 


of color on the gold or platinum grounds?’ 

Pocket-pieces for the men follow~‘these:’ 
same two rules and are shown in either the, 
self-stripes or the line of colored enaméli.. 


Even watches and the personal ornaments 
keep to these two patterns as their favorite 
trimmings this winter. Some of the new’ 
designs in scarf pins and cuff links are shown 
in the third illustration, and here we see the 
use of both the broad stripes and the narrow 
banding. The scarf pins contain for their. 
main. gems cabachon cuts emeralds, sapphires 
and’ moonstones, opals, amethysts, peridots, 
and topazes. Both pearls and diamonds are in 
the minority for the gem setting of these 
scarf pins, these two exceedingly popular 
gems being left for formal wear for the 
women folk who are certainly not neglecting 
them’ this season. Pearls for necklaces and 
bracelets and diamonds for brooches, neck- 
lace-pendants, finger-rings and earrings, with 
the colored gems and the gem-stones used 
for day wear, and the holiday jewels are 
complete. 

There are especially dainty little jewels 
for the children this year. The new pins 
and brooches and tiny lockets are simplified 
to meet the special requirements and conse- 
quently have added to their vogue. Two of 
the popular utility pieces for children are 
added to the silver table service or the little 
tray, these are napkin clasps or wire clips 
and very clever fastenings for the baby’s bib. 
These new pieces are made in silver or gold 
with the bib holders in pairs and held 
together by a tiny chain of like material. 
The napkin clips are hand engraved and 
some are set with gem stones. 

Added attention is always given to the 
more elaborate toilet sets and pieces for the 
boudoir table at this time of the year. It 
would seem that every available material has 
been called upon to make these newer toilet 
table sets. In color they range from the 
white of ivory to ebony, platinum mounted 
and to carved onyx with inlaid mother-of- 
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Fic. 3—SCARF PINS AND CUFF-LINKS OF GEM-SET GOLD AND PLATINUM 


cases specialize in stripes and in borders of 
colored enamels. The stripes are generally 
hand-tooled on a plain ground in brocaded 
patterns or incised lines. When the enamel 
is used, it is run in a pinstripe around the 
outer edge of the case or it traces a geo- 
metric pattern generally following the out- 
line of the piece to make an all over design 


pearl. Mother-of-pearl is included in the 
newer materials and it is seen in all shades 
from the palest to the deepest tones. It is 
outlined in silver or used as a medallion for 
the center of a gold or silver group with 
the back of mirror, brush and the tops of 





(Continued on page 53) 
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ing of sterling silver rhinestone bow-knot and 
two pearl drops of uneven length. 


STYLE 246.—Fifteen-inch necklace of graduated 
REGENT PEARLS in a choker effect, with 
sterling silver pearl clasp, and pendant consist- 


Price subject to Jewelers’ Circular Key 
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The Production of Platinum for the Year 1924* 





By George Frederick Kunz, Sc. D., Ph. D., A. M. 
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(Continued srom issue of November 25) 

The Lydenburg discoveries have apparently 
taken much of the interest away from the 
Waterberg field. Some of the companies 
working in the latter district have suspended 
operations, but on the other hand some new 
companies have entered the field. No pro- 
duction for the market has yet resulted. 

The American Trade Commissioner at 
Johannesburg* in a recent report stated that 
according to present indications the first out- 
pit of South African platinum would ma- 
terialize during July or August, 1925, in the 
Lydenburg district. With the arrival of the 
dry season, increased staffs were being set- 
tled in the platinum belt by both companies 
and syndicates so that the population of the 
fed was growing rapidly. Despite the 
drawbacks of the recent exceptionally heavy 
rains and consequent bad roads, prospecting 
isnow being carried out widely over an area 
about 120 miles long. In addition, develop- 
ment work of a serious nature is being com- 
menced over the entire norite belt as well 
as along the Oliphants river, where the 
norites are also found with bands of chrom- 
ite. A new platinum location is also in pros- 
pect in the extreme north of the field. So 
far there has been a marked divergence in 
the color, crystallizations and general char- 
acteristics .of the different platinum lodes. 
There is considerable mining activity at sev- 
eral centers, but especially at Mooihoek, 
Drickop, Dwars river and Mandag’s Hoek. 
At the latter point a very large body of 
dunite has been discovered and assays are 
promising. Working parties have already 
commenced operations on some of the allu- 
vial deposits along the Steelpoort river and 
sluices are being erected. Experts predict 
that large dredges will shortly be at work 
insome of these alluvial areas and that they 
will recover considerable gold as well as 
platinum. One financial group already has 
secured a large area, containing sufficient 
alluvial for 50 years’ operations, and plans 
for development are now being formulated. 

On the commercial side it is interesting to 
note that quantities of mining materials are 
constantly arriving at railway stations near 
the field, 

Osmiridium.—The quantities of osmiridium 
produced by the gold mines of the Rand 
éppear to be steadily rising, as shown in the 
following figures given by the Transvaal 
Chamber of Mines: 

Ounces Value 


eee 509 ~=—s- £6,801 
ae 761 13,165 
Frere 1,784 43,528 
ee 1,125 28,900 


Thus the output is now much greater than 
that of Tasmania. An interesting account of 
osmiridium on the Rand has been written 


by H. Rusden and J. Henderson? The fol- 


x Reprinted = fram Mineral Industry, Vol. 
ow by Permission of the McGraw-Hill 
0. 
= eae. Min. Jour. Press, Apr. 4, 1925. 
Robi ¢ Story of Osmiridium on the Rand, Round 
5 m, Transvall Chamber of Mines, Dec., 1924; 
0 Afr. Min. Eng. Jour., Jan. 24, 192s. 


lowing is the approximate composition of the 
osmiridium recovered in South Africa: 


Per Cent 
I ia ed oes 37 
PG vide Set wadmesane wwe 42 
Pt, pclae 10 
PS  vetvaisa pu deraamen 5 
PE vcacasuohaes bsvopiaters 0.3 
aa ais Ores ave ebm . 04 
ee eer nenabtls 5.3 
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etc. The method described provides for the 
rapid and accurate estimation of palladium 
directly from a solution in which pla 
and other platinum metals predominate. It 
is especially useful where it is necessary to 
determine impurities in samples of technical 
and so-called chemically pure platinum, the 
estimation of gold, silver, and base metals 
impurities being accomplished at the same 
time. ; 
Osmium.—There is a consensus of opinion 
that the metal osmium is poisonous. Its 
chief use has been in the manufacture of 
fountain pens and in an alloy with iridium 
and gold. The osmiridium scales as they 
occur in nature are employed in tipping 
the pen points and an artificial alloy in 
which osmium is one of the components 








WORLD’S PRODUCTION OF PLATINUM (a) 
(In troy ounces, fine platinum) 


Canada 

Australia (b) 
DOR oasis orto epee beseet eae 463 497 
te are tet a ay re eee 335 311 
Co Ee Pee eae Toe rarer ee 185 eke 
SO ae Pe ae ere 43 475 
SPT S ocak Grbg a eae ole alere arerona ards 62 1,040 
BI ee he pias ord ayaa Rio ek eee 197 1,036 
BEG as vee vslvckaneaveenwouus 461 705 
ne nor rrr eae 162 690 
Des pared ataee anaes ewe a 640 4,345 
PE sy sania eae ess Raa oo 189 5,412 
oa) RII RS Ree eo ee 61 4,802 
DR sc 25 6'c ek Rien o aR ds Ge eee 445 6,810 
Oy bs eis sae eld Sea es 6-455-0 . 490 9,181 





(a) Estimated content of fine platinum contained in crude platinum output. 


United ; 

Colombia Russia States (b) Total 

27,071(d) 250,000 (c) 1,005 279,036 
17,635 (d) 210,000(c) 1,034 229,315 
16,264(d) 202,000(c) 1,484 219,993 
18,749(d) 104,000(c) 1,190(e) 124,457 
25,592(d) 53,000(c) 2,780(s) 82,474 
26,421(d) 42,000(c) 6,280(e) 75,934 
34,266(d) 21,000(c) 9,740(e) 66,172 
32,236(d) 25,000(c) 10,460(e) 68,558 
33,500(c) 9,230 11,500(e) 59,215 
34,000(c) 5,500 2,899 48,000 
43,574(d) 18,689 1,998 69,115 
40,676(d) 31,700 2,114 81,745 
51,331(d) 40,000 3,523 104,525 


There has been a 


small production in some years from India, Borneo, Japan and other countries, but none of import- 


ance. (b) Platinum of domestic source recovered by refiners. 


(c) Estimated by J. M. Hill, U. S. 


Geol. Surv. (d) Estimated from total for metals of the platinum group. 








TECHNOLOGY 


Recovery of Platinum from Ore.—In an 
article’ on the treatment of platinum ores, 
B. W. Holman points out that platinum can- 
not be caught by amalgamating plates nor 
dissolved in any suitable solvent. The fine- 
ness of the platinum particles and the lean- 
ness of the ores preclude ordinary concen- 
tration methods, the percentage content of 
platinum in two typical ores being only 0.0057 
and 0.00034 per cent. In South Africa it is 
hoped to catch the platinum on blankets or 
corduroy, but there is little possibility of 
making better than a 40 per cent recovery 
in this way. Certain devices could be made 
to reject considerable gangue without much 
loss of platinum, thus giving an enriched 
slime. Some new method of treatment needs 
to be devised for good recovery. Smelting 
of platinum ore with lead appears to be 
economically feasible. 

Estimation of Palladiwm.—In Industrial and 
Engineering Chemistry for March, 1925, H. 
E. Zschiegner describes a method of esti- 
mating palladium. It is usual in analytical 
practice to precipitate palladium either as 
palladium cyanide, palladious iodide, or am- 
monium palladi-chloride, subsequent to the 
removal of platinum. Palladium may also 
be precipitated from the hydrochloric-acid 
solution with dimethylglyoxime, and in some 
instances is separated by selective solution 
(nitric acid), though the latter method is not 
applicable in the presence of platinum. The 
separation of the platinum metals is at best 
a long and tedious process, attended as it is 
by such disturbing factors as hydrolysis,. cat- 
alysis, incomplete and reversible reactions, 


IMining Mag., 32, 283-5 (May, 1925). 


has been used with more or less success. 

Dr. James Lewis Howe regards the smelt- 
ing of osmium alloys as “decidedly danger- 
ous, unless special precautions are taken to 
avoid the fumes, for the osmium oxides very 
readily at high temperatures.” To this may 
be added the opinion of Schoelles and Pow- 
ell that “the vapor has a penetrating odor 
and acts as a violent poison to the lungs and 
eyes. It is reduced to the metallic state in 
contact with the tissues and the metallic 
film thus deposited on the cornea produces 
permanent injury to the eyesight. With 
proper precautions the metal might be em- 
ployed as a substitute for iridium in the 
hardening of platinum alloys, but the risk 
attending the handling at temperatures at 
which it will oxidize would appear likely to 
militate against the substitution for that pur- 
pose,” 

Hall-marking and Stamping of Platinum, 
—The desirability of protection to the public 
through proper markings of platinum jewelry 
has been evident for many years, and stamp- 
ing laws have been enacted in various places. 
There is a question, however, as to just how 
far such legislation should go. The benefits 
from alloying palladium with platinum in 
jewelry are doubtful, and ought not to be 
permitted unless clearly stamped when pal- 
ladium is used; it has been estimated that 
proper substitution could effect a saving of 
$2,000,000 to $3,000,000 on the $10,000,000 
paid annually for platinum. There was re- 
cently issued in book form a collection of 
letters, addresses, and articles on this ques- 
tion entitled “The Platinum-Palladium Con- 
troversy, Volume I,” compiled and com- 
mented on by Charles Englehard, general 


1 Chem. Met. Eng., Nov. 10, 1924. 
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HE strength of our organ- 

ization, its influence over 
the diamond markets and ca- 
pacity to lend force to our 
customers, coupled with our 
ability to supply diamonds at 
lowest market prices, has 
brought us the most success- 
ful merchants in the country 
for loyal customers. 


ARNSTEIN BROS. & CoO. 


Importers and Cutters of Diamonds 


New York - 20 West 47th Street 


CHICAGO LONDON AMSTERDAM 
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manager Of Baker & Co, Inc., Newark, 
N. J. 

In the meantime, a decision of importance 
in the matter of the New York stamping 
law was recently handed down in the Court 
of Special Sessions, in which a manufacturer 
was found guilty of violation of the law in 
having sold an article stamped “Plat. Top 
18K,” which it was conceded was manufac- 
tured of white gold with a small amount of 
platinum. The assay showed the platinum 
in the article to be slightly less than 1 per 
cent, the palladium about .25 per cent, and 
the gold and other metals about 98.75 per 
cent. 

The manufacturer was charged with 
violating the Platinum Stamping Law of 
New York, which forbids the use of the 
word “platinum” or any abbreviation on any 
article unless the metal appearing or pur- 
porting to be platinum assayed 925 thou- 
sandths pure platinum or platinum in com- 
bination with other metals of the platinum 
group. 

[THE END] 











A Review of the Newest Designs 
Among the Holiday Jewels 


(Continued from page 49) 








the boxes, engine turned for the ground 
material with the mother-of-pearl set above 
this in its own little frame of the mount 
material and decorated to side with a 
central motif in mille-grain wire, gem set to 
bring out the main color in the pearl. 

The gift department at the jewelers 
offers an array of desk and table clocks 
appropriate for any room in the house. 
Next to these pieces come the photo frames 
and smoker's pieces, book-ends, lamps and 
candlesticks. A greater collection of these 
is to be seen than for many seasons past, 
and they come in a wider range of color, 
material and form than is usual even at this 
time of the year. 








Balance in Design 

A GOOD definition of the term “balance” 

as applicable to design is not often 
found in preceptorial books for the embryo 
designer. The following by H. H. Brown, 
m his “Applied Drawing” (Chicago: 
Atkinson, Mentzner & Co., 1916) is 
elucidatory : 
_ “Balance means an opposition of equal 
lorces. In recent books of design we have 
the distinction drawn between obvious 
balance and occult balance. Obvious balance 
means a balance which is clearly evident. 
Occult balance is that balance the cause of 
which is not clear, though a sense of repose 
may be clearly felt. 
“We have perhaps the clearest examples 
of obvious balance in designs based upon 
‘symmetry or repetition of the same form 
on the right and left of a central axis. 
Occult or obscure balance is seen in those 
groups of forms of unlike size or shape 
which by their arrangement do not follow 
a law of symmetry yet obey in their related 
Positions a hidden law which gives to the 
Composition a clearly satisfying sense of 
repose.” 
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Rachid Moutran Pasha _ Brings 
Antique Jewelry and Gems to 
New York 





GREAT deal of mystery surrounded 
the arrival in this country two weeks 
Turk, 


ago of Rachid Moutran Pasha, a 
whose baggage was marked “Prince Rajah 
II.” With the prince came jewelry and 
gems said to be valued at anywhere from 


PzA PHOTO 
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As the story goes, Rachid Moutran 
Pasha was at one time a friend and ad- 
visor of the former Sultan Abdul Hamid 
of Turkey who was also the ruler of the 
province of Samsum in Asia Minor. At 
that time there was a law against excavat- 
ing for antiques but the governor of the 
province under the Sultan knew no law and 
Rachid Moutran Pasha proceeded to ex- 
cavate. He discovered under the sands of 
Samsum a treasure of ornamented gold 


ANCIENT GREEK AND PERSIAN GOLD WORK, NEARLY 2,000 YEARS OLD, RECENTLY BROUGHT TO 
NEW YORK 


$4,000,000 to $15,000,000. A few of the 
pieces are illustrated herewith. 

The Prince was met at the boat upon its 
arrival in Hoboken, N. J., by a squad of 
40 policemen who escorted him to the Hotel 
Vanderbilt, New York. The jewels are 
reported to be the result of explorations 
near the Black Sea and are said to be 
one of the most remarkable collections of 
ancient Greek and Persian jewels and en- 
gravings ever unearthed. Most of them 
date back to IV B. C. 


closely 
On the 
Moutran Pasha came to the United States 
with his treasure, arriving here two weeks 
ago. 


buried 200 years before the Christian era. 
This gold was stored away and guarded 
throughout the time of the war. 
advice of an American, Rachid 


The ancient jewels, it is reported, will be 


taken to the Metropolitan Museum of Art 
where they will be passed upon and will 
then be offered for sale by Rachid Moutran 


Pasha. 
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The Latest Paris Jewelry Fashions 





By L. Reid 














Everyday necklaces are becoming more 
elaborate, covering more and still more of 
the neck, intricate ornaments being worn 
in the front of the decolleté in all kinds 
of patterns. Chains are hung to chains, 
stones to stones, making three tiers of orna- 
ments, in the front of the throat. A com- 
mon pattern of this type of ornament is 
made in gold links. The first chain, fairly 
close fitting, has a white crystal hanging 
from it, just below the crystal comes 
another chain, linked up with the first, from 
which a larger crystal is suspended. Beneath 
is still another chain and a still larger 
crystal. Sometimes platinum is used for the 
chains, which are then very fine, the orna- 
ments being the chief point. Large lumps 
of amber pear-shaped sometimes make the 
ornaments, while at others a piece of old 
seasoned amber, weather worn and rough, 
just as it was found on the shores of the 
Baltic Sea is seen. One of the ornaments 
had fringes of topaz, almost concealing the 
throat in front, hanging from three tiers 
of silver chains. Sometimes complicated 
ornaments with one great garnet, and two 
smaller ones to match are seen, anything in 
fact is used to make a full and elaborate 
front to the necklace. 


x * * 


With the monogram and initial ring, so 
popular just now, the chain bracelet in 
platinum, gold or silver, either with coarse 
links or the finest chainwork, has a plaque 
for the initials in the centre. The same 
“rage” for initials is seen in brooches, made 
of a gold plaque for coat of arms or initials 
and nothing else, this fashion being no doubt 
due to the need of being able to identify 
goods if stolen in a crush, at once and with 
certainty. There is also much more 
difficulty in disposing of initialed goods, as 
they must almost be melted down to ensure 
rapidity and full security. Heavy gold 
bracelets of the old-fashioned kind are also 
engraved with monograms. Watches have 
a plaque on the case for the engraving of 
initials, and all this marking of the per- 
sonality increases as the festive season 
approaches. 

x * x 

Bags, so popular for gifts, are in heavy or 
very light links of gold or silver and in the 
mount there is room for initials. Loose 
mitials for attaching to handbags, etc., are 
sold, very pretty and well made. Purses 
and pocketbooks also have room for 
initials, they are sometimes marked in the 
corner with movable letters, while plaques 


for attaching to bunches of keys are also 
seen, 
x a * 


Black onyx rings, thick and heavy, with 
@ single grey pearl, standing out as far 
as possible, although not held by claws, are 
4 pretty fancy. Buttons, for wearing on 
Coats, very thick, in black onyx, with a 
single grey pearl are also seen. All kinds 
of combinations of onyx and grey pearls are 
fashionable for rings. White sapphires and 


black onyx make a happy and new combina- 
tion, while diamonds and black onyx are 
used for barettes, for rings and a line of 
blue sapphires is something added to under- 
line the brilliancy of the diamonds. 

x * * 


The somewhat eccentric mode of weai- 
ing a tiny watch on either shoe instead of 
a buckle is hardly likely to catch on, ex- 
cepting in the music-hall where it is a 
feature. For fancy dress balls too, it will 
be the mode. Jokes about the watch on 
the right foot differing from that on the 
other foot and both never being wound up 
properly are already being invented by 
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and small animals, they make useful gifts 
for a man, for instance, as they may cost 
nothing or a great deal, according to cir- 
cumstances and always look about the same 
as regards value, be they in common silver, 
or even plate, in gold or platinum. 

* * * 

An entirely new mode is the wearing of 
a strap across the instep for ball slippers. 
Very high, this tiny band is bejewelled. Just 
a double line of diamonds and sapphires, or 
pearls and coral mark the instep, and hold 
the slipper in place. 








Football Cup Won by 
Marines 


President’s 
the 


Wasuinocton, Nov. 25.—Here, in the Na- 
tional Capital at the Griffith Stadium, there 
was enacted on Saturday, Nov. 21, a grim 
gridiron battle between the Army and 
Quantico Marines, for the President’s Cup, to 
settle the National Inter-service Football 


The 


THE PRESIDENTS CUP RECENTLY WON BY THE QUANTICO MARINES 


witty partners to be brought out and 
served up as occasion calls, The tiny 
watches are of course always heavily 
jeweled. 

*x* * * 


Among the charms seen for hanging on 
watch chains this week are (?) marks of 
interrogation, and No. 13, considered an ex- 
cellent charm. There are also ladybirds, a 
very pretty fancy, as they are called 
“Beasts belonging to the good God,” in 
France, and it is considered very unlucky 
to kill one, even by accident. With a multi- 
tude of four-leaf clover designs, monkeys 


Championship of 1925. The Marines were 
the victors by a score of 20 to 0. 

The Army was the defender and the 
Marine Corps the challenger. The former 
won the President’s Cup and the title last 
year, in a game against the Navy, taking 
the whole works with it to Fort Benning, 
Ga., the home of the Infantry School. The 
Marines overwhelmed the Scouting Fleet of 
the Navy at Norfolk on Armistice Day, 
submarining the admiralty under a 44 to 0 
score. By virtue of this victory the sea- 
soldiers earned the right to engage the 
Army, which they did successfully. 
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Diamond Rings 
Diamond Bracelets 
Diamond Watches 
Diamond Bar Pins 
Diamond Brooches 


e 


cA wonderful Wheeler assortment, 
available to help you make sales. 


We are ready for your valued orders. 


Nothing compares with 
Wheeler service. 


e 


WRITE, WIRE OR TELEPHONE 


ESTABLISHED 18 52 


The Wheeler Trade Mark is H of Quality, Service 
Your Guarantee and Satisfaction 


TRADE MARK 
REGISTERED 


Hayden W. Wheeler & Co, Inc 


OFFICE AND FACTORY 


458 West 40th Street + New York , 
Telephone Longacre 7300 
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The News from England 





An Important Point in Insurance Now Before the Courts—Jeweled Head Dress 
Popular—Elaborate Afternoon Jewelry—Fishbone Earrings—Pearls in 
Various Uses—Importance of Appropriate Jewelry—Burma Ruby 
Mining Company May Go Out—New Platinum Standards 




















—— 
ee 


Loxpon, Nov. 22—The question of 
whether the theft by a customer of jewelry 
that has been insured exempts an insurance 
company from liability was aired in the 
King’s Bench Division this week before 
Justice McCardie. J. Ellett Lake & Sons, 
Exeter jewelers, sued George Simmons, a 
Lloyd’s underwriter, for $7,000, the value 
of two stolen pearl necklets. Plaintiff's at- 
torneys said a premium of $300 to cover a 
loss up to $80,000 was paid. The court 
was informed that a man and a woman 
visited the Lake establishment in 1923 and 
bought a cat’s eye and diamond ring for 
$150 which was paid for by check. She 
then took away on approval some other 
jewelry worth nearly $240. The woman 
asked that payment for some of this be 
postponed until her dividends became due. 
The jewelers consented to the delay. Later 
she was allowed to take two pearl necklets 
worth $5,000 for her husband’s selection, at 
the same time choosing a silver tea service 
priced at $150 for a wedding present. Later 
the woman approached a pawnbroker to 
sell a necklet on commission, $1,500 being 
advanced. Her subsequent check to the 
jeweler was dishonored and she got 16 
months’ imprisonment. The insurance man 
denies responsibility. The case has been 
adjourned. 

* * x 

The jeweled headdress has now regained 
its popularity, thanks to the shingled woman, 
who-has found that the right sort of close- 
fitting head piece is excellently suited with 
the close cropped head. The new type of 
headdress follows closely the lines of the 
head covering worn by the aviator. It is 
mostly in semi-precious material picked out 
in precious stones, the general design being 
on the cubist-mannequin principle. The 
headdresses are plentifully embroidered, the 
jewels being incorporated according to the 
effect desired. The bandeau headdress goes 
well with a shingled head. Paris and Lon- 
don, always keen for anything new, are 
making popular the enameled headgear. Ex- 
amples of this are seen in the bright green 
enameled piece which is rimmed with small 
tose diamonds, and has an ornament at the 
back taking butterfly form, and the lacquer- 
ted enameled bandeau with a border of ori- 
ental pearls with a flat baroque pearl at the 
back, ig 

x * x 

“Afternoon” jewelry is now much more 
elaborate than it was a year or two ago, 
when one jeweled ring-and a short necklace 
was considered sufficient for the smartest 
toilette. Many rings are being worn this 
season, while earrings, bangles, bracelets 
and ropes of pearls are necessary to make 
the effect complete according to the dictates 
of fashion. One of the newest neckchains 
being worn here consists of various semi- 
Precious stones, each of a different color 
and strung on a thin black eyeglass cord, a 


long thin, black silk tassel completing the 
ornament. The newest bracelet is of the 
mesh variety, and three inches wide. Pink 
coral is having a vogue in conjunction with 
jewelry owing to the fact that it harmonizes 
well with the prevailing color tones in dress 
and ornamentation. 
x * Ok 

The jeweled earrings are now to have a 
new rival judging from the fishbone orna- 
ments displayed at an exhibition the past 
week at Westminster. Fishbone earrings 
in brilliant colors soon will be seen in the 
shops. Pendants of the same material also 
were on view. Numerous other fishbone 
ornaments were displayed. They are made 
by women and the prices, of course, are not 
exorbitant, 

* * 

Real pearls, instead of buttons, are being 
used on some evening gloves. Slave bangles 
are now very heavy and the newest types 
are fashioned in large links of gold. Some 
of the new French handbags are made en- 
tirely of seed pearls with a diamond or 
platinum mount, 

x * 

The use of pearls, jade and amber in such 
articles of personal wear as rings, pendants 
and brooches is now fairly widespread some 
of these items being done in simple gold and 
platinum settings, while others are in ex- 
travagant mountings. Pearl necklaces, in 
which the pearl used is extra large, just 
reach the base of the throat. Black pearls 
are enjoying a vogue now and at a recent 
mannequin parade, an excellent effect was 
obtained with a few crystal beads clustered 
in the center of a costly black pearl neck- 
lace the effect of beauty being considerably 
heightened. Tiny seed pearls are now being 
fastened in five or six rows to make dainty 
headpieces or bracelets. 

x * * 

The importance of wearing the right 
gems with the right dresses is emphasized 
in some of the newest designs. Emeralds, 
amethysts and jade are incorporated in 
jewelry pieces for use with white gowns. 
On natural colored cloth for day frocks 
amber beads and brooches are considered 
the thing. Chains of very fine silver or 
gold links having a large piece of real am- 
ber pendant the lower.end are now fashion- 
able for use with the gray frock. Big flat 
jade pendants (some depicting quaint pic- 
tures of Japanese scenes) look well sus- 
pended against the natural gray background. 
With the aluminum satin gown the ruby 
is used for ring or pendant wear. The type 
of earring that harmonizes with the gray 
satin gown is of pink crystal. Designed in 


the form of a ring it has a colored pearl-or- 


jet bead suspended in its center. 
x *x * 


The little gold watches with elaborately 
worked designs on the back are now being 
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fixed on extravagant silk bands for wrist- 
let wear. The very narrow edge of this 
rather expensive type of watch is studded 
with small colored stones. Tiny watches on 
fobs show exquisite workmanship as they 
dangle from the new jeweled straps. The 
vogue for the smaller jeweled, highly- 
priced watch, seems to be developing. 
x * * 

The question of the winding up of the 
Burma Ruby Mines is to be discussed at a 
special meeting this week. The Indian gov- 
ernment has refused a new 21 years’ lease 
of the mines so that the only alternative 
appears to be voluntary liquidation. The 
company’s original share issue was issued 
by the Rothschilds in 1889. In 1897 some 
$600,000 in losses were written off by re- 
ducing the capital by $2 per share. A first 
div‘dend of five per cent. was paid in 1889, 
the highest dividend on ordinary shares 
paid being that of 17% per cent. No divi- 
dend has been paid since October, 1919. 
oe ae 


It has been decided by the various jewelry 
associations here that the term “platinum” 
shall no longer be used unless articles so 
described are made from platinum which 
will assay, including solder, at a minimum 
of .95. A warranty on stationery used by 
the trade is to be given to this effect. Where 
platinum is used in conjunction with gold 
the articles’ so made are to be marked ac- 
cordingly, viz: “9 ct. and Pt.,” “15 ct. and 
Pt.,” or “18 ct. and Pt.” Some 300 firms are 
represented by the different associations 
which include the Birmingham Jewelers’ 
and Silversmiths’ Association, the London 
Wholesale Jewelers’ and Allied Trades’ 
Association, the Federation of Master Gold- 
smiths and Jewelers, and the National Asso- 
ciation of Goldsmiths. This platinum guar- 
antee, it is believed, will be to the ultimate 
benefit of the precious gems and metals 
industry. 

x oe * 

The theft of 12 platinum and diamond 
rings valued at $25,000 from the premises 
of Mallett & Sons, New Bond St., is being 
investigated at Marlborough St. Court 
where a young man, charged with assisting 
two others (not in custody) to raid the 
jewelry establishment early in the month. 
Accused said he drove the car that was used 
in the affair both before and after the raid 
and is not acquainted with the names and 
addresses of his companions. The stolen 
rings have not been returned. A _ partner 
of the firm testified to the manner in which 
the raid was conducted. He chased the 
actual thief to a side street where the man 
in custody and another were waiting with a 
high powered car. Another witness at- 
tempted to board the car but was struck in 
the face and knocked to the ground. The 
case is remanded for police evidence. 

x * 

Several of the leading cutlery manufac- 
turers announce their intention of participat- 
ing in the British Industries Fair in London 
next February. A dozen Sheffield firms also 
will take part in the New Zealand Dunedin 
exhibition. The big hollow ware factories 
report that they are not getting a lot of 
orders for the Christmas trade, silver and 
the best qualities electro-plate being in small 
bulk. The chief demand is for the cheaper 
grade of goods. 
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Canadian Imports of Clocks, Watches, Jewelry and Gems 


Toronto, Can., Nov. 28.—The monthly report of the trade of Canada for September 
gives the value of imports for home consumption in the jewelry and allied trades as 


follows : 


Clock and watch keys, clock movements 
and clock cases 


Watches 


Watch cases and parts thereof, finished 


or unfinished 


Watch actions and movements and parts 
thereof, finished or unfinished, includ- 
ing winding bars and sleeves 


Jewelry, n.o.p. 


ee 


re 


Sterling or other silverware, n.o.p. ..... 


Manufactures of gold and silver, n.o.p.. 


Precious stones 


and imitations thereof, 


not mounted or set, and pearls and imi- 
tations thereof, pierced, split, strung or 
not, but not set or mounted..........+ 


Diamonds, unset 

























































































Month of Six Months 

September Ending September 
ea —————~{ fa * ‘ 
1924 1925 1923 1924 1925 
United Kingdom $2,853 $4,013 $18,375 $9,852 $16,870 
United States .. 28,124 35,321 181,047 130,622 124,473 
PFONCO .iccass 2,431 3,956 1,694 9,041 15,047 
Germany ...... 22,133 21,293 100,688 114,858 78,888 
i! eee 1,886 2,174 11,481 = 11,141 6,244 
IROPEIOBOB Secs dealnk  Miegees 2,406 oan «eae 
Switzerland .... 19 657 990 1,767 4,365 
Other countries. OF “peas 209 6,228 877 
TOE kiss 57,543 67,414 316,890 283,751 246,764 
United Kingdom 1,043 721 1,523 2,268 4,771 
United States 10,191 6,155 68,755 57,818 34,355 
Other countries. 486 2,699 2,213 5,161 11,352 
TOG cise 11,720 9,575 72,401 65,247 50,478 
United Kingdom 368 936 1,966 2,302 3,640 
United States 2,646 915 3,920 8,664 3,569 
oe re 95 1,825 1,064 2,571 3,282 
Gerniafiy ..... 1,325 247 = 22,517 +=12,892 3,426 
Switzerland -16,052 19,633 48,832 88,882 71,507 
CUMCr CORMIPS cise 0 sows 1,256 150 147 
PO ena 20,486 23,556 79,555 115,461 85,571 
United Kingdom 178 70 761 1,248 1,143 
United States .. 15,165 21,311 73,393 59,705 60,727 
WEG? Gicmin boxes ‘eacien 23 28 153 
Other countries . 208 i Ae 850 1,018 
Switzerland 11,171 7,041 32,697 38,827 33,434 
6: |, ee 26,722 28,916 106,874 100,658 96,475 
United Kingdom 1.006 678 2,220 2,505 3,147 
United States 24,658 44,237 157,688 146,323 151,409 
PHOME: saeccwcés cokes  —eantex 980 734 9,953 
Switzerland .... 100,556 69,331 356,718 396,526 305,851 
Other countries. ..... 407 2,596 226 3,832 
fi. ree 126,220 114,653 520,202 546,314 474,192 
United Kingdom 14,711 12,584 72,779 103,040 65,334 
United States 83,038 76,978 382,588 370,400 323,402 
Czecho-Slovakia . 16,428 4,628 49,628 109,847 39,401 
PTRNCe fivsvos'ee 9,463 11,702 33,463 51,878 48,212 
Germany ...... 16,561 10,913 26.766 58,777 55,445 
Japan persis 42 162 5,800 3,122 2,949 
Other countries . 670 1,988 10,970 10,943 7,081 
TOA fcc 140,913 118,955 582,330 708,007 541,824 
United Kingdom 8,242 9,752 104,835 65,189 83,778 
United States . 6,255 3,569 23,925 34,302 23,973 
Netherlands ..0¢ ee25 cscs 4,067 1,778 60 
Other countries . 1,008 499 990 4,125 2,821 
POLAE sé seeas 15,505 13,820 133,817 105,394 110,632 
United Kingdom 277 2,623 15,573 6,870 12,571 
United States 18,661 12,986 31,980 66,677 55,805 
Other countries . 15 36 3,970 2,971 1,973 
POUR sis eee 18,953 15,645 51,523 76,518 70,349 
United Kingdom 2,159 7,317 22,213 68,332 97,024 
United States... 6,649 5,167 38,195 41,335 29,652 
Czecho-Slovakia . 96 140 1,859 1,019 1,079 
PYOMCe .cisisces 8,669 1,726 54,240 51,508 36,170 
Germany ...... 1,010 2,215 6,904 9,899 9,324 
VEGAN sccccvens 1,776 4,916 36,909 28,341 30,859 
Switzerland .... 513 863 2,460 3,979 3,036 
Other countries. 11,249 1,907 1,159 22,066 2,434 
TO 6sckes 32,121 23,351 163,939 226,479 209,578 
Inited Kingdom 41,213 106,364 272,583 365,968 547,755 
United States .. oe 4,600 4,201 3,386 16,098 
Belgium ....... 42,512 144,111 339,578 239,094 472,121 
EK Sescras tas 239 6,867 20,405 36,738 
Netherlands ... 84,532 75,343 378,038 349,098 291,807 
Other countries — *eeceer  ‘ceRESS . Peers 18,310 6,090 
Total sree» 168,257 336,657 1,001,267 996,261 1,370,609 


—_—_—- 
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CELEBRATES GOLDEN WEDDING 





Ernst Schmalz, Veteran St. Paul, Minn., 
‘Jeweler Receives Many Congratulations 
on Happy Event 
St. Paut, Minn., Nov. 25—On Nov. 9 
Ernst Schmalz, senior member of the firm 
of E. Schmalz & Son, 708 Metropolitan 
Opera House building, prominent manufac- 
turing jewelers of the city, celebrated his 

golden wedding anniversary. 

At the age of 75, Mr. Schmalz is still 
active in the business. He was born in Ba- 
varia in 1850. On Nov. 9, 1875, he married 
Miss Sophie Mauer, of Dubuque, Ia., mov- 
ing to St. Paul in 1887. Mr. Schmalz 
founded the firm now known as E. Schmalz 
& Son in 1895, and has developed it into a 
general manufacturing business. 

A son, Frederick L. Schmalz, is a member 
of the firm, and the son of Frederick, Wal- 
ter, is associated with the business. Charles 
Thoele, a son-in-law, is secretary of the O. 
H. Arosin Co., retail jewelers, 414 Robert 
St., St. Paul. 








BANKRUPTCY SCHEDULES 


Assets of $8,230 and Liabilities of $45,572 
Listed by Nowlan Co., Richmond, Va. 


RICHMOND, Va., Nov. 25.—Schedules of 
the Nowlan Co., jeweler, 317 E. Broad St., 
recently petitioned into bankruptcy, were 
filed yesterday in United States District 
Court. They show assets of $8,230, con- 
sisting of debts due on open account, $3,700; 
stock in trade, $1,500; fixtures, $2,500; real 
estate, $500; cash on hand, $30. Liabilities 
of $45,572 were itemized as follows: unse- 
cured claims, $25,162; notes not secured, 
$15,650; secured claims, $700; rent, $2,750; 
wages, $890; State and municipal taxes, 
$297; United States taxes, $123. 

Unsecured creditors with claims of $100 
or more include: Aisenstein Woronock & Co., 
$623; A. Benefico, $858; A. Cohen & Co., 
$585 ; Albert Jordon, $121 ; B, Levenson, $110; 
Hudson Jewelry Co., $3,989; Hayman Zas- 
ton, $843; Laubheim Bros., $453; L. Licher- 
stein, $191; Morris & Brenner, $3,154; Mor- 
den Merchandise Exchange, $150; Morrison 
Fountain Pen Co., $468; Morden Watch Co., 
$376; Pierce Pen Corporation, $231; R. T. 
Kitzenger, $307; S. H. Levenson, Inc., 499; 
S. Wisseman Co., $350; American Jewelry 
Co., $315; Tayio Trading Co., $278; Wil- 
rite Fountain Co., $234; Alter & Co., $667; 
Henry Paulson, $249; Hamilton Ross Fac- 
tories, $267; H. T. Turner, $141; Interna- 
tional Silver Co., $941; Isaac Rich, $522; 
Joseph Reicher, $5,129; J. Winston & Co., 
$185; Libby Glass Co., $315; Louis Pearl, 
$136. 











Placards which concealed the interior of 
the People’s Jewelry Store of Portland, 
Ore., from the street, proved the undoing 
of the proprietor of this establisiament, who 
was held up and robbed of about $2,000 
worth of jewelry as many persons passed 
in front of the store. Advertisements of a 
large diamond sale had been hung all over 
the windows, and these acted as a screen 
when the burglar walked in and held up the 
proprietor and his wife. He took advantage 
of his concealment from the passers-by to 
take the diamonds and make his getaway. 
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Proposal to Tax Unemployed French Capital Invested 
in “Idle Wealth” Regarded As a Menace to Jewelry 
and Allied Trades 





By L. Reid 

















Paris, Nov. 19.—The chief subject of 
conversation in trade circles in Paris just 
now is the proposed levy on unemployed 
capital, invested in “idle wealth.” This ex- 
pression is meant to designate jewelry, sil- 
yer, works of art of all kinds and similar 
possessions, that represent capital lying idle, 
and that not being invested escapes taxation. 
There is perhaps no country that has so 
much in the way of wealth lying idle, for the 
French love to fill their homes with art 
treasures, and these forms of wealth are 
handed down from parent to child through- 
out the generations. As families consist of 
one or two children this acquired wealth is 
never distributed among a lot and broken 
yp. It remains almost intact, from century 
to century. It is not the intention of the 
French government to tax the possessions 
of small people. Ten thousand dollars’ 
(counting the doliar at par) worth of goods 
are to go free. If there are children $20,000 
(at par) worth with be exempted. Above 
that value “idle riches” will pay a tax of 
8 per cent., over and above the luxury tax, 
that is paid each time that any luxury ob- 
ject such as jewelry changes hands. This 
means a total tax of 20 per cent. on jewelry, 
besides other taxes on raw materials enter- 
ing France, transaction tax, etc.., etc. Natu- 
rally the trade is aghast at the proposed 
impost. 

According to experts, the French jewelry 
trade exports one-third of its products, 
while two-thirds are sold in the country 
itself. It is this last two-thirds that will 
be especially struck by the tax. This, how- 
ever, is not the worst aspect of the case. If 
the proposal becomes law, there will be 
ageneral rush to sell jewelry in France by 
people unable or unwilling to pay the tax. 
This will mean that silver ware, bronze 
ware and jewelry will all become a drug on 
the market. It is improbable that other 
French people will want to buy property 
that lays them open to obnoxious taxation, 
for the idea of such possesions being imposed 
is very disagreeable to the French, thus the 
jewelry will naturally filter abroad. From 
a national point of view it is regarded as a 
pity that the art treasures of the nation, 
such an unique bits of gold and silver plate, 
with a historical value, or antique jewelry 
should go to the States. This, however. is 
asmall matter compared with the effect that 
this movement to be rid of valuables will 
lave on the market generally While the 
demand for plate and jewelers in the country 
itself will be practically non-existent for a 
lime at any rate, the foreign market will be 


saturated with second-hand jewels going 
cheap because their owners cannot afford 
to keep them on account of the tax. Mean- 


while the jewelers do not believe that the 
new form of taxation is likely to bring in 
much money. It is practically impossible to 
ascertain the real value either of plate or 
Jewelry, 


There are a few expert valuers, of course, 
but not nearly enough to do the necessary 
work. The French goverument’s proposal 
to calculate the tax on the insurance policy 
is also impracticable. Very many people do 
not trouble to insure at all. This is true 
especially in France, where there is not over- 
much confidence in insurance, in that the 
very act of valuing the stuff allows others 
to penetrate the secrets of the house, to 
know that valuables worth stealing exist at 
the lonely chateau, for instance. As con- 
ditions have become increasingly dangerous 
since the Great War in the country, more 
especially robberies with violence being not 
uncommon, many prefer to say nothing about 
their valuables. For the best way of pro- 
tecting goods is complete secrecy as to their 
whereabouts and value. And,,as many a 
Frenchman will tell you, the money from 
the insurance company is but poor compen- 
sation for a broken head. 

Besides the old aristocrat who possesses 
much inherited wealth in the shape of heir- 
looms, there is the new rich, who surround 
themselves with all kinds of valuables, often 
considering them a better investment that 
stocks and shares, as in a country where 
the exchange is depreciating, money put into 
gold, silver or stones is a very good invest- 
ment indeed. These people, if indeed they 
insure at all, very often insure with a foreign 
company, and in this case it is difficult for 
the French government to ascertain the ex- 
act value of their holdings in precious metals 
and gems. The proposal is naturally in- 
tended to strike rather at this class than the 
old aristocrat, whose possessions are valu- 
able rather from a sentimental and historical 
point of view than from their metal weight. 
Then the new rich class, that made its money 
by profiteering during the Great War, is 
also dwindling in numbers and in impor- 
tance. Taxation has struck it heavy blows 
and impossibility of continuing various prof- 
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itable trades once peace came, has done the 
rest. Somehow the history of various 
protteers recalls the nursery legends of fairy 
go.d, which melts away when required for 
practical purposes. 

The jewelry trade considers that the im- 
post on “idle wealth” will mean the loss of 
the world market to London, Antwerp, Ber- 
lin or some other capital. There is no spe- 
cial reason why the jewelry market should 
be at Paris, it says. For none of the raw 
materials required for making either plate 
or jewelry are found in France. Practically 
everything is imported. France invents the 
designs, puts in the workmanship, and the 
imputed wealth of Paris is largely due to 
the luxury trades, with the silversmith and 
jewelry trade at the head. Furs, flowers 
and feathers, of course, account for much 
while the furniture trade also brings money 
into the country. 

Should the projected taxation come to 
hamper the already overburdened trade, it is 
conjectured that it will leave Paris for some 
other capital. London may again become 
the centre of the trade, or various capitals 
may share the honor among them, one be- 
coming the centre of the diamond trade, Ant- 
werp, for instance, Brussels taking over the 
part concerned chiefly with gold and silver- 
smithing work, while London might take 
the rest. 

The Paris designer and worker in metal 
is already shy about taking on apprentices. 
Setween legislation to protect the appren- 
tice, who must now be well paid for his 
work from the start, instead of paying a 
handsome premium for learning, trade union 
laws that hamper the small man, unable to 
comply with all kinds of demands easy for 
the big man, and other reasons, he is often 
reduced to working at home without assist- 
ance. This relieves him from all inspection 
and he is not forced to explain his organiza- 
tion to government or trade union officials, 
but the result of all this is that no new 
blood is being brought into the business. 

Great agitation is being carried on to pre- 
vent the luxury trades being sacrificed, and 
it is possible that something may be done 
before the bill finally becomes law. Com- 
mittees have a way of softening down legis- 
letion and making it less sweeping in its 
effects. Meanwhile, however, the threat of 
taxation may hurt Christmas trade. 
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DEATH OF ROBERT SWARTS 





Pneumonia Carries Off Prominent Chicago 
Retail Jeweler in His Fortieth Year 


Cuicaco, Nov. 30.—The retail jewelry 
trade of Chicago lost one of its most promi- 
sent and successful members in the death of 
Robert Swarts, whose funeral was held this 
afternoon at Piser Chapel, Broadway and 
Argyle, at 2 o'clock. The services were con- 
ducted by Rabbi Abraham Hirschberg and 
were attended by a large number of his 
friends and associates in the trade here. In- 
terment followed at Rosehill Cemetery. 

Robert Swarts was born in Chicago, Oct. 
12, 1886, and few men have gained a more 
fvorable place in the jewelry trade of this 
city than he had during the past 14 years, 
since he first became associated with the re- 











THE LATE ROBERT SWARTS 


tail business. The high regard in which he 
was ‘held was evidenced by the numerous in- 
quiries that have been made concerning him 
during the past week after his serious illness 
was announced. 

Until about three months ago Mr. Swarts 
was active and in good health. For several 
weeks his illness was not considered serious 
until pneumonia developed, and little hope 
was had of his recovery during the week 
preceding his death, which occurred at his 
home, 2918 Pine Grove Ave., at midnight 
Friday, Nov. 27. 

About 14 years ago the deceased, asso- 
ciated with his brother Harry, started the 
business of Roberts & Co., at 9 W. Madison 
St. and by integrity and high business ideals 
built this business from a very small begin- 
ning to one of the most successful and well- 
known stores of the business district. About 
seven years ago they organized the business 
of Swarts Bros., a deferred-payment busi- 
tess, and this business was conducted on the 
sixth floor of the building at 7 W. Madison 
St. until last July, when a five-story build- 
mg at 156 N. State St. was remodeled to 

lise this rapidly growing business. Mr. 
Swarts was a strong believer in advertising 
and was one of the pioneers in adopting mod- 
fm methods in this line, and much of their 
Success was attributed to the successful man- 


ner in which he conducted this part of his 
business. 

On Oct. 19, 1913, Robert Swarts was mar- 
ried to Miss Katherine Kuehn, of this city, 
and to this union was born a son, Robert, Jr., 
eight years old, who with the widow survive. 
Mr. Swarts is also survived by four broth- 
ers, Harry, Abraham, Charles and Joseph, 
and by five sisters, Mrs. A. M. Braverman, 
Mrs. S. M. Praga, Mrs. H. Cahn, Mrs. J. J. 
Gibbs and Eva Swarts. 

Deceased was a member of the Hamilton 
Club of Ancient Craft Lodge, A. F. & A. M. 

It has been announced that the business of 
both Roberts & Co. and Swarts Bios. will 
he continued under the same policies as have 
existed for the past years. Both stores were 
closed today. 
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ATTEMPTED HOLD-UP FAILS 








Bravery of Quick Witted Young Woman 
Prevents Robbery of Detroit Jewelry 
Store 


Detroit, Mich., Nav. 24.—A lone man 
attempted to hold up the Ray jewelry store 
in the downtown shopping district late 
yesterday afternoon and met with failure 
through the prompt action and bravery of 
a young woman bookkeeper, Lillian Schuk- 
necht, who sounded the alarm that caused 
the man’s arrest. 

The man, who gave his name as Frank 
McDonald, and is apparently about 50 years 
old, is held by the police. Just before 3 
o'clock it is charged that he entered the 
store and walked casually back to the office 
in the rear. Miss Schuknecht said she no- 
ticed him, but thought he was connected 
with the company that is installing a new 
cash register system in the store. 

Walking up to the cashier, Mildren Fred- 
ericks, who was standing beside the cash 
register, the man is said to have pushed a 
revolver against her and demanded that she 
open the cash drawer. Miss Fredericks 
opened the drawer, it is stated, and the man 
filled his pockets with one hand while he 
kept his revolver against her with the other. 
There was $1,600 in the register. 

Miss Schuknecht, who was in the safe 
room at the extreme rear putting on her 
hat and coat preparatory to taking $3,500 
to the bank, turned, and as she did so saw 
the man with the gun. Throwing the packet 
of money she had over in a corner, Miss 
Schuknecht rushed out of the cashier’s cage, 
slammed the door and notified George 
Marks, credit manager, of what was taking 
place. She then rushed to the switchboard 
operator and notified the police. 

Mr. Marks, the credit man, also ran out 
the door for a policeman. As he went out 
Patrolman Elwood Compton, with drawn 
revolver, entered the side door. A pedes- 
trian had told him the store was being 
robbed. 

Patrolman Compton called to the man to 
throw up his hands and was forced to fire 
four shots. S. MacCallum, an instructor for 
the National Cash Register Co., chanced 
to be standing behind the cage a few feet 
away. When the patrolman fired the man 
aimed at MacCullum and pulled the trig- 
ger, it is stated, but his revolver did not 


discharge. 
“Come in and get him,” MacCallum 
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Patrolman Compton and Marks 
rushed in, Marx striking the man on the 
jaw, bringing him to his knees. The patrol- 
man then wrested the revolver from him 
and he was taken to police headquarters. 


called. 








TOLEDO JEWELER ROBBED 


Bandits Reported to Have Held Up Store 
of S. B. Stein and Escaped with Loot 
Worth $25,000 
Detroit, Mich., Nov. 27.—Dispatches re- 
ceived here say that two bandits raided the 
jewelry store of S. B, Stein in Toledo yes- 
terday and escaped with jewels valued at 
between $25,000 and $30,000. Stein was 
bound before the men began looting the 

store. 

After collecting the jewels, the robbers 
escaped through the city traffic in a tour- 
ing car. They disappeared in the direction 
of Detroit and are believed to have reached 
here or sought seclusion in some lonely 
place between the two cities. 

Stein succeeded in freeing himself after a 
short time and summoned the police. It is 
believed the men are members of gangs of 
thugs who have headquarters in Detroit or 
vicinity. 

Police of both Detroit and Toledo, and 
most of the suburban towns are making 
strenuous efforts to hunt them down. The 
first reports said that the robbers had 
gotten jewels worth between $100,000 and 
$125,000 but later it was stated that the 
amount would be about $25,000 and that it 
was covered by insurance. 











A VOLUNTARY BANKRUPT 


John F. Beyerle, Reading, Pa., Files 
Schedules Showing Assets of $8,102 and 
Liabilities of $8,797 

PHILADELPHIA, Pa., Dec. 3.—Wholesalers 
in Philadelphia, New York and several other 
cities are interested in the voluntary petition 
in bankruptcy filed in federal court here by 
John F. Beyerle, Reading Pa., retail jeweler 
and optometrist, who places his liabilities at 
$8,797 with assets at $8,102. Bad accounts 
and slow collections are partly to blame for 
the petition, according to the jeweler, but 
those in the trade here say the business 
has not been in the best of condition for 
some time. This is the first failure in the 
jewelry trade for some time in this district. 

Most of the creditors are unsecured in 
their claims. Those in Philadelphia for 
$100 or more and their claims for merchan- 
dise are: H. O. Hurlburt & Sons, $424; 
Ferd Dilsheimer, $500; J. B. Bechtel & Co., 
Inc., $134. 

New York creditors include: Schultz & 
Goldman, $145; D. Davidson, $115; credit- 
ors in other cities include: P. S. Hannum & 
Son Co., Plainfield, N. J., $120; B. Kleitz 
& Bro., Wilmington, Del., $242; Berks 
Jewelry Co., Reading, $750; Kraus Co., 
Newark, N. J., $158. 

Mr. Beyerle lists his stock in trade and 
tools at $7,000 and includes in his petition 
a list of accounts he has been unable to 
collect which total more than $1,500. 











W. A. Thompson, at Canby, Minn., has 
sold out to Philip E. Schoen. 
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LATEST CUSTOMS RULINGS 





General Appraisers Rule on Imported Ar: 
ticles of Interest to Jewelry Trade 


ROSARIES 

An interesting decision having to do with 
the correct tariff classification of certain 
rosaries, imported by Theo. L. Stern & Co. 
and returned by the appraiser as “rosaries 
composed in part of gold and silver and 
imitation precious stones, has just been 
handed down by the Board of General Ap- 
praisers. In finding in favor of the 
Government, Judge Fischer summarizes the 
Board’s conclusions as follows: 

“Par, 1446 of the act of 1922 is an ex- 
dusive provision for rosaries of whatever 
material composed, and rosaries being well 
inown articles composed in part of beads, 
if the beads are shown, as they are in the 
present case, to be made in imitation of 
precious stones, the rosaries are dutiable at 
the rate of 50 per cent, ad valorem under 
sid paragraph. Just as Par. 1403 of said 
act provides for ‘beads in imitation of 
precious or semi-precious stones,’ SO, also 
does Par. 1446 cover rosaries made in part 
of such beads. The latter provision would 
be nullified by a holding that a part of a 
rosary may not be a bead and an imitation 
precious stone at the same time.” 

According to the record in this case, the 
importers contended for duty at but 15 or 30 
per cent. ad valorem under said Par. 1446, 
which contention is denied by Judge Fischer. 
In commenting upon the importers’ claim 
for the lower rate of duty, the board writes 
in part as follows: 

“While apparently conceding that these 
articles are rosaries, and therefore a ‘series 
of beads’ of the class above described, the 
importers nevertheless insist that for tariff 
purposes it can not be held that a bead may 
still be a bead though made in imitation of 
a precious stone. They contend in the brief 
of their counsel that ‘to bring rosaries within 
the last clause of Par. 1446 when there 
is no precious metal or precious stones, the 
rosaries must be made in part of imitation 
precious stenes as provided in Par. 1429. 
That paragraph does not mention the word 
‘bead,’ and still the importers admit that 
rosaries are necessarily composed of beads 
and invoke the rosary paragraph as their 
proper classification. 3ut to sustain the 
importers’ contention we would be obliged 
to hold that the precious or imitation 
precious stones in such rosaries must not be 
in form of beads. Such a construction would 
not only do violence to the common and 
ordinary understanding of what constitutes a 
rosary, but would nullify the meaning of 
the latter half of Par. 1446. If it means 
anything, the provision for rosaries means 
rosaries of beads, since that is the common 
acceptation of the term. Therefore, the 
Provision should be read as though it were 
Written ‘rosaries of beads made in whole 
or in part of precious or imitation 
Precious stones.’ Accordingly, we see no 
merit whatever in the contention of im- 
porters. The protest is therefore overruled 
and the decision of the collector affirmed.” 


HATPINS WITH JET HEADS 
Protests of R. H. Macy & Co., Inc., and 
Veit Son & Co., are sustained in rulings by 
3oard. 


the Customs According to the 
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record, the merchandise in question, con- 
sisting of hatpins with blue steel wire stems 
and imitation jet heads, was taxed with duty 
by the collector at the rate of 55 per cent. 
ad valorem under Par. 218, Act of 1922. 
The protestants claimed that duty should 
have been taken at but 35 per cent. ad 
valorem under Par. 350, same act, and this 
claim is upheld by Judge Sullivan. 


KEY RINGS 


Bernard Judae & Co. win before the 
Board of Appraisers in a decision holding 
that certain key rings composed. of steel 
should not have been assessed with duty 
under the jewelry paragraph of the present 
tariff act. On entry, the collector imposed 
duty on the articles in question at 80 per 
cent. ad valorem under Par. 1428, 1922 Act, 
as key rings composed of steel, valued at 


‘ over 20 cents per dozen pieces and designed 


to be carried on or about the person. The 
importers claimed duty at but 40 per cent. 
ad valorem under the provisions of Par. 
399, and this claim is upheld by Judge Sulli- 
van, who reverses the collector’s assessment 
at the higher rate of duty. 

, REFUND ON BUCKLES 

In granting a petition of Louis Coblentz, 
Judge McClelland finds as follows: 

“This is a petition filed under the pro- 
visions of Section 489 of the Tariff Act of 
1922 and Board Rule XXXVI for the re- 
mission of additional duties. 

“The testimony submitted in support of 
the petition shows that the merchandise in- 
volved was 31 sets of shoe buckles. On the 
invoice the value was expressed as 75 
francs, but was extended as ‘No charge.’ The 
importer’s Customs Broker testifying stated 
that the invoice was forwarded directly to 
him by the shipper and on examining it 
before making up the entry and noting the 
75 franc price and the extension of ‘no 
charge’ made the mistake of expressing the 
value of the total as 75 francs instead of 
that value per set. 

“We are satisfied that the mistake was 
honestly made and that there was therefore 
no fraudulent intent in entering at less than 
the final appraised value.” 
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Creditors Bankruptcy Proceedings 
Landin, New York 


Jewelry Manufacturer 


Against 


Louis Landin, a manufacturing jeweler, 
39 Eldridge St., was petitioned into bank- 
ruptcy in the United States District Court, 
this city, last Wednesday. The creditors 
starting the action include: Harry Hal- 
ber, for $1,308; Stearn Bros., for $1,473, and 
Embassy Watch Co., Inc., $1,536. 

According to the petition the alleged bank- 
rupt has assets worth about $40,000 while 
the liabilities are estimated at $150,000. 

The day the petition was filed, Judge 
Hand appointed Frederick R. Crane as re- 
ceiver to hold office until the report of the 
referee in bankruptcy is submitted. The 
order also stipulates that five days after the 
receiver is named he must give 10 days’ 
notice to creditors of a meeting to be held at 
the office of Harry K. Davis, referee in 
bankruptcy, to decide who shall be appointed 
receiver, whether the receivership should be 
continued and whether the business should 
be continued. 
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ATTACHMENTS SUSTAINED 





Appellate Court Refuses to Vacate Writs 
Against New York Diamond Dealer 
Who Went to Europe—Defendant Now 

Offers Settlement at 35 Per Cent 


The Appellate Division of the New York 
Supreme Court has affirmed decisions in 
the lower court denying an application by 
Max Goldstein to vacate attachments ob- 
tained against his property by William 
Kunstler and Gutwirth Bros., on the ground 
that he was about to remove his assets from 
the State. Mr. Kunstler had a claim for 
$25,508 for diamonds sold on Jan. 16 last, 
for which Goldstein gave him notes payable 
on July 27, while Gutwirth Bros. sued for 
$21,570 for diamonds sold on Jan. 19 for 
which they received notes payable on July 
27 also. 

The application for the attachment statea 
that the notes were payable at 36 W. 47th 
St., and the suit in which the attachment 
was obtained was brought on that date. 
Eugene V. King, attorney for Mr. Kunstler, 
made an affidavit asserting that Goldstein 
had left the State and was about to remove 
his property. He said that on July 9 last, 
he talked with Miss Wagner, employed at 
Goldstein’s store on W. 47th St., who had 
a general power of attorney from Goldstein 
and who stated that the defendant had left 
for Europe on June 13 and before going 
had collected all his outstanding accounts 
receivable and all the money he could ob- 
tain from other sources, and took it with 
him, Mr. King alleged. 

It was alleged the defendant owed $90,000 
in New York city and the amount collected 
was in excess of the amounts owed by him, 
and while he left balances in several banks 
the balances remaining on deposit are only 
sufficient to cover the discount of negotiable 
paper by those banks for the defendant. 
Subsequent to his departure the deféndam 
cabled Miss Wagner, stating that he had 
been rcbbed in Europe of $500,000, and in- 
structing her to make a general offer to 
creditors of 35 per cent. of the amounts of 
their claims in full settlement. 

Goldstein appealed from the order denying 
his application to vacate the attachments, 
and asserted that the affidavit of Mr. King 
was insufficient to obtain the attachment, 
because he did not show facts from which 
fraudulent intent could be inferred. S. 
Howard Imbrey, attorney for Goldstein, 
contended that the papers did not show that 
Goldstein failed to leave sufficient assets 
to cover his liabilities, and also asserted that 
failure to produce an affidavit by Miss 
Wagner also made the papers defective. 
The attorney also pointed out that counsel 
for the plaintiff had made no statement that 
the report of the robbery was false, but 
merely “resorted to the expedient of in- 
sinuation.” 

Howard Imbrey, attorney for Mr. Gold- 
stein, told a reported for THe JEWELERS’ 
CircuLar that his client had not disappeared 
but had merely gone abroad on business and 
while in Europe he was robbed, according 
to the attorney. 








A jewelry store has been opened at 1433 
4th St., Seattle, Wash., by Silverman & 
Bridge. 
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ATTLEBORO STATISTICS 





Report of Massachusetts Department of 
Labor and Industries on Jewelry and 
Allied Industries for 1924 


Arruesoro, Mass., Nov. 28.—The Massa- 
chusetts Department of Labor and Indus- 
tries, through the Division of Statistics, the 








A summary of the principal data relative 
to manufacturing in the city of Attleboro 
for the several years, 1919 to.1924, inclusive, 
is presented in Table II. In making com- 
parison for the several years of the money 
values ‘ptesented, this summary should be 
made for price fluctuations from year to 
year. The values of products manufactured 
do not necessarily represent the relative vol- 














past week announced that, 4eeerding to data ume of goods produced in the several years. 
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*Not ascertained. 


**In 1920 data for “silverware and plated ware” 


were included with data for “jewelry” as there were 


only two establishments manufacturing silverware and plated ware for that year. 








collected in connection with the census of 
manufactures for the year 1924 the total 
number of manufacturing establishments in 
operation in the city of Attleboro in that 
year was 147, of which 66 were engaged in 
the manufacture of jewelry. The total 
value of all the products manufactured in 
the city was $27,765,842, of which jewelry 
valued at $16,485,851 constituted 59.4 per 
cent. Other leading products manufactured 
in Attleboro in 1924 were cotton goods, sil- 
ver and plated ware, textile machinery and 
tools, The average number of wage earn- 
ets employed in all industries during the 
year was 5,872, of whom 4,172 were males 
and 1,700 were females, and the total amount 
paid in wages during the year was $6,945,- 
475, of which $3,528,210 was paid by the 
jewelry firms. 

Principal data for those industries connect- 
ed with the manufacture of jewelry for 
which statistics can be shown separately are 
herewith presented in Table I. 


TABLE 
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Continue in the Cohn Case 
Number of Witnesses 
Are Examined 


Hearings 
and a 


Another hearing under Section Z1A of 
the Bankruptcy Act was held last Wednesday 
by Edward S. Greenbaum, of Greenbaum, 
Wolff & Ernst, attorneys for the receiver 
for Harry A. Cohn, jeweler and accountant, 
1457 Broadway, New York. Some im- 
portant testimony was brought out at this 
hearing and after several witnesses had 
taken the stand, the hearing was finally 
adjourned until yesterday (Tuesday) aftet 
THE JEWELERS’ CIRCULAR had gone to press, 

The first witness placed on the stand was 
Murray S. Herman, of Herman Bros., and 
a brother of Joseph Herman, the Bowery 
jeweler, who has testified at a number of 
previous examinations. Mr. Herman was 
questioned on the amount of business he did 
with his brother, Joseph, during the last 
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Average 
Value of Amount Number 
Stock and of Wages of Wage Value 
Ma- Paid During Earners of 
terials Used the Year Employed Products 
$14,596,024 $6,945,475 5,872 $27,765,842 
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three months to which the witness testified 
that it probably did not amougt to more 
than $1,000, although he was unable to state 


accurately just what it did total. “He told 
Mr. Greenbaum that he had obtained several 
loans from his brother and that his brother 
had also borrowed money from him. On 
Oct, 2, he claims, he gave his brother, 
Joseph, a check for $7,000 which was in 
part payment for a loan of $8,500, which he 
had made sometime previous. He testified 
that he still s his brother $1,500. The 
cancelled chet” for $7,000 drawn on the 
Commonwealth ‘Bank was introduced at the 
hearing. Several other checks produced 
showed that between May 25 and Oct. 26, 
three checks for large amounts had been 
made out to cash on the Commonwealth Bank. 
Mr. Herman told the court that he was un- 
able to tell jyst what these checks were for, 
although we were in an amount of $5,000 
each and the i@ther was for $1,350. Mr. 
Herman’s rephy-to many other questions 
reenbaum were, “I don’t 
@ after being quizzed on 
numerous checks and other transactions with 
his brother, he. ‘was finally excused. 

The next witness called was Samuel 
Graubard, who is engaged in the ladies hat 
business'.at 684 Broadway. Mr. Graubard 
is a brother4ii-law of the Herman brothers 
and testified. that he had loaned Joseph Her- 
man in allvabout $17,500. Early in Novem- 
ber he stated that Joseph Herman had paid 
him back-"$7,500 and that the jeweler still 
owed him $10,000.. He also stated that he 
had loaned Murray Herman, the previous 
witness, $5,000, during the year. He testified 
that this has been paid back. 

Mrs. Joseph Herman, wife of the Boweiy 
jeweler, was next placed on the stand. Her 
testimony was brief and merely consisted of 
stating that they had two children and had 
been married five years and that they moved 
to a new apartment in Brooklyn on Sept. 29. 
Mrs. Herman was asked whether she re- 
membered the visit of a man to their apart- 
ment several days after they moved in. She 
was unable, however, to recall being intro- 
duced by Mr. Herman to any stranger, stat- 
ing that her husband never brought any of 
his business associates to his home. She also 
testified that she had never met the Arnow 
brothers, who have been indicted in this case 
and also that she had recently received only 
one inexpensive pin from her husband. 

Aaron Clepper, the father of Mrs. Her- 
man and who also maintains a counter in 
the Jewelers Exchange at 82 Bowery, was 
called to the stand. He testified that he had 
been located in the Exchange for about two 
years but previous to that time he had con- 
ducted a jewelry store at 342 Bowery. He 
told the court that he had never loaned any 
money to his son-in-law and was not ac- 
quainted with any of the latter’s busirfess 
transactions. After this witness had com- 
pleted his testimony, the hearing was ad- 
journed until yesterday (Tuesday). 
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C. C. Loop, a jeweler and optometrist for- 
merly with William Coleman, Deer Lodge, 
Mont., has. opened a shop in the Hotel Deer 
Lodge building at Deer Lodge. Mr. Cole- 
man reports that he started in business in 
Deer Lodge, Mont., 54 years ago and has 
béen a reader of Tue Jewerers’ CIRCULAR 


ever since he opened his shop. a? 
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576 Fifth Ave, | 


GATTLE & HUNTER, ine. “New ver 


Picture of our exhibit of Artificial Pearls 


as it appeared at the New England Jewelry Exposition at Boston, Mass., from Nov. 10 to 14 inclusive. 





General Comment: ‘‘Worthy of a Place Among Gems”’ 
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Hints to 
Jewelers 


No. 3 























Jewelers’ risks are becoming more hazardous every day. 
> = = & 4 


You should take every precaution and- outwit the crook. 
: = +* & 84 


Carelessness increases the cost of your insurance. 





* * * * * 
If you are insured, do not do anything you would not do if there were no 


such thing as Insurance. 
je -_ -e ee « 


Your insurance broker will gladly place your policy with us. 


COMMERCIAL UNION ASSURANCE CO., LTD. 


COMMERCIAL UNION FIRE INSURANCE CO. OF NEW YORK 


NEW YORK 
110 William Street 


THE HIGH STANDARD OF INSURANCE SERVICE 


UNION ASSURANCE SOCIETY, LTD. 
PALATINE INSURANCE CO., LTD. 


THE CENTURY INSURANCE CO., LTD. 


W. B. Brandt & Co., Inc. 


General Agents SAN FRANCISCO 
“All Risks” Department 315 Montgomery Street 


Member National Jewelers’ Board of Trade 
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New Diamond Syndicate in Control. 





Stock of Old Syndicate Taken Over As Well As Output of Mines for Rest of 
Year, Two Months Earlier Than Was Expected. All Rough Now Sold 
Through Barnato Bros., and A. Dunkelsbuhler & Co., of London. 
Strong Position of the New Syndicate Insures Stable 
Market for Rough 
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Lonvon, Nov. 15. (Delayed in the mails.) 
_There is general satisfaction in the dia- 
mond trade here owing to the fact that the 
new Diamond Syndicate, which was an- 
nounced as having arranged to take over the 
product of the various diamond mines of 
South Africa, Jan. 1 next, has already come 
into being and is in control of all the rough 
diamonds coming to this country. As pre- 
viously announced in THe JEWELERS’ Cir- 
cutar, the new Syndicate represents the in- 
terests behind the DeBeers, South West 
Africa, the Congo and Angola fields and 
will control the products of these diamond 
mines as well as of the Premier mine of 
the Transvaal and the Orange Free State 
diamonds. As far as the jewelry trade is 
concerned, the Syndicate is represented here 
in the person of the houses of Barnato Bros. 
and A. Dunkelsbuhler & Co., which firms 
are now selling rough directly to the cutters. 

The new Syndicate came into effect at the 
very last part of October when it took over 
the stock on hand of the old Syndicate and 
also arranged to take the stock which was 
to be shipped to the old Syndicate from 
South Africa until Jan. 1. The first sale 
of rough by the new Syndicate took place 
Oct. 27 to L. & M. Kahn & Co., of New 
York, Albert Kahn of that firm making 
a large purchase on behalf of his firm and 
of Albert Lorsch & Co., of New York. 
Since then a very large amount of rough 
has been sold to American cutters, about 
$2,500,000 in sales being reported to date. 
\ccording to statements made by Mr. Joel 
aid Mr. Imroth of Barnato Bros., and Mr. 
Oppenheimer of A. Dunkelsbuhler & Co., 
the policy of the new Syndicate will be to 
keep the rough market in a very firm and 
steady position. In the first place, this Syn- 
dicate now has a contract for five years with 
the mining companies and has mapped out a 
lan for the distribution of the products of 
the various mines on a broad and compre- 
tensive scale that will keep the cutters sup- 
flied and keep the market in a firm and 
mwavering condition. 

The present Syndicate is in a much better 
sition to control than were its predecessors 
cause, in the first place, the latter did not 
‘trol the products of the Congo and An- 
rola fields which are becoming a factor in 
mM market (at least in the small stones), 
“t was the control of the other fields as 
tht as it is now. It is safe to say that 
Me present Syndicate now controls over 90 
Mr cent. of the diamonds produced in the 
world, a position that the Diamond Syndi- 
a used to have nearly a quarter of a 
“atury ago. About the only diamond fields 
: %€ products this Syndicate does not now 
trol, are those of British Guiana and 
“azil, the importance of both of which is 
madually diminishing. With the complete 
“ntrol of this rough for the next five years 
perhaps longer, its domination of the 








market may be considered absolute without 
chance of any other factor coming in that 
may disturb prices either in the near or 
distant future. 

The satisfaction of the diamond trade in 
the fact that the new Syndicate took over 
its control over two months before the 
scheduled time, is due in great part to the 
uncertainty that existed in some circles as 
to what the old Syndicate might do in order 
to market the stock on hand prior to its 
liquidation. The change of control has come 
without a ripple in the diamond world and 
without causing any delay in cutters getting 
their goods. 

The Wesselton shipment, 
quickly absorbed. 

For a while there were rumors that the 
Syndicate might have a New York office, 
this probably being based on the fact that 
the interests behind the Angola and Congo 
mines whose product is now included, are 
controlled by American capital. But the 
rumor appears to be without foundation 
and has heen positively denied by repre- 
sentatives of the Syndicate in this city, who 
say that there will be no American office 
and that the rough will be marketed in 
London, as in the past. 


Nov. 
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The Great-Mogul* 


$y LEFEBVRE SAINT-ORGAN in Le Grand 
Négoce 
THE Great-Mogul diamond was so called 
because for many years it formed part 
of the treasure of the Great-Moguls, that 
powerful dynasty which from 1555 to 1706 
reigned over Hindustan. 

It had been brought to the Shah-Djihan I 
(often spelled Jehan) by an unfaithful sub- 
ject of the king of Golconda and weighed at 
that time 787.5 carats in the rough. Shah- 
Djihan had it cut by a Venetian, then living 
in his empire, who proved himself very un- 
skilful. the stone being notably diminished, 
and the Grand-Mogul instead of paying the 
workman, condemned him to a fine of 10,000 
rupees. 

Shah-Djihan was deprived of his throne 
by his son, Arung Zebe, who permitted him, 
nevertheless, to retain the greater part of his 
jewels during his captivity at Agra, but on 
the occasion of his coronation at Delhi, the 
new monarch requested his father to lend 
him his diamonds for the ceremony. 

This request, which at least showed a want 
of tact, put the aged and deposed monarch 
in a fury. In a paroxysm of rage he called 
for a mortar and pestle in which to crush 
his pearls and precious stones and so pre- 
vent his son, Arung Zebe, from ever laying 
hands upon them, but his elder daughter, the 
Begum Sahel, who had never abandoned him, 
fell at his feet and prevented this. 








* Translated by E. Gardner. 
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The celebrated traveler, Tavernier, later 
ennobled by Louis XIV, was privileged to 
see the Great-Mogul diamond during his 
visit to Delhi: Arung Zebe, willing to show 
his jewels, made him enter one of the rooms 
of his palace. 

“I found there,” says Tavernier, “the chief 
keeper of the jewels, who, on seeing me or- 
dered four of the king’s eunuchs to bring 
these jewels. They were brought in two 
large basins of gilded lacquer, covered- with 
green and red embroidered velvet. When 
these covers were taken off, the jewels were 
counted several times and an inventory was 
taken by three scribes present during the 
visit, for the Indians always act in a careful 
and leisurely manner: when they see im- 
patient or precipitate persons they regard 
them in silence, considering such behavior 
senseless. 

“The first stone that Abel-Khan placed in 
my hands,” adds Tavernier, “was a large, 
round diamond, rose-pink, rather higher on 
one side. On the lower face was a slight 
flaw, and a tiny black mark.” 

What has become of the Great-Mogul: its 
history is unknown since the days of Taver- 
nier? It probably remained among the 
treasures of the successors of Arung Zebe 
up to the sack of Delhi when, in the year 
1739, this magnificent city was captured and 
drowned in blood by Nadir-Shah, otherwise 
known as Thamasr Kouli Khan, who had 
risen from a camel driver and a brigand to 
be king of Persia. The sack of Delhi, it is 
said, gave him booty worth 10 milliards of 
francs. 

Certain authors consider that the Koh-i- 
Nor (the mountain of light) is no other 
than the Great-Mogul reappearing under a 
new name; others identify it with the Orloff; 
strong arguments against both these views 
are brought forward by Mr. Streeter. 

It is probable that its owner, to prevent 
recognition, had it cut into several pieces, a 
fate which in history has often overtaken a 
large and stolen diamond. 








Brooklyn Jeweler Causes Arrest of a Man 
on a Charge of Passing a Worthless 
Check 


William Bonanzo, of Brooklyn, was ar- 
rested last week on a charge of passing a 
fraudulent check, and on Sunday was ar- 
raigned in the First District Magistrate’s 
Court, where he pleaded not guilty and was 
then held in $5,000 bail for the grand jury. 
The complainant is George H. Rosenblatt, 
a jeweler at 180 Broadway, New York. 

It is claimed that on Nov. 27 Mr. Rosen- 
blatt received a telephone call supposedly 
from a customer stating that Michael Had- 
dad of the Central Kimono Co., Brooklyn, 
was coming to buy some jewelry and advis- 
ing the jeweler to accept a check if it was 
offered. Mr. Rosenblatt, however, became 
suspicious, and then telephoned to the Chem- 
ical National Bank, where the supposed cus- 
tomer was said to have an account. The 
jeweler was told that Mr. Haddad had an 
account at this bank and when a man came 
in and selected jewelry and then gave a 
check for $1,000 it was acepted. 

Shortly after the check was accepted 
the jeweler learned it was fraudulent. Mr. 
Resenblatt immediately began a search for 
his man and several days later William 
Bonanzo was arrested in Brooklyn. 
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Reports from the European Diamond Markets 





Conditions in the Diamond Centers of London, Paris, Antwerp and Amsterdam 
as Reported by Correspondents of The Jewelers’ Circular 

















Lonpon, Nov. 18.—Although some activ- 
ity has been shown in manufacturing jewelry 
circles and in allied branches of the indus- 
try of late, it cannot be said that there is the 
ysual business being done. Conditions to- 
day do not warrant the optimistic statement 
that business is as good at this season of the 
year as was the condition prior to the 
World War. A fair amount is being trans- 
acted and manufacturing jewelers are busy 
just now, but the buying of gems is lim- 
ited to immediate needs, the majority of 
jewelers being reluctant to accumulate large 
socks. This fact, however, must not be 
taken to indicate a lack of confidence in the 
diamond market, as it has been pointed out 
and has been demonstrated again and again 
that prices are steady and that a firmer con- 
dition is constantly being manifested. This 
js due to the great strength of the syndicate. 
It may also be mentioned that present gen- 
eral conditions are having their effect upon 
the purchasing power of the public owing to 
present high expenses and the many tax bur- 
dens which fall upon the shoulders of mem- 
bers of the trade. Added to these conditions 
is the uncertainty of the fiscal policy of the 
government for the next year so far as im- 
port duties on jewelry and other luxuries are 
concerned. The only gems meeting with a 
ready demand at the present time are large 
sized stones and those in fancy shapes. 
Emerald cut stones are bringing high prices, 
provided they are of first quality in both 
color and workmanship. The market for 
rough diamonds shows an entirely different 
aspect and great activity has been noted of 
late, this being due to the fact that there 
have been numerous buyers here tq take ad- 
vantage of the “sights” offered. According 
to the reports current, many important trans- 
actions have been consummated in the past 
two weeks. 


—_—_— 


AmsterDAM, Nov. 18.—Reports in this 
market indicate a decline in the volume of 
business as compared with the earlier part 
of the month when this market was visited 
by many representatives of American and 
Canadian firms. Many of these buyers also 
visited the Antwerp market. As prices are 
very firm, no indication of a decrease in 
the price of diamonds can be expected, and 
those dealers who have been holding off in 
the hope that there would be a fluctuation 
m values have decided that they must buy 
at market prices if they desire to obtain 
merchandise. At a recent “sight” of rough 
diamonds consigned to the London Syndi- 
tate, a great deal of busines was reported 
to have been done, the American buyers 
being Particularly anxious to accept op- 
portunities for making purchases. The 
goods offered for the most part were Wes- 
selton diamonds. Later in the month West 
A rican consignments will be shown by the 
syndicate. Applications for “sights” have 


: greatly in excess of the supply of gems 
offered for sale, the result being that those 
© were in a position to make large pur- 


wh 





chases have been given preference in the 
buying. 





Paris, Nov. 17.—Business in this market 
at the present time is not up to the standard 
usually expected at this period of the year. 
Jewelers are preparing themselves for the 
Christmas trade and New Year’s business, 
and usually trade is brisk at this time of 
the year. The present condition, however, 
must not be given undue significance as 
political conditions here have not been such 
as to encourage business. The proposed 
luxury taxes, the fluctuation of the franc 
and other factors have combined to militate 
against good business in this market. This 
condition, coming immediately after the 
closing of the Exhibition of Decorative 
Arts, at which the diamond industry was 
well represented, causes considerable dis- 
appointment in circles associated with the 
trade. 

The decoration of the Legion of Honor 
has been conferred upon Monsieur Fouguet, 
president of the Chambre Syndicale for the 
Jewelry Trade, in recognition for his valu- 
able services in promoting the industry, a 
distinction which everyone connected with 
the jewelry industry will undoubtedly hail 
with delight. At a dinner given by the 
Chambre Syndicale on the occasion of the 
closing ceremony of the Decorative Arts 
Exhibition, Hugo Citroen, the president of 
the Diamond Merchants’ Association, made 
an excellent speech. 

Very little business is reported in indus- 
trial diamonds in this market at the present 
time, due to the absence of foreign buyers. 

A congress was held during the latter 
part of October by the International Alli- 
ance of Diamond Workers at which the 
American Diamond Workers Union was 
represented by President Andre Meyer. 
The congress was presided over by Henri 
Polak, president of the Alliance, and also 
of the Amsterdam Union, who gave a survey 
of conditions among the diamond workers 
in all centers. Resolutions were adopted 
which are conducive to a better mutual 
understanding between the local and foreign 
trade. 





Antwerp, Nov. 16.—Speaking of the 
rough market the local organ of the trade 
savs that there is a continued demand for big 
white stones of four, five and more carats, 
as also for cheap cleavage in all colors. A 
fair amount of business was done in these 
articles, but for all others the market re- 
mained rather flat. 

The polished market was less lively than 
it had been of late, with a tendency to grow- 
ing duller still, except for certain articles 
more particularly in favor, as for instance 
silver cape and fine cape, stones of three 
carats and over, white fancy goods in sizes 
of three and four carats and upwards, for 
which there was a great demand, to which 
the supply at times was inferior. Eight 
facets seem neglected just now, and mélée 
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and all the other kinds of goods are not 
much in demand either. 

A large number of Americans are said to 
be on the spot, but most of them are ex- 
tremely reserved. They observe and await 
what to them seems a favorable opportunity, 
making offers that sellers cannot accept. 
Consequently negotiations do not run smooth- 
ly, so that transactions are rendered difficult 
and do not always come to a head. How- 
ever, this is but a transitory state of affairs 
that did not influence the general tendency 
of the market; which though dull is also 
a and the outlook is considered favor- 
able. 








Litigation to Recover Alleged Damage of 
$3,000 Started by Baker & Potter 
Against Attleboro Refining Co. 


ATTLEBORO, Mass., Nov. 28.—A trial that 
is attracting more than usual interest on the 
part of the metal refiners and manufacturing 
jewelers in this section has been placed on 
the docket of the Superior Court for Bristol 
County through entry at the office of the 
clerk at Taunton. This is a suit in which 
Baker & Potter, refiners of Dunham St. 
this city, through George Baker and Edwin 
A. Potter as plaintiffs, is seeking to recover 
from the Attleboro Refining Co., through 
Harold D. Baker as defendant, for the al- 
leged conversion of gold scrap which the 
latter-named concern bought from Benjamin 
G. Matteson of this city, and for the larceny 
of which Matteson was sentenced to jail 
following his arrest and conviction in the 
District Court here. 

Interest in the case is in a large measure 
due to the fact that Harold D. Baker, of 
the defendant concern, was responsible for 
the arrest and conviction of Matteson after 
having bought gold scrap from the man and 
becoming suspicious when he brought in sub- 
sequent amounts which seemed out of pro- 
portion to what occur in ordinary circum- 
stances. The damage claimed by the plain- 
tiff concern is $3,000. 

According to Harold D. Baker, of the 
defendant concern, he was responsible for the 
arrest of Matteson. He says that Matteson 
first came to him representing himself as a 
gold beater from Providence and sold him 
scrap valued at about $40. He next brought 
in a large amount and this made Mr. Baker 
suspicious and he conveyed his suspicions 
to Detective Bernard M. Goldowsky of 
Providence, of the Jewelers’ Protective As- 
sociation, who began an investigation. Mat- 
teson received a check for about $500 for 
this. On a third lot a check was sent to 
Matteson in care of a postoffice box here, 
and when he appeared at the Attleboro 
Trust Co. to cash it, he was placed under 
arrest. Payment on the check was stopped 
and the police recovered about $800 worth 
of gold scrap at Matteson’s home. 

The Baker & Potter firm now seeks to 
recover for the $500 worth of gold which 
Matteson was paid for and Harold D. Baker 
claims that he should not pay in full because 
he saved the plaintiff about $1,500 by notify- 
ing the authorities when his suspicions were 
aroused. It is for this reason that he pro- 
poses to contest the case. 








John Jackson has opened a new jewelry 
store at 120 N. Wyman St., Rockford, Il. 
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Fancy Cut Diamonds in Every Conceivable Shape 


BAGUETTES 


ANSEN & COMPANY, Inc. 


Cutters and Importers of Fancy Diamonds 
2 West 46th Street Telephone Bryant 4254 New York, N. Y. 
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BUNDE & UPMEYER 


Dealers in 


American Fresh-Water Pearls 
542 Fifth Avenue 


S. W. Cor. 45th Street 
NEW YORK 





Telephone—Murray Hill 6473 | 
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LAPIDARIES OF EXPERIENCE 


REASONABLE PRICES 


W. G. STEVENS, 36 West 47th St., New York 


Telephone Bryant 9737 
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Sample Cases Belonging to Representatives 
of New York and Newark Concerns 
Stolen from Hartford, Conn., Hotel 


Hartrord, Conn., Nov. 28.—For the sec- 
ond time within a month, Hartford police 
had a jewel robbery running into five figs 
yres brought to their attention Wednesday, 
when three sample cases, containing arti- 
des to the total value of $50,000, which 
were checked Tuesday night at the Hotel 
Bond desk, were found missing when their 
owners called for them Wednesday morning. 

The cases were the property of William 
Voegeli, of Cross & Beguelin, 15 Maiden 
Lane, New York; James W. Wortz, of 9 
Maiden Lane, and I. Cooper Stone, Newark, 
N. J. The only clue the police appeared 
to have is the absence of a porter, who is 
being sought. The hotel authorities are co- 
operating with Lieutenant Frank Santoro 
and Detective Sergeant Peter B. Gavin of 
the local police force, while the local branch 
of the Pinkerton agency is also engaged on 
the case. 

The three men secured rooms at the hotel 
Tuesday evening, leaving the sample cases 
at the special checking room at the hotel 
desk, and called for them early this morning 
to find them gone. Gold watches and chains, 
diamonds and other jewelry comprised 
their contents. The previous jewelry disap- 
pearance, still unsolved, occurred in Hart- 
ford Oct. 30 when two black leather bags 
with contents valued at $30,000, owned by 
William N. Peale, vice-president and sales- 
man for Strobel & Crane, Newark, N. J., 
were slashed apart and carried away from 
the place where they had been left for safe- 
keeping on Asylum St. while he was en- 
gaged with a local jewelry concern. 

Prosecuting Attorney John E. Bonee yes- 
terday issued a warrant for the arrest of 
Jerome Albert Murray, who was night por- 
ter at the Hotel Bond. A John Doe war- 
rant was also issued for an unknown man 
believed to have been his accomplice. It 
has been learned by those investigating the 
theft that Murray had been in the hotel’s 
employ less than a week when the cases were 
checked at the desk Tuesday night. Accord- 
ing to detectives, the cases after being 
checked were placed in a room behind the 
clerk’s desk, partitioned off but not a safe, 
and at 6:20 the next morning it is alleged 
that Murray was seen leaving the hotel in 
the company of another man, carrying the 
cases, two of which were tan and one black. 
They entered an automobile, according to 
the police. 

Murray is described by the police as being 
about 20 years old, with light hair, five feet 
six inches tall and weighs about 160 pounds. 
He wore his porter’s uniform and no hat 
when he left. The theory has been advanced 
that he was “planted” at the hotel in antici- 
pation of the arrival of the jewelry sales- 
men, inasmuch as his references when he 
sought employment at the Bond included 
the Hotel Kimball at Springfield and a sister 
also living in Springfield, at 17 Beaumont 
St. As neither the Hotel Kimball or the 
other address is he known, according to 
police investigation. The representatives of 
the jewelry firms remained in town for a 
while, but checked out Wednesday afternoon. 





At the establishment of Cross & Beguelin, 
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a JEWELERS’ CIRCULAR reporter was told 
that Mr. Voegeli was making one of his 
usual trips when the robbery occurred. The 
contents of the bag consisted of watches and 
was valued at about $5,000. 

The bag belonging to James W. Wortz, 
9 Maiden Lane, contained a large assortment 
of gold chains worth between $5,000 and 
$6,000. Mr. Wortz told a Jewexers’ Cir- 
CULAR reporter that he had checked his bag 
the night before and when he called for it 
the following morning there was consider- 
able commotion about the checking room and 
he then learned that his bag could not be 
found. He stated to a reporter of this 
journal that according to his informaton, the 
night porter, who had been employed at the 
hotel for only a few days, was seen in com- 
pany with another man walking out of the 
hotel about 6:30 o’clock Wednesday morn- 
ing carrying several bags which are thought 
to be those belonging to the jewelers. 
The losses suffered by Mr. Wortz and the 
Cross & Beguelin firm are fully covered 
by insurance. 

The Brassler concern’s representative is 
reported to have been carrying jewelry 
worth approximately $36,300, which is cov- 
ered by insurance. 

Newark, N. J., Nov. 30.—‘We do not 
think it a good thing for the jewelry busi- 
ness to give publicity to hold-ups,” said 
Theodore M. Woodland, of the Brassler Co., 
2 Garden St., when asked concerning the 
theft of a sample case, belonging to their 
representative, in Hartford a week ago. E. 
Cooper Stone of Glen Ridge and two other 
jewelry salesmen are said to have checked 
sample cases containing gems aggregating 
more than $50,000 in value at a Hartford 
hotel the night of Nov. 24. The cases were 
missing next day. 








American Ambassador Visits Dutch Dia- 
mond Cutting Works 

On Nov. 13 his Excellency the Am- 
bassador of the United States of America, 
M. Tobin, visited the city of Amsterdam, 
Holland. The morning was spent in inspect- 
ing the diamond cutting factories of the firm 
Eduard van Dam, where the ambassador 
was received and conducted around by Mr. 
van Dam. 

As representatives of the Dutch American 
Chamber of Commerce there were present: 
Jonkheer Six and E. H. von Baumhauer. 
The following departments were visited, ac- 
cording to a report in The Telegraaf, cleav- 
ing, cutting and polishing. Afterwards they 
inspected a collection of finished diamonds, 
which were exhibited in the office of the 
firm, 

In concluding Mr. van Dam presented to 
the Ambassador, as a souvenir of his visit, 
a silver hammered box, on which was pic- 
tured an old Dutch diamond cutting mill of 
the 17th Century. 








The new shop of S. D. Hardy is togbe 
located in the Fagan Arcade, West Palm 
Beach, Fla. He vacated his Norfolk, Va., 
shop on Dec. 1. Mr. Hardy had been in the 
jewelry business in Norfolk for the past 19 
years, but during the past four years had 
specialized in special order work and dia- 
mond, platinum goods only. This is the 
work he will carry on in Florida. 
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A Suggestion for Designers of Jewelry 
to Go with the New Costumes* 





By P. Contreau in Le Grand Négoce 


WE have refrained for some considerable 

time now from making any proposi- 
tions to jewelers; we have been horrified by 
the cost of mountings and have asked our- 
selves whether there could be any chance of 
interesting our readers by the suggestion of 
certain pieces which would seem to complete 
the toilets already designed by the dress- 
makers. The exhibition has taught us that 
the most daring projects find appreciation; 
we will, therefore, try to formulate novel 
design which at the same time will be eco- 
nomical in stones, in weight and in costly 
workmanship. 

Our proposal is to create an ornament 
which will emphasize the decolletage, in the 
way of a border, but will serve at the same 
time to support the robe. This year we are 
advised, even more so than the last, ladies’ 
hacks will have no secrets for us; robes 
slightly open in front will on the contrary 
be opened behind as low as the belt; as for 
sleeves, they exist no longer, therefore the 
robe, leaving the shoulders as uncovered as 
possible, will be supported by the smallest 
possible shoulder straps or by a collar. We 
will not leave the task of discovering the 
neck ornament, which will support the robe, 
to the dressmaker, this ornament will be our 
contribution. Among other combinations, 
we suggest this one. 

{ would like to see a sort of stiff collar, 
in mother-of-pearl, placed on the beginning 
of the neck, bordered by a design in bril- 
liants and colored stones. In the center, 
lying on the bosom, a sort of circular bow, 
the cord of which forms the decolletage of 
the robe, following this decolletage as far 
as the back, with a species of jointed chain, 
composed of pieces of mother-of-pearl, or- 
namented in the same way as the collar., The 
mother-of-pearl, contrasting with the skin, 
would have a very agreeable lustre, even 
more so when enhanced by the jewels. But 
the chief part of the effect must be left to 
the mother-of-pearl; it is the foundation 
upon which the jewels are outlined. This is 
no more than a suggestion to be carried out 
by the designers who collaborate with me. 
What we have seen up to now in combina- 
tions of jewels and mother-of-pearl does not 
appear perfect to us. Mother-of-pearl is a 
material somewhat cold in appearance, not 
contrasting happily with the diamond, but 
I do not see any objection to tinting it 
slightly. We will then attain very advan- 
tageous effects, for, far from weakening it, 
the iridescence will accentuate the tint and 
dark blue will emphasize the jewelry and the 
skin. A few touches of emerald or of tur- 
quoise will lighten the design. A number of 
variations, it appears to me, could be car- 
ried out on this basic idea without arriving 
at suggestions too costly in realization. 


*Translated by E. Gardner. 








W. A. Pratt, southern representative of 
R. Wallace & Son Mfg. Co., will be asso- 
ciated with Hale’s jewelers, at Greenville, 
S. C., during the holiday season. Mr. Pratt 
has made Greenville his home for the past 
three years, working out of the South Caro- 
lina city as southern representative. 
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Espositer, Varni Co. 


Importers and Cutters 


15 Maiden Lane New York 
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Rings, Scarf Pins and Cuff Links 


LouIS N. MARXx 


36 W. 47th St. New York 

















1925-1926 Edition 





The Jewelers’ Circular 


Buyers’ Directory 





Useful to Buyers and as a Directory of 
the Jewelry and Allied Lines 





Price One Dollar 





The Jewelers’ Circular Publishing Co. 
11 John Street New York, N. Y. 











Do you buy, sell or use gems 
and gem materials? 


This new book should be in the hands of everyone who 
has an interest in gems and gem materials. 

It describes practically every important gem and gem 
material, classifies the materials according to various prop- 
erties, includes tables of comparative gem material charac- 
teristics and gives the latest available information on manu- 
factured stones. 


Kraus and Holden’s 


Gems and Gem Materials 


By Epwarp Henry Kravs, Professor of Crystallography and 

Mineralogy and Director of the Mineralogical Laboratory, 

University of Michigan, and Epwarp F. Hoxpen, Late In 
structor in Mineralogy, University of Michigan. 


222 pages, 6 x 9, 256 illustrations, $3.00. 
Postage Additional. 

The first part of the book discusses those properties which 
are necessary for an appreciative understanding of gems 
such as crystal forms, physical, optical and chemical prop- 
erties, formation, occurrence, cutting, polishing and naming 
of gems. 

The second part of the book contains reference tables of 
the various characteristics of gems and gem materials, con- 
veniently classified, handy for ready reference. 


Six Features of the New Gem Book 


1. Valuable statistics on production and occurrence, 

2. Full discussion of cutting and polishing of gems. ; , 

3. Full treatment of manufactured stones, including detailed dis- 
cussions of artificial rubies and sapphires, glass imitations, 
bakelite, etc. 

4. Numerous tables of gems arranged according to various 


properties. 
Map showing world occurrence of gem minerals. 
Summary Table for ready reference. 


Order your copy to-day from 


The Jewelers’ Circular Pub. Co. 
11 John Street, New York City 
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SEEKING TO SETTLE 
Members of Lewy Bros. Co., Chicago, Ne- 
gotiating with Creditors Committee for 

Settlement Before Adjudication in 
Bankruptcy Takes Place 


Cuicaco, Nov. 28.—The petition in bank- 
ruptey against the Lewy Bros. Co., which 
was told of in detail in the last issue of THE 
JeweLerS’ CIRCULAR, has caused considerable 
comment in the jewelry trade here and mem- 

bers of the trade are awaiting with interest 
to see whether a composition will be ar- 
ranged for before the concern is adjudicated 
bankrupt. As told last week, the interests of 
the bulk of the creditors are in the hands of 

4 creditors’ committee of seven appointed 
at a meeting in New York and on behalf 
of the debtors an attempt is being made 
to stay the adjudication until the proposition 
for a settlement on the basis of approx- 
imately 50 per cent. in cash and 50 per cent. 
in stock of the concern can be acted upon. 

Wednesday, Chester Davis of the Chicago 
Title & Trust Co., was appointed receiver. 

A statement of the balance sheet of the 
concern as of Oct. 20, 1925, which has just 
been submitted to creditors, has also caused 
considerable comment, as it shows around 
$1,500,000 liabilities with total assets of 
about $796,000. Of the assets, the merchan- 
dise is expected to realize about $735,000, the 
accounts about $25,000, the notes about 
$9,000, the furniture and fixtures about 
$5,000 and the investments about the same 
amount. There are pledged assets of about 
$185,000, of which about $13,376 is expected 
to be realized. 

The firm owes about $27,400 in Federal 
taxes and $22,000 in liens, while the claims 
of secured creditors amount to $111,500 and 
of partly secured creditors over $400,000. 
The other accounts and notes payable 
amount to about $870,000. One item in the 
statement shows nearly $500,000 due the con- 
cern from officers. Marks Levy owes it 
$407,700, J. B. Lewy $33,200 and M. D. 
Lewy $54,300. There are contingent lia- 
bilities under notes receivable discounted 
amounting to $91,100. 

There is no doubt there has been a strong 
endeavor on the part of creditors generally 
to hold up the house as a going concern 
until after the holidays and that every effort 
was made to do this on the part of creditors, 
but the action of the attorneys for a credit 
indemnity company in filing the petition 
“upset the whole bag of tricks.” It is gen- 
erally reported here that the filing of the 
petition was not done on the behest of the 
creditors themselves but of the credit in- 
surance company, which insisted on the ac- 
tion, and that its policies were so worded 
that the creditors who were its clients had 
tither to give up their claims and allow them 
to be used for this purpose or run the risk 
of forfeiting their insurance. 





Edward L. Stern, of Jacques Kreisler & 
Co, 36 W. 47th St., New York, when asked 
by a Jeweters’ CIRCULAR reporter why his 
firm was one of the petitioning creditors in 
the bankruptcy proceedings instituted against 
the Lewy Bros. Co., Chicago, said: “I was 
as much surprised as anyone at the filing of 
the petition against the Lewy Bros. Co. 

Pon the insurance company’s request to 
me to sanction their using my name as a 
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petitioning creditor, I very reluctantly gave 


my consent when I found that if I refused 
they would have disallowed my claim for 
indemnity as outlined in their contract. I, 
therefore, after consulting with counsel and 
upon being advised that they were correct, 
and that my claim against the insurance 
company would have been jeopardized by my 
refusal to allow them to use my name, I 
reluctantly gave them my consent along 
with a plea to the insurance company to 
leave the entire matter in the hands of the 
adjustment committee of the Nationa} 
Jewelers Board of Trade, for their solution. 

“I never wanted my name used for this 
purpose and I wholeheartedly condemn the 
action.” 

It is understood that the members of the 
bankrupt firm are endeavoring to arrange 
a satisfactory offer of settlement before ad- 
judication of thé case and have submitted a 
new offer on the general basis of 50 per 
cent. cash and 50 per cent. stock to the 
creditors committee in New York. Negotia- 
tions for settlement on this basis are still 
pending. 








Members of Seattle Jewelry Trade Take 
Steps to Form One Large Trade 
Organization 

SEATTLE, Wash., Nov. 26.—An important 
step toward the centralizing of the jewelry 
interests in the Northwest was taken here 
recently when the Allied Jewelry Interests 
of Seattle met and recommended closer re- 
lationship between the wholesale, retail and 
manufacturing branches of the industry. A 
preliminary committee of six members was 
appointed for the purpose of forming defi- 
nite plans to this end. Albert B. Jones, past 
president of the Washington State Jewelers’ 
Association, who presided at the meeting, 
Thomas Cassutt, and Sam Friedlander were 
appointed to represent the retail end of the 
industry, while George Davis, in charge of 
the Seattle office of A. I. Hall & Son, San 
Francisco wholesale house, Albert Mayer, 
of Mayer Bros., and Anchor Jansen were 
chosen to represent the other two branches. 

All those of the committee expressed a 
desire to see some form of organization 
which would embrace all branches and the 63 
members of the industry present at the meet- 
ing voted in favor of a meeting on Dec. 2 
to bring about a tangible form of this plan. 
It is said by members of the committee that 
the plans at present are for the retention of 
the retailers’ and manufacturers’ organiza- 
tions which hold their meetings once each 
month, and the scheduling of a joint meet- 
ing of both these organizations and the 
wholesale houses four times each year. 

One of ‘the first efforts that will be made 
by the allied organization, according to re- 
port of those vitally concerned with its 
formation, will be to eliminate the punch 
boards now being operated in the city. 


Sa 


The Moore Pen Co., Boston, manu- 
facturers of fountain pens and pencils, an- 
nounces that the Patent Office has granted 
all claims in the application of J. Willard 
Hall for an illuminated display case, and 
has also granted a design patent on the 
ornamental design for an electric light globe. 
Both these applications are assigned to the 
Moore Pen Co. 
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SWINDLER SENT TO PRISON 





William O’Connor Given a Sentence of Two 
and One-Half Years for Attempting to 
Pass a Bogus Check 

A sentence of from two and one-half to 
five years was given to William O’Connor 
last Friday when he pleaded guilty to a 
charge of attempting to pass a fraudulent 
check on Betteridge, Inc., jewelers, Fifth 
Ave, and 45th St., New York. Judgment 
was passed on the prisoner by Judge Talley 
in the Court of General Sessions. 

In court O’Connor claimed that he was 
a lieutenant in the Canadian army, but is 
now without a home. According to the 
police, O’Connor and an accomplice passed 
a number of forged checks on various con- 
cerns in New York. The police are now 
looking for O’Connor’s confederate. 

When O’Connor attempted to pass a check 
at the Fifth Ave. jewelry store he posed as 
a doctor and claimed to live on 95th St. He 
selected $500 worth of jewelry and offered 
in payment a check drawn on the Mechanics 
and Metals Bank. In order to dispel any 
suspicion that he was not the person he rep- 
resented himself to be the supposed cus- 
tomer suggested to Mr. Johnston, manager 
of the store, that he call up the bank and 
verify the fact that he had an account there 
and that the check was good. Mr. Johnston, 
whose suspicions were aroused, telephoned 
to the bank and also asked for a description 
of the doctor. The description, it is claiméd, 
did not. correspond with that of the man 
making the purchase. 

At the same time, the store manager sent 
for Detective Marty Owens, who was then 
one of the plainclothes men atached to the 
Fifth Ave. Squad. Detective Owens recog- 
nized the customer as of Irish extraction 
and told him that he was acquainted with 
the doctor, who has a Spanish name. _ This 
at once confused the man. Detective Owens 
then asked him to step into the concern’s 
private office and after getting him to con- 
fess put him under arrest. 








/ 
New York Jeweler Held Up and Robbed in 
Brooklyn 


Samson Blank, a jeweler at 93 Nassau 
St., New York, was held up and robbed last 
Wednesday morning of jewelry worth about 
$2,000 while riding along 75th St., Brook- 
lyn, N. Y. The loot consisted of only a few 
mounted articles including bracelets, scarf 
pins, rings, diamond watches, etc., and was 
not covered by insurance. 

Mr. Blank has taken his daughter to 
school in his sedan and was riding along 
75th St. when another car crowded him 
against the curb. Three men jumped out of 
the bandit car and, opening the door of the 
sedan, thrust guns at the jeweler and thén 
grabbed two satchels which were on the 
back seat. Apparently fearing arrest the 
thieves did not stop to search Mr. Blank, 
who had some loose diamonds and other arti- 
cles of jewelry in his pockets. 

After the robbery Mr. Blank remembered 
that a car siniilar to the one used by the 
bandits had pulled up alongside of him sev- 
eral times. He believes that he was trailed 
for several weeks before the hold-up. The 
jeweler and several witnesses were able to 
give the police a good description of the men. 
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AQUAMARINES 





QUAMARINEs are usually very 

brilliant, and especially by 
artificial light, in which respect 
the Aquamarine is superior to 
many of the more valuable gem 
stones. Large Aquamarines have 
been found in Brazil in recent 
years and many thousands of 
carats of beautiful gems have been 
cut from this material. The larg- 
est of these gem crystals was found 
in Marambaya some years ago 
and weighed nearly 250 pounds. 
Many fine Aquamarines have been 
found at the Wiseman Mine in 
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North Carolina; these stones — 
though small are extremely fine | 
AMERICAN GEM & in quality and deeper in color than | 
PE ARL COMPANY the Brazilian. (No. 6 of a Series) 
6 West 48th Street 
| NEW YORK 
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EVERYTHING IN THE STONE LINE 


S. NATHAN & CO. 


IMPORTERS AND CUTTERS OF 


DIAMONDS, 
SYNTHETIC AND IMITATION STONES 


PEARLS, PRECIOUS, 











Birthstones for December 


TURQUOISE and LAPIS 


WE HAVE COMPLETE STOCKS OF ALL 
SIZES—SHAPES AND QUALITIES 


71-73 NASSAU STREET, 


NEW YORK, N. Y. 
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“Jewelers Block” 


Policies 
We have specialized since 1907 in 


catering to the insurance needs of 
the Jewelry Trade. 





Consult us before renewing your 
present insurance. 


Pendleton & Berger 


Josiah Berger 





Barnett Berger 
President 


Insurance Brokers and Adjusters 


15 William Street, New York City 
Telephone Broad 3627 


Members, National Jewelers Board of Trade 


THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear —= scarf-pins, 
etc. 


for all sizes of scarf- 
pin wire. Guaranteed, 


EAR a g + 


for unpierced ears. 


SAFETY CATCH 
for Brooches, etc. 
Can be applied to any 
work where pin tongues 

a) used. 


Open. Closed. “<= Closed, 
Descriptive Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


C. IRVING WASHBURN, 108 Fulton Street, N.¥, 


Buy Direct 
We import 
Cuckoo, 

— 400-Day 
Kitchen, 
Wall and 
Other 
Novelty 
Clocks. 
Illustrations and 


prices sent 
upon request. 


Sokol, * & Co. 4 Noe va 
































Indestructible Pearls 


Balls, Olives, Pears and Buttons for Earrings 


AURORA PEARL CO. 











158 HARMON ST., BROOKLYN, N. Y. 








. Attention — Manufacturers 


ONYX RING STONES 
Furnished for Any Size 
EARRI ES 
ONYX BRING orn BEA 


THE DOUBRAVA CO. 
61 Beekman St. New Yor 
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NOT SILVERMAN BROS. 


Philip Silverman Charged with Violating 
New York Platinum Stamping Law, Is a 
Member of L. R. & P. Silverman 





In the report published in the last issue of 
THE JEWELERS’ CircuLar, telling of the 
complaint against one, Philip Silverman, a 
manufacturer of platinum mountings at 121 
(anal St., who was charged with the viola- 
tion of the New York Platinum Law, an 
error made by the complainant in the case 
resulted in THE JEWELERS’ CIRCULAR refer- 
ring to the defendant as a member of the 
frm of Silverman Bros. In justice to 
silverman Bros., who are also manufacturers 
of platinum mountings at the same address, 
it should be stated the defendant in the 
ation is connected with the firm of 
LR. & P. Silverman and is not a member 
of Silverman Bros. 

The only member of Silverman Bros. is 
Samuel Silverman, who for about three 
vars has conducted business under that 
name since his three brothers withdrew and 
formed the firm with which Philip Silver- 
man, the defendant in the case, is a partner. 
The charge was lodged by Thomas F. 
Morgan, chief inspector of the Bureau of 
Weights & Measures, New York, who, 
understanding that the defendant was in 
partnership with his brothers, evidently re- 
ferred to the concern as “Silverman Bros.” 
in the papers in the case instead of its 
correct name, L. R. & P. Silverman, and 
without knowing that there was another firm 
of Silverman Bros. in the same _ building. 
The case is still pending. 

THe JEWELERS’ CiRCULAR takes this op- 
portunity of making clear all the elements in 
the case that resulted in the confusion of 
names in justice to Silverman Bros., and to 
correct and remove any impression that the 
defendant is affiliated with that firm or with 
Samuel Silverman, its present proprietor. 








SWEPT BY FLAMES 





Newark, N. J., Jewelry Store Burned to the 
Ground by Fire, Which Destroyed Two- 
Thirds of a Block 


Newark, N. J., Nov. 30.—Soot-blackened 
timbers edged with icicles, jagged strips of 
plate glass, a few twisted fixtures and three 
signs, are all that remain of the jewelry 
store of Henry Aurnhammer at 224 Spring- 
ield Ave. Buried in the debris are two 
safes, one said to contain diamonds the other 
‘illed with jewelry of various kinds. 
The flames were discovered about 2:30 
O'clock Monday morning in the building at 
218-220 Springfield Ave. Two hours later 
they had Swept north and west, wiping out 
two-thirds of the block between Springfield 
and South Orange Aves., south of Beacon 
St. The fire was one block south of Bel- 
mont Ave. At the corner of Belmont and 
‘pringfield Aves. the offices of the National 
Jewelers Publicity Association are located. 
' gpa the day a policeman was on duty 
€ ruins of the Aurnhammer store, 
guarding the jewelry-filled safes. 
men {purnhammer has taken over the lunch 
he Springfield Ave., directly across 
lee B and is converting it into a jewelry 
* fle expects to be ready for business 
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at that address by the end of this week. 
The burned store and stock were insured, 
though not fully covered, he said Monday 
night. 














New Enterprises 





W. C. Perry will open a new jewelry store 
at Caldwell, Idaho. 

C. J. Hendrick has engaged in the jewelry 
business at Yelm, Wash. 

E. A. Erken has opened a retail jewelry 
store at Aberdeen, S. Dak. 

Aaron Freudberg has opened a jewelry 
store at Coral Gables, Fla. 

George W. Muunis has opened a jewelry 
store at Longview, Wash. 

W. C. Stairs has engaged in the jewelry 
business at Alliance, Nebr. 

S. L. Hudson has opened a jewelry shop 
on Union St., Seattle, Wash. 

V. W. Farr will engage in the jewelry 
business at Montpelier, Idaho. 

Mrs. T. S. Sandoz has engaged in the 
jewelry business at Gregory, S. Dak. 

I. M. Bennett will engage in the jewelry 
business at 617%4 Pine St., Seattle, Wash. 

Wagoner & Eirls is the name of a new 
concern at 19636 12th St., Detroit, Mich. 

Theodore Rothstein has opened a jewelry 
store on E. Jefferson Ave., Detroit, Mich. 

L. H. Russell will engage in the jewelry 
business at 1727 Howard St., Indianapolis, 
Ind. 

The Jewelry Box is the name of a new 
concern that has been incorporated in Sagi- 
naw, Mich. , 

Paul & Roseberg has opened a watch re- 
pair show at 140 S. Kentucky Ave., Atlantic 
City, NN. }. 








Atlanta, Ga. 


Miss Jessie Forbes, formerly of Sioux 
City, Ia., has recently been added to the 
force of Ewing Bros., wholesale jewelers. 

M. Greer is spending the week in Miami, 
Fla., where he is looking over the field and, 
incidentally, introducing his patent fish 
hook to the anglers of that Florida 
metropolis. 

Charles L. Brown, of the Eisenstadt Mfg. 
Co., St. Louis, Mo., who spent several days 
in Atlanta during the week reports business 
as good throughout the southern territory, 
and is looking forward to an excellent holi- 
day trade. 

Mr. Jacobson, of the Hahn-Jacobson Co., 
Cincinnati, O., was in Atlanta during the 
week calling on the local trade as was Mr. 
Rock, of the International Silver Co., rep- 
resenting the Holmes & Edwards lines of 
that concern, 

Thousands of dollars worth of golf 
trophies were destroyed here when fire com- 
pletely wrecked the fashionable East Lake 
Country Club on Saturday evening, Nov. 
22. Among the trophies lost was the fa- 
mous Havemeyer cup, the amateur golf 
trophy offered by Theodore A. Havemeyer, 
first president of the United States Golf 
Association, which had been won by 
“Bobby” Jones and left in the trophy locker 
of the club. The cup, which was worth 
several thousand dollars, was insured for 
$1,000, and will be replaced, it is announced, 
by the association. 
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ALLEGED CROOK CAUGHT 


Three Bandits Hold Up New York Jewelry 
Store—Jeweler Identifies Man Who 
Is Grabbed by Policeman 


The alertness of a policeman resulted in 
the arrest last Saturday of a man who is 
charged with holding up and robbing the 
jewelry store of M. Hoffmann & Sons, 727 
E. 152nd St., New York. Two companions 
of the alleged bandit made their escape in 
an automobile but not until, it is believed, 
one of them was wounded by a bullet fired 
by Patrolman Peter McCrea, of the Bath- 
gate Police Station. 

When one of the bandits entered the store 
Saturday morning, Max Hoffman, a member 
of the firm, was waiting on a woman cus- 
tomer. The safe had previously been opened 
and some of the concern’s stock was on dis- 
play. The man walked along the show- 
cases looking at the jewelry and immediately 
after the woman left the store the stranger 
produced a revolver and ordered Mr. Hoff- 
man to remain quiet. At the same time two 
other men walked into the store and after 
binding and gagging Mr. Hoffman threw 
him on the floor behind one of the counters. 
The thieves then gathered jewelry and gems 
from the safe and showcases and after 
selecting the most expensive pieces wrapped 
them in one package and then hurried from 
the store. 

The hasty actions of the men attracted 
the attention of Patrolman Peter McCrea, 
who noticed that two men were getting into 
a waiting automobile, which started before 
the third man, carrying the package of loot, 
could reach the car. Officer McCrea 
grabbed a third man and then fired at the 
men in the machine. He believes that he hit 
one of the pair, as bloodstains were found 
on the sidewalk and the car was seen to 
travel away from the store in a zig-zag 
fashion. As a third man was taken into 
custody it is claimed he threw away a 
package and a revolver. 

The prisoner was taken into the jewelry 
store where Mr. Hoffman, who had just 
succeeded in loosening his bonds, identified 
the man as one of the three who held up 
his store. At the Morrisiania Police Station 
the prisoner said he was Morris Goldberg, 
2085 Lexington Ave. He claims he is not 
one of the bandits but was just passing by 
when the thieves jumped into the automo- 
bile. In the commotion some of the jewelry 
fell from the package of loot and passersby 
picked it up and have not returned it. The 
firm figures its loss at about $1,000, which 
is insured 

This concern’s store was robbed of jewelry 
worth $15,000 on July 16, 1924. 











Henry S. Wilbur, for more than 30 years 
employed by Reed & Barton Co., and for 
many years prominent in political and civic 
affairs of Raynham, and who at one time 
or another had held about every office in 
Taunton, died Tuesday at his home on Broad- 
way, North Raynham, Mass. He was born 
in Albany, N. Y., on April 10, 1853, but 
his family removed to Taunton during his 
beyhood and upon leaving school he learned 
the trade of a silversmith. He is survived 
by a widow, seven sons, one daughter and 
13. grandchildren. 
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FLOOR SPACE 
in the Heart of the 
New Wholesale Jewelry District 


Supreme in “North” Daylight 
facilities—this beautiful 17-story 
modern fireproof building is de- 
signed especially for jewelers, 
watchmakers, diamond dealers 
and others requiring maximum 
window-light. 

There is more window space per foot 


of wall in 64 West 48th Street than 
any other building in mid-New York. 


Whether you need 500 or 5000 sq. 


ft. you will find ideal business accom- 
modations in this imposing structure. 


Architecturally the building ranks 
among the best in Mid-New York 
and permits of economic sub-division 


with unusual daylight facilities. 


A specially designed Jeweler’s Bur- 
glar Alarm System—three high-speed 
Otis Passenger Elevators of 8,000 Ib. 
capacity. Main entrance on 48th St. 
with shipping facilities at 70 West 
48th Street. 


SAMUEL BARKIN & SONS 
Builders and Owners 


565 Fifth Avenue 


New York 


BROWN, WHEELOCK: HARRIS, VOUGHT & CO., Inc. 


20 East 48th Street 


Renting cAgents 


14 Wall Street 


OR YOUR OWN BROKER 
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64 WEST 48% STREET 






December 2, 1925 





Write for booklet of 
unusual floor plans 
and complete details 
of moderate rental 
arrangements. 


OPEN FOR 
INSPECTION 


Safeguarded 
bya 


ALARM 
SYSTEM 
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Co-operative Advertising by Industries 





Résume of an Address by Fred Millis, Campaign Counsel of the National Jewelers’ Publicity 
Association, Before the Recent Conference at New England Jewelry Exposition 
Held in Boston, Mass. 
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E industries that can profitably adver- 

T tise co-operatively are those in which 

the selling of individual concerns can be 

nade easier by means of a certain idea or 

ideas being impressed on the American peo- 

ple through the publicity work. In other 

% yords, unless the industry has a certain 
| ales resistance that can be eliminated only 
by the substituting of another idea, adver- 





tising would probably be wasteful. 

Two years ago, they laughed the per- 
fetly good fruit, the banana, into the joke 
pile, but this Winter, “Yes, bananas—are 
good food,” blazoned on a nation-wide com- 
prehensive billboard showing, tied to an in- 
ensive drive through the trade, is bringing 
tanana sales up to the old volume. 

Walnut became considered as too expen- 
ive for interior home woodwork furnish- 
, ing. The selling of the idea of its beauty 
ad permanence was not the job of any one 
individual mill man, but the job of the 
industry. Ask any lumber man if the 
Walnut Association’s rather modest invest- 
ments haven’t paid real dividends in elim- 
inating these sales resistances. 

Following the dissolution of the Seal- 
Rite oyster shipping association and the 
coming on the market three or four years 
ago of poorly graded and packed oysters, 
this particular food certainly became in dis- 
repute, Today the oyster industry is fight- 
ing its way back with a co-operative cam- 
paign. 

When I speak of the “Say It With 
Flowers” successful ‘campaign, I am, of 
course, giving you first hand information. 
The U. S. Department of Commerce is au- 
thority for the statement that in the four 
years from 1921 to 1924 the sales of flowers 
and potted plants in this country actually 
doubled. Now they are engaged in the 
very unusual project of doubling it again 
through a million dollar four year cam- 
fign to show the people how and when 
and why to say it with flowers. And that 
campaign is coming along with marked suc- 
vss. So far this year, there has been an 
tstimated increase of 24 per cent. in the 
volume of that industry over 1924. The 
P.T. D. clearing house at Detroit, through 
which all telegraph orders are cleared and 
which keeps a day by day check on flower 
sales over the country, reported this increase 
tt their Atlantic convention two weeks ago 
and attributed the increase to two things: 

l. A small natural increase due to better 
conditions, 

2 The remarkable effectiveness of their 
tational advertising. 

,O-0perative national publicity and adver- 
tising pays if the industry need to sell an 

tither as a defensive measure or as an 
lve business getting measure, provided 
effort is carried along on a large enough 








To a large extent modern, aggressive 





merchandising is a chapter in the book ot 
business that has been skipped by the 
jeweler. Competition has become so keen 


‘in every branch of the business that the 


large sales resistances that hold back each 
individual business are not generally realized. 
When the balance sheets show decreased 
volume, higher overhead or sales costs, a 
total volume in the industry that stands still, 
does the average individual in this business 
think of turning to his competitors, his 
sources of supply or his customers in the 
trade for help or to give co-operation? No, 
the competition has been so keen that he 
has simply fought harder, raising his own 
costs of doing business, and thus forcing 
up those of his competitors to do—what? 
Simply to get a larger part of the jewelry 
money that will be spent. He has not con- 
sidered the idea that the cure to the whole 
trouble in the industry is to get more busi- 
ness. ; 


Consider for a minute the thought that 
the average family has just so much money 
to spend. Herbert Hoover says that 70 per 
cent. of the income of the average Ameri- 
can family must go for food, shelter, clothes 
—the things that make living possible, the 
necessities of life. That leaves 30 cents out 
of each dollar for the things that make 
living worth while. Let any man in this 
room consider what those things are to his 
own family. There’s the automobile. There 
is candy, books, flowers, education, travel, 
amusements,—a hundred different industries 
that pull and tug for their full share of 
that 30 cents for merchandise that is sold 
to the American people. Food, clothing 
and shelter are bought. Those things that 
are non-essentials must be sold. 


Now before I will buy any of the magnifi- 
cent things that are exhibited here I must 
be scld on the idea of their use. Unless I 
have unlimited means I must choose what I 
buy. I can’t buy everything. If I feel that 
I must have an automobile, must send my 
children to college, must have certain amuse- 

ents and to have these things takes all 
my money, your competitive jewelry adver- 
tising will leave me cold. I won’t buy a 
ring, wear a good watch or even a poor 
one, have complete silverware in my home, 
a clock in every room, unless I am more 
sold on the idea of just having to have 
these things in preference to other things. 


Sometimes it seems to me that you jewel- 
ers who are leaders in the industry have 
made so much money that you have for- 
gotten that the average head of a family 
is very limited in his means. If his wife 
buys $3.50 silk stockings, has $25 permanent 
waves, must have silk underwear, and has 
a cosmetic bill that makes the cost of the 
can of talcum she used to buy look infinites- 
imal, there isn’t going to ve bery much 
jewelry purchased in that family. 

You will say to me that since the auto- 
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mobile is here to stay, since a large per- 
centage of people must have their flowers, 
since no week is complete in the average 
family without a trip to the movie or the 
theater, and since there are all these other 
pulls on the average pocketbook, that there 
will be only so much jewelry business, and 
that it is up to the individual in the trade 
to get what he can get and let the others 
sink or swim according to their individial 
ability. 

But that is where you are wrong. The 
people are movie conscious, they are auto- 
mobile conscious, they are rapidly becoming 
decidedly flower conscious, but they are not 
jewelry conscious as a whole. It will be 
the easiest thing in the world to make them 
jewelry conscious. Because there’s an ele- 
ment of pride in the purchase and owner- 
ship of all merchandise that is sold in the 
jewelry store that is stronger than sur- 
rounds the sale of any other line of mer- 
chandise. Remember this world of 1925 is 
moved more by pride than it is by love or 
any of the beatitudes taught by any religion. 

Get the American man to feel again that 
he is not dressed in good taste unless he 
has appropriate jewelry and the volume of 
rings, stick pins and watches and chains and 
charms will double. Where the average 
jeweler sells dozens of stick pins now, he 
used to sell them by the gross. Make the 
debutante feel that it is just as important in 
her life that she have rings and necklaces 
and lavallieres as it is to have sheer silk 
hose with ribboned garters, silk step-ins, 
bobbed hair, an unrestrained expression, and 
you will sell plenty of jewelry store mer- 
chandise to her father and her boy friends. 

If you think that I’m spinning idle theory 
here simply to win your moral and financial 
support to the National Jewelers’ Publicity 
Association without real regard to actual 
facts, take a tour of the publishing business 
today. It’s the business of those who make 
newspapers and magazines to publish news 
articles that will please and entertain their 
readers. Publishers as a rule are not cru- 
saders. They are not continually running 
articles that actually harm the business of 
every man in this room because they have 
any real feeling against the jewelry busi- 
ness. They give room to those anti-jewelry 
articles cut of the great welter of material 
from which they select because they know 
they will strike a popular chord. Since the 
average American today is not jewelry con- 
scious, he likes to see jewelry get a good 
swift kick in print. 


Pick up any newspaper or magazine today 
and I will show you somewhere in it anti- 
jewelry propaganda. It may not be-a bla- 
tant, unjust, vicious attack as the Frank 
Crane articles or some of the feature articles 
that have appeared in Sunday papers headed, 
“Laws should be enacted to make women 
stop wearing jewelry,” or articles as ap- 
peared recently in Liberty by Julia Hoyt to 
the effect that men who wear jewelry evi- 
dence questionable taste. It may be only a 
cartoon as only last week appeared in 200 
newspapers in this country on the Chicago 
Tribune syndicate showing a woman over- 
decked with gems of exaggerated size go- 
ing down the street with a footpad in the 
offing. 





(Continued on page 81) 
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Automobiles 


or 
Mailing Boxes? 


Are you going to be the next one to be put out of 
business by the automobile? 


The jewelry bandit and his speeding automobile 
have brought loss and ruin to numerous jewelers 
within the past few months. 


If your salesman carries ONLY samples and his 
orders are shipped by mail from your office stock, 
the jewelry bandit will soon find his profession 
unprofitable. 


Valuables in Mason’s ‘‘Bonded’’ Box registered 
by Uncle Sam offer positive protection against 
the jewelry bandit. 


If you do not have theft insurance in the form 
of MASON’S MAILING BOXES, call for our 
salesman today. It is the cheapest form of 
insurance you can buy. 


The Mason Box Company 


ATTLEBORO FALLS, MASS. 


6 CHURCH STREET 69 SPRAGUE STREET 
NEW YORK, N. Y. PROVIDENCE, R. I. 
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A great deal has been done by your asso- 
ciation in stopping this kind of publicity. 
Much favorable publicity has been secured. 
But the work that they have been able to 
accomplish is very small considering the 
size of the job at hand. This is because 
they have net had the money. 

The jewelry industry should subscribe a 
million dollars a year for the four year 
program. You will do this, too, once you 
have had a taste of what can be done with 
sizeable appropriations. Some feeling must 
exist in this room against the association. 
| would be foolish to stand before you and 
not recognize this fact. But let me assure 
you that their inability to obtain man-size 
restilts with pewee funds is not their fault, 
but the blame, if any, rests on the 30,000 
firms that make up this industry. 

Send a salesman to Kansas City and cut 
off his traveling expense money and he will 
not be able to cover the State of Kansas 
for you. Set up your publicity association 
and give them about enough money to pay 
postage and salaries and you need not ex- 
pect million dollar results. You got the 
automobile but withheld the gas. 

3ut that is past history. We are going 
to give the association money for the gas. 
And you can expect results. This campaign 
is set to raise $2,000,000. Whether we 
fnally get more or less or exactly that much 
money, no one knows. If every concern on 
the quota list subscribed, we would have 
much more than that. One cannot know 
that a name in Grand Rapids, Mich., really 
represents a jeweler or a drug store that 
has a watch repairer in one corner and 
who gets a line of gift merchandise on con- 
signment for holiday selling. 

We do know this. We have more than 
$150,000 raised in a little more than a 
month principally from retailers in Indiana, 
Illinois and Michigan. The campaign is 
also under way in Ohio, Wisconsin, Mis- 
souri and Kansas. You raised $309,000 
total on your previous campaign from the 
whole country. Take Indiana for example. 
You got $2,000 there. Richmond, Ind., with 
20,000 population, has subscribed that much 
on this campaign. We have nearly 200 con- 
cerns in Indiana who have yet to make a 
subscription. The sum of $20,000 has been 
subscribed by the Hoosier State. At least 
that much more will be subscribed. 

The fund will reach $200,000 by Nov. 20. 
It is certain to be at $350,000 or $400,000 
by Christmas. It should reach the $800,000 
minimum by Valentine’s Day, and yet but 
4 comparatively small part of the country 
will have been worked intensively by that 
tme. Every section of every State will be 
worked intensively. Whether the total by 
Next July will be $1,200,000 or $2,200,000 
can’t be answered until that time. 

But nothing will be done with expendi- 
tures until $800,000 is actually and definitely 
subscribed. 

Now is the time for action on the part 
of every far-seeing man in this business. 
Now is the time for all the elements—re- 
tailers, wholesalers, manufacturers and im- 
Porters to get together. We are frankly 
Passing the hat. The watch case manufac- 











turers, the plated goods group, the various 
elements and divisions must forget their 
differences and join together to teach the 
American people the way back to the jewelry 
store. 

The oyster fishers are not smarter busi- 
ness men than those in this industry. The 
botanists and flower lovers who make up 
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floriculture are surely not keener merchan- 
disers than the jewelers. The jewelry in- 
dustry is not going to be distinctive as the 
only group of business men in this country 
who cannot get together. 

The answer is definitely and decidedly 
“NO.” The results on the campaign to get 
the $2,000,000 certainly give that fact. 








The Partner Gambles All He Has* 





By Elton J. Buckley 





— 














FEW weeks ago I wrote an article en- 

titled “A Case in Which Everybody 
Made Mistakes,” and I attempted to point 
those mistakes out. One of them was that 
of a member of a partnership who forgot 
several important principles of the law 
governing his responsibilities as a partner. 

| have received some letters on this sub- 
ject from readers of the article and as there 
seems to be considerable interest, | will 
write an article or two on the subject. 

One of the risks of partnership is that 
the member risks everything he owns. His 
risk isn’t confined to the amount of money 
he has invested in the partnership capital, 
like the risk of a stockholder in a corpora- 
tion who no matter how much the corpora- 
tion owes beyond its assets, can’t be held 
(usually) for anything beyond what he has 
invested in the stock. The law has a few 
ways of retaining the character of a partner- 


‘ship and still limiting the risk to what a 


man put in, as by limited partnerships, 
special partnerships, joint stock associations 
and other similar schemes, but these are a 
little cumbersome, and are used only in a 
small percentage of partnerships. 

In the typical old-fashioned partnership 
familiar’ to everybody, in which two or more 
men create a firm, with each one contribut- 
ing so much to the capital, every member is 
liable for the firm’s debts up to the limit of 
everything he owns. 

It’s surprising how many business men 
don’t realize this. The other day an ac- 
quaintance of mine, a seasoned business man 
of great knowledge and shrewdness, said to 
me, “I’ve just taken a flier with a cousin 
of mine in a scheme to make a new radio 
condenser he’s invented.” 

“What did you do, lend him some money ?” 

“No, we got up a little partnership and I 
put in $2,000. If the thing goes I want 
some of the profits; that’s why I didn’t 
make it a loan. It’s a good gamble; even 
if I lose the whole $2,000 it won’t break 
me.” 

“But do you realize that you may lose 
more?” J] asked him. 

He hadn’t; he thought all he could lose 
was the $2,000. It was news to him when 
I told him he was responsible for every 
dollar of the firm’s indebtedness. Of course, 
the other partner was too, but he had less 
need to worry, because he was not so sub- 
stantial financially. 

Partners who have organized their busi- 
ness into a corporation have sometimes been 
surprised to find that their credit as a cor- 
poration had shrunk far below what it was 
as a partnership. The reason was obvious; 


*Copyright, November, 1925, by Elton J. Buckley. 





when a partnership their credit was based 
on the value of the firm’s assets plus the 
individual assets of all the partners. After 
incorporation the only ,assets available to 
creditors were those invested in the com- 
pany; individual assets of stockholders. were 
not reachable. 

The rule above explained is thus laid 
down by a well-known authority on the sub- 
ject: 

If a judgment be recovered against 
partners as a firm, the separate property 
of each partner is alike liable to execution 
with the property of the firm. Sometimes 
the law applies the rule that the firm’s 
assets are to be applied in the first instance 
to the payment of the firm debts, and the 
assets of individual partners to the pay- 
ment of their individual debts. In some 
jurisdictions the creditors are bound to 
exhaust the firm’s assets before proceed- 
ing against the assets of the individual 
partners, after which they share ratably 
with their creditors in the individual 
assets. 

In a future article | may treat another 
phase of the subject. 








Jewelers’ Gold: Bars Withdrawn and 
Exchanged at New York 
Week Ended Nov. 21, 1925 
The U.S. Assay Office reports: 


Gold bars exchanged for gold coin..... $803,028.15 
Geld bars paid depositors............ 22,131.82 


atleast Cees $825,159.97 


Of this the gold bars exchanged for gold 
coins are reported as follows: 





Total 


Date Exchanges 
Re ee ete en ior $385,260.62 
Ne nctip eel ioc. ok cee 128,049.31 
EE SOCCER FOP A ee oe ee 91,725.28 
POCO © ops Gan CA aweredas enn 166,985.06 
WON Oe bans Cee ea eek ae eee 31,007.88 


$803,028.15 








North Attleboro 





Mr. and Mrs. Harry Fisher witnessed 
the Army-Navy footfall game at New York 
last Saturday afternoon. 

Among the guests at the Rotary Club last 
Monday were Howard Gardner, of the Bug- 
bee & Niles Co., and Walter Ballou, of the 
R. Blackinton Co. 








J. Ed. Gustafson, N. Main St., jeweler 


at McPherson, Kans., has secured the south 


half of the Hughes building and it is being 
remodelled to suit his purposes. 
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Eugene De Lathauwer is now located at 
4 Hamlet Ave., Woonsocket. 

Samuel Magid, of the Brier Mfg. Co., was 
, business visitor in the middle west last 







Kk. 

"Vs. John H. Wood has opened the Par- 
jor Gift Shop at 552 Front St., Woon- 
socket. 

Charles Brier, of the Brier Mfg. Co., has 
pen appointed Sentinel in Redwood Lodge 
of Masons. 

A mortgage for $55,000 against property 
of William O. Blanding has been discharged 
by Charles H. Perking, Jr. 

Brucker’s Sunshine Gift Shop, opposite 
the depot at Westerly, has been enlarging 
its quarters and adding to its stock. 

Alfred J. Moss, Chicago representative 
for the J. J. White Mfg. Co., is on a two 
weeks’ visit to the firm’s factory in this 
city. 

Robert C. Chapin was elected second vice- 
president of the Providence Charitable Fuel 
Society at the 99th annual meeting held last 
Friday. 

Charles W. Flagg of Woonsocket is leav- 
ing in a few days for Phoenix, Ariz., to 
gend several months with his son, Arthur 
L. Flagg. 

Harold K. Greene, manager of the Chi- 
cago office of the Williams & Greene Co., 
is at the firm’s plant here until after the 
New Year. 

The monthly meeting of the New Eng- 
land directors of the National Jewelers 
Board of Trade will be held at the Provi- 
dence office on Dec. 7. 

The New England Glass Co. has com- 
pleted arrangements with L. K. Wietz, room 
2 Heyworth building, Chicago, to repre- 
sent it through the middle west. 

Charles F, Irons, the venerable head of 
the Irons & Russell Co., entertained at a 
Thanksgiving family dinner party at his 
home Thursday. Four generations were 
represented. 


Edward Mayo, president of the Gorham 
Mfg. Co., was the speaker before the Provi- 
dence Safety Council last Thursday evening 
om safety appliances and equipment of in- 
dustrial plants. 

James E. Hawes was chairman of the 
committee for ladies’ night at the Arcadia 
last Monday evening, which followed the 
[32nd annual conclave of Providence Chap- 
ter of Royal Arch Masons. 

Mrs. Kate L. Brayton has been appointed 
by the Municipal Court as executrix of the 
‘state of the late Edward R. Brayton under 
bond of $42,000 furnished by the Fidelity 
& Deposit Co. of Maryland. 

The stock of Burke’s jewelry store, Antin 
urke manager, was damaged several hun- 
dred dollars by smoke and steam during a 
P m the basement of the building, corner 
mpire and Weybosset Sts., on Saturday 
afternoon. 

Theodore B. Pierce is chairman of the 
advisory board for the raising of a fund of 
a for the maintenance of the Salva- 
io Army of this city. Members of the 
bard include Frederick Hamilton and 
Archibald Silverman. 
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Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: Samuel Kunstadter, of Kun- 
stadter Bros., Chicago; Mr. Lachman, of 
I. Lachman & Sons Co., Seattle, Wash.; 
John Magnus, of Chicago; Miss Birken- 
buhl, of Marshall Field & Co., Chicago; Mr. 
Holzmer, of the Metropolitan Chain Stores, 
New York city. 

The following local manufacturing jewelry 
concerns furnished their employes with 
turkeys and greenbacks for Thanksgiving: 
Vennerbeck & Clase Co., Blanchard Young 
& Co, Chris W. O’Brien, Marshall 
& Williams Mfg. Co., Henry B. Wright, 
Young Leonard & Harrall Co., E. H. Lehr- 
mann Co., Horace Remington & Son and 
Najarian’s 5 and 10 Cent Store at Paw- 
tucket. 

Among the members of the local commit- 
tee sponsoring the Golden Rule Sunday, 
Dec. 6, being held in common with other 
States and the principal nations of the 
world for the benefit of more than 35,000 
orphans still remaining in the orphanages 
of the Near East Relief in Greece, Asia 
Minor and the Caucasus, are: Frank W. 
Matteson, Dr. Frank T. Fulton, Theodore 
B. Pierce, Henry D. Sharpe. 

At the annual ball for the benefit of the 
Jewish Orphanage of Rhode Island held at 
the Providence-Biltmore Hotel on Thanks- 
giving evening, Archibald Silverman as 
president of the Orphanage corporation, 
made an earnest appeal for the benefit of 
the institution after brieflly outlining what 
the orphanage has accomplished and what 
it hoped to do the coming year. Among 
the members of the committee in charge of 
the affair were Mr. and Mrs. Samuel M. 
Magid, Mr. and Mrs. Archibald Silverman, 
Mr. and Mrs. Bernard M. Goldowsky, Mr. 
and Mrs. Daniel Donig and Mr. and Mrs. 
Jacob Ernstof. 

The past week’s contributors to the $500,- 
000 popular subscription fund for the benefit 
of the Rhode Island Hospital were the fol- 
lowing: Henry D. Sharpe, $10,000; Miss 
Ellen D. Sharpe, $12,500; the Outlet Co., 
$2,000; John Shepard, Jr., $1,000; Mr. and 
Mrs. John S. Holbrook, $600; Mr. and Mrs. 
A. T. Wall, Jr., $150; C. J. Fox Co., $100; 
Frederic Hamilton, $100; Erling C. Ostby, 
$100; Harald W. Ostby, $100; Miss Helen 
R. Ostby, $100; Frank R. Parsons, $100; 
Mr. and Mrs. John A. Straight, $50; George 
C. Rueckert, $50; J. J. White Mfg. Co., 
$25; Charles S. Bush, $25; Philip L. Voel- 
ker, $25, and Jerome M. Fitz Gerald, $16.66; 
William L. Mauran, $200; Charles H. Ful- 
ler, $200; Russell Grinnell, $250; Mrs. Sam- 
uel M. Nicholson, $100; Mr. and Mrs. Wil- 
liam P. Chapin, Jr., $100; Mrs. Walter 
Hidden, $50; Vincenzo Sorrentini, $30; 
Mrs. John C. Knowles, $25; C. W. Clissold, 
$25; Ernest H. Gaunt, $10. 








The new E. A. Erken jewelry store at 
the corner of Fifth Ave. and Main St., 
Aberdeen, S. Dak., has been opened with a 
complete line of jewelry and store fixtures. 
Mr. Erken has been engaged in the manu- 
facture of jewelry for about 27 years and 
has been located in Aberdeen for 15 years 
He will carry on the manufacturing end of 
the business at the new location and will 
employ expert watchmakers and jewelry 
repair men to handle such business. 
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William Campbell has accepted a position 
with the Mossberg Co. 

The employes of the E. D. Gilmore Co. 
were generously supplied with greenbacks 
or turkeys for Thanksgiving. 

J. T. Inman sailed Tuesday on the steam- 
ship Ontario of the Merchants & Miners 
line from Boston to Norfolk. 

D, E. Makepeace Co. was one of the firms 
that remembered its employes with money 
and turkeys for Thanksgiving. 

Harold D. Baker, of the Attleboro Refin- 
ing Co., furnished the employes of that con- 
cern with turkeys for Thanksgiving. 

Mr. and Mrs. Alton H. Riley were among 
those who attended the Yale-Harvard foot- 
ball game at Cambridge last week. 

Miss Delia M. Lauzier, for some time in 
the employ of the J. M. Fisher Co., was 
married last Monday morning to Arthur 
Hende. 

George Kissick, of the H. W. K. Co., re- 
turned last week from a hunting trip with 
a party of friends in the Maine woods, 
where they had a fortnight’s sport. 

The basketball season got under way here 
Thanksgiving evening when the R. F. Sim- 
mons Co. team defeated the Bay State Op- 
tical team 25—13 and the Balfour Co. de- 
feated Company I, 23—8. 

A very interesting and instructive address 
on zoning was given before the members of 
the New Century Club last Friday after- 
noon by Joseph Finberg, of the Finberg 
Mfg. Co., who is chairman of the city plan- 
ning board. 

The annual Thanksgiving dance of the 
Highland Country Club given in the Legion 
Hall was very successful. Among the mem- 
bers of the committee in charge of the affair 
were Mr. and Mrs. Samuel M. Einstein, 
Mr. and Mrs. Joseph Rioux. 

As a result of the marksmanship of Frank 
J. Nerney, of the Bay State Optical Co., 
the firemen at the S. Main St. engine sta- 
tion on Wednesday last enjoyed a fine wild 
goose dinner. Mr. Nerney shot the goose 
while out with a party of hunters. 

A very pleasant evening was enjoyed last 
Monday at the home of Mr. and Mrs. 
Thomas G. Sadley, Jr., when they enter- 
tained at dinner, a family party in honor 
of Mr. and Mrs. Thomas G. Sadler, Sr., it 
being the occasion of their wedding anni- 
versary and also Mrs. Sadler’s birthday. 








Smashing a display window of the Swan- 
son Jewelry Co., 1313 Tower Ave., Duluth, 
Minn., with a brick, thieves pilfered the 
window of jewelry and watches valued at 
approximately $500 early one morning re- 
cently. A hole nearly a foot square was 
broken out with the brick. The robbers 
then reached through and extricated seven 
watches, six rings, two cigarette cases, two 
fraternal charms and a silver bracelet. Ac- 
cording to Charles A. Swanson, proprietor, 
no exact estimate on the loss could be given, 
It was not covered by insurance. The rob- 
bery was discovered by Hunter R. Miller, 
secretary of the public health department, 
shortly before 7 o’clock in the morning. 
The brick was wrapped with cloth to deaden 
the crash, it is believed. 
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Downer, 


George F. 
Southbridge, is now in the name of Robert 
T. Reed. 


A new store in Needham has just been 


business of 


The 


opened by J. Peterson. He was for years 


with the Hamilton Watch’ Co. and _ later 
with the Waltham Watch Co. 
Ed Miller, formerly with the Shreve, 


Crump & Low Co., and afterward with J. 
Kingsley, is now an employe at Howard’s, 
corner of Winter and Tremont Sts. 

A creditors committee has been appointed 
for the Lewis Diamond Co., 260 Washing- 
ton St. The assets are $32,000 and the lia- 
bilities approximately $50,000. An audit of 
the company’s affairs is being made. 

Tom Wilson, who for years was living 
in Braintree, has sold his home there and 
moved to Cambridge, where he has acquired 
another house much more accessible to his 
jewelry offices in the Washington building. 

The Herman Lucke Co., Worcester, is 
now in the hands of H. A. Whiting as trus- 


tee for the creditors. Merchandise is val- 
ued at $14,300, accounts $450, fixtures 
$1,550, a total of $16,130. The liabilities 


are placed at $19,000. 

The Parker House, which for 50 years 
or more has been a rendezvous for jewelers 
and traveling salesmen from out of town, is 
being torn down. On the site is to be 
erected a new Parker House in the style 
and with the accommodations of other hotels 
in this city. 

Leroy FE. Nichols, one of the leading 
watchmakers in this city and an official of 
the New England Watchmakers Club, is 
now associated with Treffry & Polley, Bea- 
con and Parks Sts. He is in charge of the 
watch department. Recently he returned 
from down east, where he went last May to 
nurse a poisoned hand, which now is re- 
stored to normalcy. 

In many of the stores healthful signs of 
Christmas trade have begun to show. A 
large army of temporary employes has taken 
up quarters in the various stores ready to 
handle the crowds which from now on will 
inundate in increasing numbers all the re- 
tail establishments in this city. These early 
signs, the jewelers believe, are attributable, 
to a large extent, to the recent publicity re- 
sulting from the jewelry exposition in Me- 
chanics building. 

Boston policemen and inspectors have 
launched a drive against pickpockets in Bos- 
ton, and three alleged nimble-fingers have 
already been arrested. Walter Reth of Lan- 
caster, Pa., a pickpocket with a 16-year 
prison record, and a companion, James 
Duke, alias “Davis,” a pickpocket with a 
long record in English courts, were held 
last week in Central Municipal Court in 
$4,000 each. They were arrested at Back 
Bay station. Superintendent Crowley has 
sent to the jewelers a list of don’ts for 
Christmas shoppers in an effort to prevent 
thefts and rid the city of light-handed “gen- 
tlemen.” 

Roy Holder, Albert Miles, Joseph Car- 
ney and John Burke, all of whom were ar- 


rested a few days ago by the police, ap- 
peared in the Municipal Court Nov. 27, 
charged with breaking and entering the 
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jewelry store of W. T. Harriott & Co., 47 
Winter St., in the night time, and with lar- 
ceny of jewelry. Judge Dowd held the 
defendants for the Grand Jury in $10,000 
each, and they were remanded to Charles 
St. Jail. turke was charged also with 
carrying a loaded revolver. The officers 
said he did not have a chance to use it in 
the room at the hotel before he was covered 
and the gun taken away. 








Allentown, Pa. 


Mrs. E. F. Schertzinger, wife of the 
Slatington jeweler, was the person to 
receive the dinner set given away at the 
Arcadia Theatre on Monday evening. 

In spite of the continued strike of the an- 
thracite coal miners, jewelers in outlying 
districts apparently anticipate a successful 
holiday business, judging from their buying 
activities for several weeks past. 

The following traveling men were among 
those calling on the trade in this locality: 
Walther Klingner, William V. Schmidt 
Co.; J. Rodney Allen, Oneida Community, 
Ltd.; J. J. Horton, International Silver 
Co.; and Mr. Booth, J. F. Sturdy’s Sons Co. 

The Christmas shopping spirit is already 
very much in evidence, and jewelers here- 
abouts are determined to get their share of 
the gift business this year. They are using 
timely window displays coupled with per- 
sistent newspaper advertising to supplement 
their efforts. 

Faust & Landes are showing in their win- 
dow a model of the Gruen Watch Co.’s 
workshop in Cincinnati, which is attracting 
a lot of attention. The display is in charge 
of Robert Graham and Carl Rist, both of 
whom are Gruen representatives. Included 
in the display are diamond and_ platinum 
watches retailing from $500 up to $11,000. 











Utica, N. Y. 


The Metropolitan Jewelry Co. of Amster- 
dam has leased the corner store in the Manos 





building, Gloversville, N. Y., from the 
United Cigar Store, which controlled the 
lease. New fixtures will be installed and 


the store opened for the holiday trade. 

Abraham Grody, bankrupt Syracuse 
jeweler, has assets of $4,313, according to 
the official appraisal filed in Federal Court 
at Utica, N. Y. William C. Parker, James 
G. Wendell and George Fraser made the 
appraisal at the direction of the Court. The 
assets include stock $3,363; fixtures $384; 
accounts $105 and some other items. 

Rocco A. Frigulutti, a jeweler of Bing- 
hamton, N. Y., has been freed from his 
debts, according to an order signed by 
Judge Frank Cooper, and filed in United 
States District Court in Utica. The court 
finds that he conformed with the bankruptcy 
law, and therefore is entitled to a release 
from the liabilities he swore he could not 
pay. Mr. Frigulutti filed a petition in bank- 
ruptcy March 20, setting forth liabilities of 
$11,014 and assets of $4,500. 








Albert Kamp, Ossining, N. Y., is remod- 
eling his store on Main St., and when altera- 
tions are completed will have one of the 
finest establishments in Westchester County. 
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_ The Terheyden Co. reports an excep. 
tionally large trade in the remounting of 
jewelry, which has become quite a fad in 
this city, many customers having old Pieces 
remounted in modern styles. 

Traveling men covering the districts aboy 
Pittsburgh for local concerns, report thy 
trade is improving all along the line. As 3 
result some of the wholesale establishments 
have been quite busy the last week filling 
orders, ; 

lrancis A. Keating, of the Grogan Cy 
and Mrs. Keating announce the engagement 
of their daughter, Miss Edith Gertrug 
Geating, to George Henry Kuhn, a son of 
Mr. and Mrs. Mark D. Kuhn, of Parkmay 
Blvd., this city. No date has as yet been 
fixed for the wedding. 

Sam F. Sipe has just issued a very at- 
tractive pocket booklet, which gives custom. 
ers an idea at a glance of what to buy in the 
way of Christmas gifts, the booklet being a 
gift-suggestion proposition. Many Pitts. 
burgh stores are resorting to this plan t 
attract business and from all accounts ther 
is a very good response. 

The Providence Jewelry Co. is conducting 
a retail sale of merchandise to close out the 
stock, and with that end in view some heavy 
advertising has been done in the newspapers. 
Abraham Ladinsky, who was the founder of 
this business, was found dead in his home 
some time ago and the conduct of the busi- 
ness passed into the hands of others. The 
time of closing out the stock just at this 
period of the year is regarded as an oppor- 
tune one. 

Conflicting reports regarding the value of 
merchandise stolen from the window of the 
store of Samuel Mallinger, 1631 Penn Ave, 
were given, following the breaking of the 
window by two men, who drove away from 
the scene of the robbery in an automobile 
The robbery occurred around 7 o'clock, a- 
cording to the police report. The loot 
said to have included four watches, six rings 
and a number of small articles of jewelry, 
valued at around $150. The robbery took 
place shortly before opening-time, when 
there were many people on the street in that 
district. 

The members of the Credit Merchants 
Association, composed entirely of jewelers 
doing a credit business, are holding weekly 
meetings to compare notes, and the associa 
tion, it is stated, is proving of mutual at 
vantage to the members. A card system 
used in clearing the names of slow and poor 
and doubtful accounts, with the result, it 
stated, that much jewelry has been recov 
ered from persons who bought it and fail 
to live up to their contracts. The associé 
tion clears all such charges to all of the 16 
members of the organization, who not only 
compare notes on their credit customers but 
go into other subjects of vital interest to 
their business. The net result has been, a 
cording to some of the members, to mate- 
rially reduce losses in the risk of selling 
jewelry on credit, which, while not @ 
such, is an instalment business. The mem 
bers of the association say that their losses 
have been very small because of the precal 
tion used. 
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is reported as good by the leading 
jewelers of Louisville, who state that a good many 
of the early buyers have called and that daily 
ales are running well ahead of the same season 
of last year. General outlook is reported as un- 
usually good. The credit houses are doing a good 
deal of advertising, and are also getting some 
hysiness. The manufacturing jewelers are busy 
and expect to be for a considerable time. Watch- 
york continues active and engraving is improving. 
Local jobbers are not getting as much demand on 
watch materials, due to the season, but there is a 
good demand for general supplies and very fair 
movement of merchandise. Not so many travelers 
have been in the city of late, as traveling is be- 
ginning to sluw up a trifle. 


Business 





It was recently reported from Hickman, 
Ky., that J. R. Brooks, jeweler of that city, 
had a close ca!l at the jewelry store when 
he and Charles T. Rutter were examining 
a pistol, which went off, the shot going 
through Brooks’ hat and his face being 
powder burned. 

Among recent visitors to Louisville were 
T. A. O'Matley, of the Napier Co., New 
York; C. T. E. Smith, Reed & Barton, 
Taunton, Mass.; J. E. O’Hara, Homan 
Mfg. Co., Cincinnati; Mr. Lang, C. & E. 
Marshall Co., Chicago; and Mr. Ehrenreich, 
the D. & I. Mfg. Co., New York. 

R. W. Shields, former 5th St. jeweler, 
who dropped out of his regular business a 
year or so ago, when his real estate or side- 
line business grew bigger than the jewelry 
business, recently handled some realty deals 
at 6th and Chestnut Sts. involving over 
$300,000 for three pieces of property, in 
which the telephone company is reported to 
he the interested buyer. 

Travelers who have been in the south re- 
cently report that on Nov. 11, at Vicksburg, 
Miss. Thomas Farris, jeweler of that city, 
and Miss Mamie Johnson, a trained nurse, 
were drowned when a gasoline launch in 
which they had been duck hunting turned 
over in the river, the owner swimming to 
shore and reporting that they were thrown 
from the launch and did not reappear on the 
surface. 

Bandits have been so active in Louisville 
of late that the police department now has 
orders to pick up all persons loafing on the 
treets late at night who cannot give a 
reasonable account of their actions. One of 
the banks has installed a revolving tumblar 
and is providing keys to responsible persons, 
so that they can drop money into the tum- 
blar at any hour of the night, the money 
dropping from that into the bank vault. 
Charles Scott, 33 years of age, former 
salesman for the Dixie Jewelry Co., recently 
arrested and charged with converting com- 
pany property, etc., has been arraigned on 
seven charges and held to the Grand Jury 
under bond of $2,100. He was arrested on 
Oct. 23. He was released under bond on 
Oct. 24. When the case came up for trial 
Scott failed to appear, but was picked up 
on the street and brought into court. His 
Shortage is alleged to have been several 
hundred dollars, made up of merchandise 
sold to Ppawnshops, and money collected and 
pocketed, the total loss being about $1,000. 
William P. Malholm, 31 years of age, 
was released from the Indiana State pen- 
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itentiary on Nov. 21, but was immediately 
arrested at the entrance to the penitentiary 
by a Louisville detective, on warrants signed 
by Governor Fields, the prisoner being 
charged with forgery in connection with 
giving a check for $750 for a diamond ring 
purchased in May, 1923, from G. F. Geiger 
& Son. The name of M. S. Kohler had 
been signed to the check. Another forged 
check of $600, signed by James R. Duffin, 
Tr., was, it is alleged, given to Rodgers & 
Krull, jewelers, for a diamond ring, and a 
third check bearing the forged Duffin sig- 
nature was, it is charged, given to Letcler 
Lorch Co. for $400, in payment of diamond 
merchandise. 














was 


here 
Fred Zimmerman, of the K-K-K Importing 
Co., New York. 


Among recent trade visitors 


The wife of jeweler Eby H. Flory. 
Broad St., died recently from a complica- 
tion of diseases, aged 46 years. 

Clarence Nutto, of the office staff of Saul 
L.. Solomon, has returned from a successful 
hunting trip to Mifflin county, Pa. 

The Zook jewelry store furnished the sil- 
ver cup presented by the local Rotary Club 
to the best Boy Scouts’ troop in Lancaster 
county, 

G. Edward Fleisher, of the Lancaster 
School of Watchmaking, and wife, last 
week attended the Wardman-Enburg wed- 
ding in Philadelphia. 

The Lancaster Jewelers’ Association will 
not hold any meeting during December on 
account of the Christmas trade. The next 
meeting will be on Jan. 12. 

John M. Morrison, engraver, of Mt. Car- 
inel, Pa., visited Lancaster last week on 
business, and E. Harwcod Lyons, of the 
same place, was also a visitor. 

Ezra F. Bowman’s Sons had an attractive 
window display last week to boost the an- 
nual Thanksgiving Day football game here 
between Franklin and Marshall and Gettys- 
burg Colleges. 

The automobile stolen from J. F. Apple, 
of the J. F. Apple Co., while it was parked 
near the store, was recovered by the police, 
abandoned near Lancaster by the joy riders 
who had taken it. 

Allen Dove, of the traveling sales force 
of Saul L. Solomon, last week returned for 
a month’s business trip to the west, and he 
is now off covering the trade through east- 
ern Pennsylvania and New Jersey. 

Mrs. Elsa Meiskey, wife of Wilbur F. 
Meiskey, of the H. S. Meiskey Co., who has 
already become noted as a soprano soloist, 
recently made her debut in grand opera at 
the Metropolitan Opera House, Philadelphia. 


These jewelers were recent visitors: 
Jacob Funk, of Stoll & Funk, Lebanon, 
Pa.; Floyd Thomas and John H. Baker, 


York, Pa.; George L. Hepp and Clarence 
Wethers, Lititz, Pa.; John Wertsch, Ephrata, 
Pa. 

Lancaster’s recently re-elected mayor, 
Frank C. Musser, was last week given a 
complimentary dinner by the degree team 
and officers of Lancaster Lodge of Elks. 
The beautiful engraved silver loving cup 
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then presented to him was furnished by 
Abram L., Barr. 

The Christmas savings funds of the bank- 
ing institutions of Lancaster, city and 
county, which conducted the past year a sav- 
ings fund will distribute a week or 10 days 
before Christmas $1,250,000 among approxi- 
mately 35,000 depositors. Most of this will 
be spent in Lancaster stores. 

Charles F. Blace, Mifflintown, Pa., has 
entered the Bowman Technical School as a 
student, and the following students have 
finished their course and taken positions: 
James Snyder, Sunbury, Pa., with Merle & 
Bachman, Jeannette, Pa.; Herman Kropp, 
Raleigh, N. C., with H. Mahler’s Sons, 
Raleigh; Kenneth Soper, Elmira, N. Y., 
with Jeweler Lewis, Elmira; James Bain, 
Savannah, Ga., with the Wells Jewelry Co., 
Savannah; Dennis Stewart, Kane, Pa., with 
Jeweler Copeland, Kane. 








Richmond, Va. 





Police are on the lookout for a man pos- 
ing as a watch repairer who canvasses for 
repair work of this character and gives a 
false address when a timepiece is delivered 
to him. 

A jewelry auction sale is in progress at 
710 E. Broad St., in the store formerly 
occupied by M. & H. Silver, jewelers, who 
moved recently into larger and _ better 
equipped quarters at 700 E. Broad St. 

Harry L. Ewell, with D. Buchanan & 
Son, 225 E. Broad St., for 12 years, is now 


with J. F. Kohler & Sons, 209 E. Broad 
St. The last three years he was with 
3uchanans he was:a buyer as well as a 


salesman. 

Schneer’s, Inc., is celebrating its eighth 
anniversary with special sales events in its 
stores in Norfolk, Richmond and Roanoke. 
The local store was opened about three, years 
ago. The anniversary celebration was her- 
alded with double page advertisements in 
Sunday morning papers in all three cities. 
Included in the outlay were interior views 
of the three stores and photographs of man- 
agers and members of the clerical staffs in 
each store. 








Davenport, Ia. 

Max Rattner and H. S. Deitsch, who own 
the Royal jewelry store, Davenport, Ia., 
have established a branch in Rock Island 
at 1816 Second Ave. The Royal company 
operates on a credit basis, selling on the 
weekly and monthly installment plan. The 
store is also operating a branch in Moline, 
Ill. 

Members of Gerwe Bros. & Garvey, 
Inc., manufacturing jewelers, have filed 
bankruptcy schedules in the federal court 
here with liabilities of $18,497 and assets of 
$15,001. Louis F. Gerwe is president of the 
company and John C. Higgins, represented 
it in court. The petition followed the clos- 
ing of the plant on a writ of execution by 
the sheriff after creditors had asked the 
court for relief in their claims. 








The John R. credit jewelry store has 
been opened at 17851 John R., Detroit, 
Mich. 
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FE have all met the salesman 
who tells us he can quote lower 
prices because his firm does no 
advertising. 

Let’s ask him—how and why. 

How much time does 
a salesman of a prod- 
uct not advertised to 
the trade use in ex- 
plaining its construc- 
tion, performances and 
possibilities? How 
much time does this 
salesman use in making 
calls where the buyer 
will not see him be- 
cause he has never heard of the 
product? 

Isn’t there a cost to a salesman’s 
time used in obtaining an interview 
and making an article known? Will 
not this cost be repaid to the manu- 
facturer by being tacked onto the 
eventual selling price? 

We know that we, the users, pay 
for every expense of selling—along 
with the cost of manufacture—plus 
the maker’s profit. 

We also know that advertising is 
a quantity production method—and 


“You're All Wrong Mr. Ante-Date 
—All Wrong” 


By Ernest V. MapIson 





quantity production is economical. 
A single business paper advertise- 
ment introduces a_ product to 
thousands of readers as quickly 
as the salesman introduces an 
unadvertised product 
tooneman. The shorter 
time required of a 
salesman for educa- 
tional or “missionary” 
work, the more time he 
gains for actual selling. 
The more _ customers 
the salesman _ obtains 
for the factory the 
faster that factory 
grows and its facilities enlarge for 
producing at a lower cost per 
article. 

Spring these facts on the salesman 
who next comes into your place of 
daily stipend, boasting that his firm 
does not advertise and therefore can 
quote you lower prices. 

And then whisper in his ear that 
you believe his firm should advertise 
in ‘THE JEWELERS’ CIRCULAR. Let 
him know that you believe in the 
paper which gives you so much 
information essential to your business. 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 


11 John Street 


New York City 
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Holiday Business Paar men and 
Starts With women are crea- 


tures of habit is uni- 
Thankegiving Day versally recognized by 
all classes of students of conditions in the 
business as well as economic worlds, for 
this tendency produces a mass action that 
has a strong effect on business as well as 
social conditions. It is habit more than 
logic that often causes people to buy or 
cease from buying certain articles at cer- 
tain times to such an extent that the busi- 
ness world has got to recognize it and 
arrange for the production of such merchan- 
dise and its distribution within the time ac- 
cepted by the public. No doubt these habits 
originally had a logical basis but many of 
them continue even when the reason for 
bringing them into being has disappeared; 
and it seems to be as hard to modify or 
change the “habit of buying” on the part 
of the public that has no basis today as it 
is one founded on logic, common sense or 
economic conditions. And this applies as 
well to the men as to the women as will 
be seen from the general discarding of straw 
hats in certain sections in September, no 
matter how warm or humid the weather 
may be. 

One “buying habit” of the public which 
has a strong effect upon the jewelry trade 
in particular (though its influence is felt 
in all lines of industries, particularly lux- 
uries) is that which holds back the so-called 
Christmas and holiday buying until after 
Thanksgiving is passed. It is a common 
saying in the jewelry trade that the holiday 
trade (that is, gift buying for Christmas) 
does not begin until after Thanksgiving and 
no matter what efforts may be made by mer- 
chants in the way of shop-early campaigns, 
the ordinary man or woman fails to bother 
about Christmas presents until after Thanks- 
giving has come and gone, and this is true 
whether Thanksgiving falls on the 24th of 
November or on the last day. Of course, 
this leaves a very short seasan for selling 
gifts, a season of but from three weeks to 
a month in which the great part of the 
jewelry business of the country is to be 
done. Although efforts to improve this in 
the way of campaigns for a longer season 
have often been talked of, the success of 
such movements has seemed so slight that 
few people have recently made any real 
effort to change the custom. 

One of the most logical suggestions in 
this connection, but one which seems to 
have made no headway, was that which con- 
templated the celebration of Thanksgiving 
on Armistice Day, which falls on Nov. 11. 
There is no real reason for Thanksgiving 
to be celebrated on the last Thursday any 
more than the first Monday of the month, 
and it is only a custom of some years past 
that has put it at the former date. 
The idea of making it coincide with Ar- 
mistice Day seems to have everything in its 
favor because it would still be in the month 
of November and fall on a day of real 
thanksgiving for the present generation. 
This would still permit the people to consider 
Thanksgiving as the beginning of the holi- 
day buying season and not interfere with the 
custom settled in their minds, but, on the 
other hand, it would give to merchants a 
holiday season from two to three weeks 
longer with the corresponding benefit to the 
purchasers as well. 
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Though the suggestion has been talked about 
each year around about this time, no move- 
ment of a distinct nature to combine Armis- 
tice Day and Thankskiving has so far re- 
sulted in making any headway. But this is 
no reason why it cannot be done if the 
merchants of the country will make a real 
educational campaign and show the benefits 
that will accrue to the business world and 
public alike in combining the two days, both 
of which are holidays in many States. 

We are glad to note that this year the 
jewelry trade throughout the country has 
felt a stimulus in business prior to Thanks- 
giving that is most encouraging to say the 
least and we believe that it augurs well for 
the holiday business which has now begun 
and that it means that the sale of gifts from 
now until Christmas will be proportionately 
larger. The first reports from correspon- 
dents this week seem to indicate that this 
is the case, particularly in the larger cities 
of the country. The story of the business 
of the jewelry trade for 1925 will be told 
in the sales made by our merchants during 
the next three weeks. 





Crime, Insurance ae A = 
and the Necessity Freight,” Pine iad 


of Protection 2, article or editorial 


in the October number of the Bulletin of 
the Jewelers Security Alliance which should 
not only be read by every member of the 
association, but should be cut out and pasted 
up and kept before the eyes of every jeweler 
of the country. Following along the lines 
of the editorials which have appeared in 
this journal, from time to time, the article 
stresses the point that the jewelers must 
realize that every loss paid by the insurance 
companies to a retail jeweler as the result of 
a hold-up, burglary, or theft comes out of 
the jewelry trade itself; that the insurance 
companies are not philanthropic organiza- 
tions but must make a profit and for every 
dollar they pay, the jewelers must pay them 
back more than a dollar in increased 
premiums. Says the Bulletin: 

“We are not opposed to burglary and rob- 
bery insurance. We believe in it. But we 
want to drive home to every member of the 
jewelry industry that—IJnsurance is not 
crime prevention. If there were no crime 
fighting organizations in the trade, chances 
are the cost of insurance today would be 
absolutely prohibitive, as the premiums 
would be so high that the industry could 
not stand the drain. 

“Let us look the facts in the face: If 
there were no robberies in our industry, 
there would be no sense in carrying insur- 
ance. The more robberies there are, the 
higher the rates must be. If we can reduce 
crime, insurance companies will be in posi- 
tion to lower the rates, which means a 
corresponding reduction in the financial 
drain upon the trade. The whole thing is 
a simple problem— 

Criminals force jewelers to seek protec- 
tion. Insurance is a means of self-preserva- 
tion, and the individual jeweler buys it. If 
he has no loss, his premiums, less the in- 
insurance company’s overhead and profit, 
help pay the other fellow’s losses. If he 


has a robbery, premiums paid by other 
jewelers pay his loss. 
to it. 

“Of course, if the premiums in the aggre- 


That’s all there is 
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gate are not enough to make jewelry 
insurance profitable, the rates go up, That 
is what has happened until the insurance 
tax upon the industry is staggering, Jt jg 
really a pretty dark picture, but there jg a 
way out.” 

The article then goes on to call on every 
member of the industry to do his share in 
‘aighting crooks and says that the best way 
to start is by joining the Jewelers Security 
Alliance which has been the trade’s protec. 
tive association for the last 42 years, 





The Census HE Bureau of the 
of Manufactures Census is making 
for 1925 plans for the next 


biennial census of 
manufactures, which will cover the year 
1925, as provided in the Act of Congress 
approved March 3, 1919. This census jg 
very important to all lines of industry, and 
especially so to the jewelry trade, which has 
no organization of its own collecting such 
data. 

In deciding upon the items to be covered 
by the census, the Bureau has consulted 
with the representatives of various manu: 
facturers’ associations with a view to secur- 
ing, as far as practicable and without mak- 
ing the schedule too elaborate, isformation 
which will be of use to the representatives 
of the several industries concerned, and at 
the same time furnish a record of the prog- 
ress of manufactures generally throughout 
the United States. 

Recognizing the value and importance of 


this work, THe Jewevers’ CircuLar has 


arranged to co-operate with the Bureau in 
collecting the data for the census because 
to be of value the statistics must be com- 
plete and the classifications be such as the 
trade uses in its own work. 

The blank forms upon which reports 
should be made will be mailed by the Bu- 
reau to all manufacturers about Jan. 1, and 
a report will be required from each manu- 
facturer whose gross products are valued at 
$5,000 or more for the year 1925. It is to 
be hoped that every manufacturer con- 
cerned will have his records in such shape 
that he can fill out the schedule within 2 
few days after its receipt, as the tabulation 
of each industry will not be made by the 
Bureau of the Census until reports are fe 
ceived from all manufacturers engaged im 
it. We therefore urge our readers to fur- 
nish this information (in case they are maf- 
ufacturers) soon after Jan. 1 in order that 
we may have, as early as possible in 1926, 
the statistics which will show the condition 
and record of their industry for the year 
1925. 








Market Prices for Silver Bars 

The following are the quotations for sil- 

ver bars in London and New York as fe 
ported for the past week: 








Selling Price ; ' 

London U.S. Gov't New Yor 

Dare Official Assay Bars Oficial 
Nov. 24 ..... 32% 715% 69% 
Nov. 25 ..... 321% 71% 69% 

Nev. 26 ..... 321% Holiday Holiday 
ZS Zee 32 te 71% 69% 
Nov. 28 ..... 32 71% 69 
a 08 occ. 32% 715% 69% 

t Little 


A jewelry store has been opened a 
Falls, Minn., by F. J. Gilbride. 
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Irving Baum, 170 Broadway, arrived in 
this country on Monday aboard the Levia- 
hon, after spending three months in the dia- 
mond markets of Europe. 

Abraham Suderov filed a default judg- 
ment in the Supreme Court on Monday 
against Joel J. Rose of Rochester, N. Y., 
for $533 on a note to Cohen, Perlmutter & 
Shisbo. 

Leo E. Sherman, of Sherman & Henken, 
importers of diamonds, 15 Maiden Lane, has 
left for the European diamond markets and 
will probably stay abroad for several months 
as usual. 

The business of J. M. Jablow & Co., this 
city, was incorporated at Albany, N. Y., last 
week with a capital of $50,000. The incor- 
prators are J. M. Jablow, J. Buitekant and 
E, Spielholz. 

Max Fine & Sons, Inc., importers of dia- 
monds, 87 Nassau St., announce that their 
European office will be removed on Jan. 1, 
1926, to the Diamant Bourse building, room 
4 Amsterdam, Holland. 

Henry Christian Henze, a retired jeweler, 
died on Monday, Nov. 23, at his home, 1344 
Pacific St., Brooklyn. Mr. Henze was a vet- 
eran of the Civil War and a member of 
McPherson Doane Post, G. A. R. 

Nat Hirschhorn, representing J. Gottlieb, 
Swiss watch importer, 66 Nassau St., left 
Sunday for an extended middle western trip. 
Mr. Hirschhorn will be gone for a number 
of weeks, returning about Dec. 20. 

David Harris, Chicago representative of 
the Hamilburg, Shaw Corp., manufacturers 

f rings, 8 W. 30th St., is spending the week 
at the New York office inspecting the new 
sample line, which will be ready Dec. 10. 

A. Baren, formerly a salesman for the 
New York Gem Co., is now connected with 
Max Stern & Co., importers of precious and 
semi-precious stones, 105 Fulton St., and 
will call on the New York and Newark 
trade, 

Joseph Granat, of Granat Bros., San Fran- 
cisco, Cal., has been spending the past week 
in New York on a business trip, making his 
headquarters at the Hotel Pennsylvania. He 
was a caller at the offices of THE JEWELERS’ 
CikcuLar last week. 

Kroner, Hyman & Co., 68 Nassau St., 
have opened their new branch office at 36 
Forsyth St., where the firm will carry a 
complete line of precious and _ imitation 
‘tones. The new office is under the manage- 
ment of Alfred La Frantz and is open on 
Sundays until 1 p. . 

The Allied Artists of America opened its 
13th annual exhibition in the Fine Arts Gal- 
fries, 215 W. 57th St., last Saturday and 
will continue until Sunday, Dec. 13, inclu- 
‘we. The exhibit will be open to the public 
week days from 10 a. m. to 6 Pp. M., and 
on Sundays from 1 Pp. M. to 6 P. M. 

An order signed by Jurge A. H. Hand 
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on Nov. 24 appointed Lloyd Garrison as re- 
ceiver for Reich & Sternberg, jewelers, 12 
John St., under a bond of $2,000. The firm 
is reported to have assets of $10,000 while 
the liabilities are estimated at $40,000. In- 
voluntary bankruptcy proceedings were 
started against this concern on Nov. 23. 

In an announcement made several days 
ago, it was stated that Lewi Lubin, for- 
merly factory supervisor and member of 
the firm of Goldberg & Lubin, Inc., makers 
of watchcases, has severed his connections 
with that firm and is now continuing the 
manufacture of gold and platinum watch- 
cases under his own name at 16 W. 46th St. 

Benjamin Dufries, a jewelry salesman who 
was arrested several weeks ago on a charge 
made by Ben Lehr, manufacturer of dia- 
mond mountings, 114 Fulton St., was ar- 
raigned in the First District Magistrates 
Court last Friday and held in $10,000 bail 
to await the action of the grand jury. In 
the complaint Mr. Lehr charges that he gave 
Dufries 400 gold rings worth $5,000, some 
of which the prisoner admits he pawned and 
others he sold. 

A very interesting lecture on the cutting 
of diamonds, tracing the history of the vari- 
ous forms of cuttings, was delivered over 
the radio Friday evening by Herbert P. 
Whitlock, curator of Mineralogy at the 
American Museum of Natural History, New 
York. Dr. Whitlock is well known to the 
jewelry trade through his many articles on 
diamond cutting and on precious stones that 
have appeared in THE JEWELERS’ CIRCULAR. 
The lecture Friday night was broadcast 
through WEAF. 

Among the visitors to the offices of THE 
JewELERS’ CircuLAr during the week was 
M. H. Heyman, of M. H. Heyman & Co., 
Camden, S. C., who announced that his firm 
had recently bought out the old business 
of Grover L. Blackwell and formed a stock 
company, to carry it on under the style of 
the Camden Jewelry Co. Marion H. Hey- 
man is the president and treasurer of the 
new concern; J. M. Hoffer the vice-presi- 
dent, and G. B. Moseley the manager, the 
last named having been employed by Mr. 
Blackwell for many years. Mr. Heyman 
spoke encouragingly of the cotton condition 
of his district and anticipates a fine holiday 
trade. 

About 100 members and guests of the East 
New York Retail Jewelers’ Association en- 
joyed their Thanksgiving dinner last Thurs- 
day at Premier Palace, Sutter and Hinsdale 
Aves., Brooklyn. The members and _ their 
wives and families later listened to a num- 
ber of excellent addresses and then enjoyed 
dancing until a late hour. The guests of 
the evening were S. Feldman, president of 
the Downtown Brooklyn Retail Jewelers As- 
sociation, and P. Peters, secretary of the 
same organization. After the dinner was 











served, Jerome Roller, ex-president of the 
organization, acting as toastmaster, presented 
as the first speaker, Samuel Resnick, organ- 
izer of the East New York association. He 
was followed by S. Feldman, head of the 
Downtown Brooklyn Retail Jewelers Asso- 
ciation, after which Mr. Magiliff, vice-presi- 
dent of the East New York organization, 
was introduced. Other speakers included 
Mitchell Sherman, ex-secretary of the East 
New York Retail Jewelers’ Association; P. 
Peters, secretary of the Downtown Brooklyn 
organization, and C. Newman, president of 
the East New York Retail Jewelers’ Asso- 
ciation. Music during the dinner and for 
the dancing was furnished by the associa- 
tion’s own orchestra, which is composed of 
members of the organization, and was con- 
ducted by Irving Katzwein. The committee 
in charge of the arrangements for the dinner 
was composed of Messrs. Reiner, Katzwein, 
Goldin, Drachenfeld and Agron. 

John Frick, president of the John Frick 
Jewelry Co., and one of the best known men 
in the trade, who died Nov. 12 in the Beek- 
man Street Hospital, after being taken ill in 
a restaurant, left his stock in the jewelry 
company to faithful employes under the 
terms of his will filed recently in the New 
York Surrogate’s Court. The document 
read in part: “It is my will that the stock 
of the John Frick Jewelry Co. be held in 
trust and its earnings be divided as follows 
for faithful services: One-half to Miss 
Frieda Wilhemina Moesel, one-fourth to 
George Guth and one-fourth to Miss Mar- 
garet Geyer, all in the employ of the com- 
pany at the present time, provided that they 
remain in the continuous employ of. the com- 


pany. Should either of the above resign or 
leave, their share shall be divided, the 
others receiving equal shares. After the 


lapse of five years the stock is to be divided 
in the above proportion. All my real or 
personal property shall be converted into 
cash and invested in bonds, and the interest 
thereof be paid to. Miss Marguerite E. 
Chatillon, 465 West End Ave., at her de- 
cease the principal to be paid to Mrs. Marie 
C. Thiery of the same address, or failing in 
this to her daughter, Jeanne Marie Thiery. 
Whatever money due me by the John Frick 
Co. is to be cancelled.” While his will di- 
rected that his sisters were to take such per- 
sonal effects as they desired, they died be- 
fore him and the nearest next to kin were 
cousins, who received $100 each. His furni- 
ture, books and papers were left to Edmund 
Chatillon of 2 E. 56th St. His second wife, 
who died 10 years ago, was a Miss Chatillon. 
His papers include valuable historica! docu- 
ments relating to the jewelry trade of New 
York. ; 

The following representatives of the Bru- 





(Continued on page 95) 
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Over One Hundred Years the Jewelers’ Bank 


A Bank’s Best Friend 
Is a Satisfied Customer 


Hundreds of Jewelry Merchants opened their first bank 
account here and are among our best friends today. 
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We Welcome New Business 


Main Office—149 Broadway 
Branches—Battery to the Bronx 








Capital, Surplus and 
Undivided Profits over 


Twenty-five 
Million Dollars 





Resources Over a Quarter of a Billion Dollars 
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THE STATE BANK 


376 Grand St. 
NEW YORK 


The Unique 


Precious Stones 


New Shapes, New Cuttings 





H. C. RICHARD, President 
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LUCIAN M. ZELL 


522 Fifth Avenue 
New York City 


| Dinusuil Merchants 


Resources over $115,000,000 
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Banking Service for the Jewelry Trade 


\ \ JE offer to jewelers the special facilities developed through years of 
intimate association with their business, together with all the 
financial and service resources of a great banking institution. 
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yx Watch Co. are now calling on their 
rade: Ben F. Swartsberg in the south, 
Yax Haas in the east, Fred R. Rightmire in 
fe middle west and Frank L. Clayton, 
Denver and vicinity. 

Yaxwell R. Maybaum, of Maybaum Bros., 
io, 2 W. 47th St., is sailing on Dec. 5, 
on the Leviathan for the European diamond 
gd pearl markets. 

Commencing Dec. 7, at 10:30 P. M., David 
jeais, Inc. will broadcast a musical pro- 
gam through WLWL, New York, for 19 
onsecutive Monday nights. 

\. Harris, jewelry auctioneer, 142 Fulton 
St, is at present conducting an auction for 
LH. Barth, of Geneva, N. Y., who is dis- 
ontinuing business owing to other 
interests. 

Mr. and Mrs. H. J. Woronov, the former 
a jeweler at 717 Grand St., Brooklyn, an- 
nounced last week the engagement of their 
wn, Dr. Nathan Woronov, to Miss Gertrude 
Orda, daughter of Mr. and Mrs. Philip 
Orda of Brooklyn, on Nov. 22. 

Louis Fefferman, jeweler at 912 Broad- 
wy, Brooklyn, has assigned his business to 
Joseph H. Frier, of Greenbaum, Wolff & 
Emst, 7 Dey St. The jeweler, according 
t) Mr. Frier, has assets of about $1,500 
while the liabilities are reported to total 
approximately $5,000. 

A luncheon intended to promote Museums 
of Peaceful Arts was given last month by the 
Merchants’ Association, at which Dr, Oskar 
von Miller, director of the German Museum 
a Munich, was the guest of honor. Among 
the guests of the association from the 
directorate of the Museums of Peaceful Arts 
was Dr. George F. Kunz, well known gem 
expert of Tiffany & Co. 

The next regular monthly meeting of the 
Jewelers’ Square Club, which is to be held 
o Monday evening, Dec. 7, will be of par- 
heular interest and importance owing to the 
lat that the annual election of officers will 
lake place. A dinner will be served at 6.30 
2M. at the Elks’ Club, 108 W. 43rd St., 
tollowed by a business meeting, selection of 
dficers and initiation of new members. An 
ftertainment will conclude the evening’s 
activities, 

For the second time within 20 months John 
M. Donahue’s street clock, which stands in 
front of his jewelry store at 5606 Fifth Ave., 
Brooklyn, N. Y., has been demolished. The 
“est crash in which the street timepiece 
ms smashed occurred last Friday evening 
it 9.45 o'clock when Sylvester A. Padicano, 
triving a truck belonging to the Inter- 
borough Transfer Co., Inc., 462 Broome St., 
New York, ran into the clock and completely 
femolished it. A summons was given to the 
chauffeur charging him with not having a 
moper driver’s license. The clock is a total 

to Mr. Donahue, who since the accident 

purchased a new Seth Thomas clock to 
replace the old one. Fortunately no one 
age when the clock crashed to the side- 

» although a woman had just passed 

scene of the accident. The other acci- 
im which Mr. Donahue’s clock was 
ed down and smashed occurred in 
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March, 1924. At that time two policemen 
enjoying a “joy ride” in a stolen automobile 
crashed into the clock and demolished it. 
The two policemen were brought to court, 
and later Mr. Donahue was reimbursed for 
the damaged clock. 

Louis Castagnetta, of I. Castagnetta & 
Sons, wholesale jewelers at 51 Maiden Lane, 
is to be signally honored next month by a 
testimonial banquet which is to be given to 
him under the auspices of the United Local 
School Boards of the Bronx. Mr. Castag- 
netta has been a member of the school board 
of that borough for many years and the 
occasion of the banquet is not only to cele- 
brate his 25th year as a member of the local 
board but is also to be made the occasion 
of the opportunity for personal tribute to 
him by the people he has worked with in 
many lines of activity. Beside the jewelry 
business, in which he has served at times 
as a member of the Good and Welfare Com- 
mittee of the National Jewelers Board of 
Trade, the Jewelers’ Vigilance Committee 
and on other bodies, Mr. Castagnetta has 
been prominent in Masonic circles, in politics 
as a Republican and in many charitable 
movements as well as other movements for 
the uplift of the Bronx, and it is hoped that 
those who have worked with him in these 
various lines will all be present to testify as 
to his public spirit, his unselfishness and his 
good citizenship. The directors and leading 
members in the various associations and 
boards with which he has been connected 
have already signified their intention to be 
present and it is expected that the dinner, 
which will be held at the Bronx Plaza Hotel, 
161st St. and Grand Concourse, on Jan. 20 
at 7 p. M., will be an unusually large affair. 
The tickets are $5 per cover and members 
of the trade who are interested in attending 
can obtain same from the treasurer of the 
committee, James A. Milligan, 230 E. 
196th St. 











Creditors of George Marks, trading as Lee 
Roy’s at 849 Broad St., meeting in the 
United States District Court, Chamber of 
Commerce building, Monday morning, agreed 
to the offer of composition which had been 


made for a 50 per cent. settlement. Mrs. 
A. L. Close, secretary to Federal Judge 
William N. Runyon, and Charles Rosenthal, 
of Furst & Furst, attorneys for the jeweler, 
made the appraisal for the court. 

Probably two more weeks will be required 
to complete the auction sale of stock of 
Hartdegen & Co., 909 Broad St., according 
to an estimate made Saturday night by Auc- 
tioneer James L. Hand. Twenty-two per- 
sons are employed in the store, and they are 
kept busy assisting prospective bidders in 
the selection of articles on which they wish 
to bid. “The method employed in this sale 
is unique,’ Mr. Hand said. “The custom- 
ers are given an opportunity to examine 
goods at their leisure.” In fact, the selec- 
tions are made at the counters exactly as 
though the goods were being chosen for 
direct purchase. Mr. Hand believes the 
$200,000 needed to settle the estate of the 
late Charles Hartdegen will be realized. The 
sale is entering its fifth week. 
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Jesse L. Vanderpool, brother of Charles 
F. Vanderpool, jeweler, 190 State St., has 
been appointed meteorologist director of the 
U. S. Weather Bureau, stationed at Roch- 
ester. Mr. Vanderpool has been acting as 
assistant here in the bureau since 1893. 

Emil J. Scheer, president of the New 
York State Retail Jewelers Association, an- 
nounced the 25th anniversary of his jewelry 
business in this city. When a very young lad 
he took a liking to watch making and became 
an apprentice in Buffalo at the age of 14 
years. He came to Rochester in 1890 and 
entered the watchmaking department of the 
Sunderlin Co. Mr. Scheer started in busi- 
ness for himself in 1900 at 196 Main St. 
East. The business block where he was 
located was destroyed by a fire in 1904, and 
the business was located at 144 Main St. 
East for 10 years. The retail business sec- 
tion commenced to extend eastward, and in 
1914 Mr. Scheer located at his present place, 
259 Main St. East. In the trend of retail 
business extending out Main St. and East 
Ave., property values started to soar in the 
section and rentals increased in proportion 
to the new valuations. Mr. Scheer pur- 
chased a building on the north side of East 
Ave., where a future location in the new 
retail business section for a jewelry store 
would be very desirable. He is much in- 
terested in the local jewelers’ association, 
having served as president and delegate to 
the State and national meetings. 

The Lincoln-Alliance Bank issued a notice 
to the local merchants, Tuesday, Nov. 24, 
that a man with a southern accent and de- 
scribed as being about 45. years old, six 
feet in height with a sallow complexion 
and registered at the Seneca Hotel, called at 
the bank with a check for $2,100 drawn on 
the Fletcher National Bank of Indianapolis, 
Ind. He gave his name as “F. W. Rice” 
and exhibited a pass book on the bank show- 
ing a balance of $2,600. The cashier de- 
clined to cash the check, but agreed to take 
the check for collection and forwarded it to 
the Indianapolis bank. Rice secured a check 
book from the bank. The bank received a 
wire from the Indianapolis bank that the 
check and bank book were fraudulent, ad- 
vising that the man be held as he was pass- 
ing many bad checks, and that he had no 
account there. It was learned later that he 
had passed two worthless checks here on 
Rochester merchants. One was given to the 
J. R. White Co., jewelets, Main St. East, 
in payment for merchandise, another at the 
Powers Hotel. The police report that 
“Rice” has not returned to the hotel, and 
that he had not “checked out.” It is be- 
lieved that he has operated in other cities 
and a warning has been sent out to mer- 
chants. 








The Sparta Jewelry Co., Sparta, Mich., 
is exhibiting a rare collection of coins and 
medals. Among the lot is a medal which has 
an interesting history. It is one of the few 
issued to the crew of the submarine which 
sunk the Lusitania, and is about two inches 
in diameter and is crudely cast with inscrip- 
tions in German. 
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The banking service of The 
Nationa] Park Bank is a 
development of many years’ 
usefulness to commercial 
institutions in ail parts of 
the country. 


Consequently, it is a serv- 
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Undivided Profits $33,700,000 7th Avenue Office: 7th Ave. and 32nd St. 





Service Developed From 
Service Performed 


ice founded upon experience 
and achievement, one thatis 
practical, comprehensive, 
and well adapted to the 
requirements of merchants 
and manufacturers in the 
jewelry trade 
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NATIONAL PARK BANK 


OF NEW YORK 
2/4 Broadway 
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Platinum and Gold 


STONE SLAVE BRACELETS 
SNAP SLIDE CORD SAUTOIRS (patented) 
SILVER ENAMEL BRACELETS 
SILVER SAUTO!IR CHAINS 
SPRING RINGS & SWIVELS 
SILVER BAG CHAINS 

CHAIN BY THE FOOT TO MFR. 
PEARL NECKLACE SNAPS 
FLUTED CORD ENDS 

BILL CLIPS 

Chains Lengthened and Refilled 


Stock Always on Hand 


WALTER LAMPL 
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Mr. Lew: LuBIN, formerly factory 
supervisor and member of the firm 
of Goldberg & Lubin, Inc., makers 
of fine watch cases, wishes to an- 
nounce to the trade that he has en- 
tirely severed his connections with 
that firm and will continue the 
manufacture of high grade gold and 
platinum watch cases under his own 


name at 16-18 West 46th St., New 
York City. 


LEWI LUBIN 


Manufacturer of High Grade Gold and 


Platinum Watch Cases 


16-18 W. 46th St. New York 
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TRADE CONDITIONS 


The outstanding feature in holiday business 
jn the wholesale trade of Philadelphia is the 
ot len and large demand for men’s watches, both 

rist and varieties, and their inability to 
én the insistent demands from retailers for them. 
Up to a short time ago men’s watches were about 
ys slow sellers as the trade ever has handled, 
but within the last few weeks calls for them have 
ous that the wholesalers have Been 
swamped with orders. Their explanation 
popularity of this type of watch is 
sex has about decided that it is 
effeminacy to wear a strap 
women have zlso found this 
for these timepieces as holiday 
gifts to their men folks. Whether this explanation 
; the correct one or not, is not bothering the 
whclesalers half as much as the fact that they are 
obtain enough of these time 
trade. Calls on the New 
watches bring the reply 
turning them out fast 
General holiday busi- 
in the wholesale district, 
that the year will 


pocket 


leen so numer 
almost 
f the sudden 
that the sterner 
longer a sign of 
watch, and that the 
wt and are calling 


almost ul hle to 
nieces to satisfy their 
York houses that handle 
facteries are not 


that the 
demand, 


enough to meet the 
s booming just now 

and indication 
end with about the normal volume of business. 
Retailers have “dolled up” their display windows 
and precious stones of all kinds glitter their appeal 
the Christmas shoppers. Diamonds are still in 
the lead for gifts, with emeralds, sapphires and 
ies following in close order. Importers report 
of the larger sizes as scarcer and higher 
thn ever. Emeralds are «lso scarce and prices 
have advanced while the demand fer star sapphires 


d there 1s every 


iamonds 


s increasingly hard to fill. In jewelry the wide 
bracelet is among the most favored pieces. Some 
ae from five-eighths of an inch to an inch wide, 


are set with fancy cut stones. The call for 
these is so great that it is becoming difficult to 
guarantee their delivery in time for the Christmas 
mish. Diamonds of two to eight carats are in de- 
mand, but the supply is small. In several of the 
larger retail stores diamonds and other gems said 
to have come from Russia are on display. There 
s the usual holiday demand for silverware as 
gifts, and both hollow and flat ware are selling 
well, Dutch silver in novel designs is becoming 
popular, and is having a good sale. There is the 
ial good call for toilet sets in all sorts of wares. 





Benjamin Rothschild, of R. Rothschild & 
Sons, Atlantic City, paid a short visit to the 
trade in Philadelphia on his way to Pitts- 
burgh, 

Miss Irene Cooper has joined the office 
staff of Cooper Bros., wholesale jewelers on 
Sansom St., as head ‘bookkeeper. She is a 
recent graduate from the Girls High School. 

A. C. Little, Jr., well-known retailer of 
the Manayunk section of Philadelphia, re- 
ceived the sympathy of the local trade in the 
death of his father, whose funeral took place 
on Thanksgiving Day. 

\mong the recent trade callers in Phila- 
delphia were William Little, of George H. 
Fuller Sons & Co., Pawtucket, R. I., and 
T. H. Lampert, of M. J. Lampert & Sons, 
jewelers’ findings, New York. 

Word has been received by the trade here 
ot the retirement from business of O. O. 
Stillman, for many years a leading retailer 
in New Brunswick, N. J. Mr. Stillman has 
disposed of all his stock and will now enjoy 
himself. 

Informatic n was received here by trade 
friends of Aaron Freudbe ‘rg, formerly a re- 
lailer in Washington, D. C., that he has 
opened a jewelry store in the new and fash- 
ionable settlement of Coral Gables, Fla., and 
is doing well, 

The A. W. Soifer Co., wholesaler, has 
moved from the Diamond Exchange build- 
mg at 8th and Sansom Sts., to a fine new 
store at 801 Sansom St., where he has more 
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room for his business, which includes dia- 
mond setting for the trade. 

>. A. Kromer, watchmaker at 1328 68th 
St., received the sympathy of his many 
friends in the trade in the death of his 
daughter, Mrs. John Smyth. Mrs. Smyth 
was buried in Arlington Cemetery last Sun- 
day after a largely attended funeral. 

Joseph J. Cohen, Jr., is taking a trip on 
the road for his father, J. J. Cohen, well 
known diamond importer and jewelry whole- 
saler in the Victory building. He is calling 
on the wholesale trade only in Richmond, 
Baltimore, Washington and the south. 

Since the finding of a diamond for which 
a retailer offered her $100 in the gizzard of 
a chicken she purchased for roasting, Mrs. 
Raymond Adams of Gloucester has had 
many claimants for the stone, but none who 
could present convincing proof of owner- 
ship. 

Earl Gutekunst, of the J. B. Bechtel & 
Co., Inc., watch materials staff, is the new- 
est bridegroom in the establishment, he hav- 
ing been wedded to Miss Eleanor Ewer in 
the Carmel Presbyterian Church at a pretty 


ceremony. Mr. Gutekunst received con- 
gratulations from his associates and the 
members of the firm. 


Under the will of the late James Simp- 
kins, long a pawnbroker here, and who lived 
in Audubon, N. J., the Logan Memorial 
Presbyterian Church of the latter town re- 
ceives $60,000 of his $140,000 estate. An 
immediate sum of $25,000 is willed to the 
church, which also is to receive the residue 
of the estate when other bequests, mostly to 
charity, are paid. 

Window smashing has been revived in this 
city after a vacation of several weeks as 
far as jewelry stores are concerned, the vic- 
tim being Thomas Jenson, from whose win- 
dow watches and fountain pens valued at 
$100 were taken. The store is on Richmond 
St., near Allegheny Ave., and although in 
a busy section, no one saw the window 
smasher at work. 

I. B. Wallen, Camden, N. J., retailer, is 

football fan, especially where the Camden 
High School team is concerned and at a 
rally to “boost” the eleven the other day 
on the eve of its game with Atlantic City, 
he became so enthusiastic that he promised 
a gold football to each member of the team 
1f it won the game. Camden won, and Mr. 
Wallen is now making up 18 of the golden 
footballs he promised as the substitutes were 
included in his offer. 

Automobile thieves, who have been busy 
during the week, looted the car of Bruce F. 
Hass, in charge of clock and watch repairs 
for a big department store and stole clocks 
valued at a total of $975. Hass parked his 
car in front of a customer’s store while he 
was making repairs to a clock, and when he 
came out the car was gone. It was found 
later, but the clocks which Hass had col- 
lected from a number of stores for repairs 
were missing. Included in the loot was a 
grandfather’s clock. 

With the approach of the holidays this city 
is infested with more “fake” auction places 
than ever before. Almost every store on 
Market St. that was vacant before Dec. 1 
is now the scene of an “auction” with the 
regular outfit of barkers, cappers and 
“chills” who pose as genuine buyers. All 
the old-time tricks, including “bids out of 
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the air,” are the vogue, and the patrons are 
being gulled as usual by paying fancy prices 
for cheap jewelry and watches and alleged 
porcelains. Philadelphia has no ordinance 
of any value regulating these auctions, and 
attempts to arouse local retail jewelers to 
get together and fight for the passage of re- 
strictive or preventive legislation in City 
Council have never brought results. It 
seems impossible to organize the jewelers 
for mutual protection against these pests, 
all efforts being made with a “Let George 
do it” attitude that has disheartened those 
attempting to do something for the good of 
the trade generally in this city. Wholesalers 
in the Sansom St, district have on more than 
one occasion attempted to do something in 
this line for the benefit of the retailers but 
have been met with the same lack of re- 
sponse and have given it up. 











retail jewelers 


out-of-town 
calling on the wholesale trade last week were 


Among the 


Murdoch, Le Roy; 
C. McKelvey, 


the following: J. D. 
Valentine Cotugno and E. 
Niagara Falls. 

Boyd Evans, associated with his father, 
Charles T. Evans, in Brayton’s, Inc., has 
become a charter member of the Buffalo sec- 
tion of the Reciprocity Club of America, 
founded here last week. 

While none of the downtown jewelry 
stores will remain open evenings until 
Christmas week, many of the jewelers in the 
various communities throughout the city will 
extend their closing hour until 10 Pp. M. 
every night between now and the holiday. 

William Ehmann, Sr., pioneer Elk St. 
jeweler, was paid an unusual ow last 
week when Niagara Lodge, No. 25, I. O. 
O. F., presented him with a veteran’s honor 
badge in recognition of the completion of his 
50th continuous year as an Oddfellow. Mr. 
Ehmann, who will be 82 next April, is en- 
joying good health and is looking forward 
to his annual trip to St. Petersburg, Fla., 
next month. He plans to leave Buffalo on 
Jan. 6, returning about April 15. 

Buffalo jewelers are warned to be on the 
lookout for a man described as 6 feet tall, 
45 years old, sallow complexion, and char- 
acterized as a smooth talker with a south- 
ern accent, who has succeeded in victimizing 
merchants in neighboring cities through the 


presentation of fraudulent checks. In one 
instance he gave the name of F. W. Rice, 
and his checks have been drawn on the 


Fletcher National Bank of Indianapolis. One 
of his victims was the J. R. White Co., 
Rochester jewelers. 








burglars entered the jewelry 
store of the George W. Thomas Jewelry Co. 
at Whitaker and President Sts., Savannah, 
Ga.. a short time ago and rifled the cash 
register after a fruitless attempt to open 
the store’s safe, according to the police re- 
ports. Only 90 cents in change was taken 
by the burglars, who left behind them thou- 
sands of dollars’ worth of jewelry which 
could have been easy loot. Entrance to the 
store was gained by prying open a door. 


Daylight 
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Max Marcus, northwest representative of 
the Sproehnle & Co., has just returned 
from a trip to Portland. 

The C. R. Jewelers retail establishment 
in the Cobb building, have made an assign- 
ment for the benefit of creditors. 

Aaron Friedman, Pacific Coast represen- 
tative of the Bulova Watch Co., is in 
Seattle after a trip up the coast. 

Mrs. M. C. Craig of Prince Rupert, Can., 
has returned to her home across the border 
after a visit in Seattle with friends. 

C. J. Hendricks, formerly employed as a 
watchmaker by a Seattle jewelry store, has 
opened a retail store at Yelm, Wash. 

J. F. Loveridge, of the S. A. Perkins & 
Co., wholesale jewelers in the Holland 
building, is in Spokane this week calling 
on the trade. 

J. E. Gabriel has just completed an 
auction sale for Owen Parker, of Arlington, 
Wash., in which a large amount of mer- 
chandise was moved. 

Carl Cole is again connected with the 
Seattle office of A. I. Hall & Son, San 
Francisco firm, whose Seattle office is in 
charge of George H. Davis. 

Eddie Sultan, formerly connected with 
the Joseph Mayer Co., of Seattle, is in 
Manilla at present, where he is presenting 
the lines of A. Ejisenburg, San Francisco 
firm. 

Carlton and Livingston, Seattle auction- 
eers, are conducting an auction sale for 
Robert Lurie, proprietor of the London loan 
office which is one of the pioneer establish- 
ments in the city. 

The business of S. Golub, manufacturing 
jeweler, on Second Ave., which specializes 
in diamond and platinum work, is in the 
hands of a receiver and a bankrupt sale is 
being held at present in the shop. 

E. W. Sultan, California salesman of the 
Joseph Mayer Co., who is making a trip 
through the towns of that State and reports 
business conditions much improved and 
holiday buying of good volume. 

Leslie E. Larson has sold his watchmak- 
ing shop in the Holland building to Charles 
Antilla in the Hopper Kelly building and 
has gone to Great Falls, Mont., where he 
is employed by Charles E. Davis. 

Emil Mayer, diamond jobber in the Smith 
building, has met with financial difficulties 
and his business at present is in the hands 
of creditors with liabilities quoted at $100,- 
000 and assets estimated at $60,000. 

Paul Vader, salesman for the I. Lachman 
& Sons Co., in the Denny building, is leav- 
ing for his territory which includes Denver 
and west, for a pre-holiday visit to his cus- 
tomers to fill their needs for the gift season. 

John Hawthorne, of Cle Elum, Wash., 
has been in Seattle buying new fixtures for 
his store in that city. New interior decora- 
tion and additional stocks have made neces- 
sary the addition of the new fixtures, he 
reports. 

W. B. Vandervort has announced that he 
will open a retail jewelry store in Renton, 
Wash., a suburb of Seattle, this week. Mr. 
Vandervort is from the east and has not 
been connected with the retail business in 
Seattle. 
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H. E. Burger has moved into his re- 
modeled store at 1400 Fourth Ave., where 
a commodious display window has been 
built and the interior entirely rémodeled 
and redecorated along with other shops in 
the same building. 

Arthur Cohen has sold his jewelry store 
on First Ave. and Columbia St. and has 
gone to work for a credit jewelry firm in 
the city. Mr. Cohen has been in the retail 
jewelry business in Seattle for 10 years in 
the First Ave. location. 

R. J. Marsh, manager of the Joseph 
Mayer Co., has transferred his interest in 
golf to duck shooting with the advent of 
wet weather, and spends his week-ends 
waiting for the dawn in the many good 
duck hunting sections near the city. 


Simon Golub, diamond importer in the 
Holland building, has just returned from a 
sales trip east of the mountains where he 
reports business is improving substantially 
and the merchants in good shape to handle 
what is expected to be an unusually good 
holiday business. 

Out-of-town salesmen who have visited 
the trade in Seattle recently included: E. C. 
McKean, Pacific Coast representative of the 
Waltham Watch Co., who is making a pre- 
holiday trip to all coast cities from his head- 
quarters in San Francisco and Louis Freund, 
of Henry Freund & Bro., New York. 

Sam Sunel, Bellingham, Wash., retail 
jeweler, has sold his store in that city to 
Weisfield & Goldberg, of Seattle, which 
firm will conduct a credit jewelry store in 
the same location. The opening of the 
store under the new management took place 
Nov. 22. 

Several auction sales are in progress or 
have just been completed in Spokane, Wash. 
H. Gates, of California, is conducting an 
auction for George H. Dore; Stanley 
Thorne, of Seattle, is auctioning the stock 
of the Mack Co., and an auction is in 
progress at the Soss Bros. store. 

S. L. Hodson, formerly employed by 
Albert B. Jones, has opened a new shop on 
Union St., between Second and Third Aves. 
The shop is compact and smart in its ap- 
pearance and in the center of the daily 
traffic. Business to date has been excep- 
tionally good, according to the proprietor. 

Louis Rothstein, of Rothstein & Gluck, 
diamond importers in the Green building, 
suffered a broken collar bone recently when 
he was hit by a motorcycle. His condition 
is not dangerous, it is said, although he will 
be unable to work for some time. Joe Gluck 
is at present making the middle western sales 
trip for the injured member of the firm. 

I. Lachman, head of the wholesale firm 
of I. Lachman & Sons Co., in the Denny 
building, is making a two months’ trip 
throughout the cities of the United States 
in the interests of that firm. He will visit 
Detroit, New York, Attleboro, North Attle- 
boro and many other cities, returning to 
the coast via Florida. 


O. C. Petersen and M. C. Petersen, of 
the Petersen Bros. Co., wholesale materials 
house in the Holland building, have traded 
positions for a month, O. C. going to the 
Spokane office of the firm and M. C. taking 
charge of the Seattle office. This exchange 
will be made regularly each month, accord- 
ing to M. C. Petersen. 

Goodwin’s “Square Deal Jewelers,” for- 
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merly in the location of the old B, L, Gates 
store on Second Ave. and now at & 
Ave, and Pine St., in a smart location ig 
the Shaffer building, have disposed Of the 
shop to a new firm which will Continue ty 
operate in the same location. Mr, and Mr, 
J. David were the former proprietors Of the 
store. 

Joe Mayer, vice-president of Joseph May. 
er Co., has just returned from a business 
trip to Alaska where he reports excellen 
business. This is Mr. Mayer’s first trip to 
the north and he was very much impressed 
both with the country and the business pos- 
sibilities in that section. Merchants there 
bought substantial quantities of Stock, he 
reports. 

L. W. Suter, pioneer jeweler on Second 
Ave., who two years ago announced a “te. 
tiring-from-business-sale” and after several 
months of cut price selling closed his shop 
only to be forced to reopen it a few months 
later because of his inability to dispose of 
the two-years’ lease still to run, is holding 
another closing out sale in preparation for 
the expiration of the lease in a few months, 

Wholesale houses of the city report 
Christmas business about on a par with that 
of last year at this time. Buying has not 
begun unusually early but it is thought in 
most quarters that sales will be substantial 
this year. Novelties are in good demand, 
The demand is for something different and 
the merchant who can supply it will get 
the business, is the opinion of one promi- 
nent wholesale house. Collections are slow, 
it is reported throughout the wholesale dis. 
trict. That this condition will improve as 
the holiday business comes in is anticipated. 
Retailers report business beginning in good 
volume with deposits being made on a good 
many items for Christmas. 

C. W. Sheppard, secretary of Hardy & 
Company, Fifth Ave. jewelers, maintains 
that he has definite proof that 13 is the luck- 
iest number in general use. Mr, and Mrs. 
Sheppard have been married 13 years and 
until five weeks ago there was no need for 
toys in their home, except for an occasional 
small visitor. But five weeks ago a baby 
boy, not “bran new,” but about three weeks 
old, made his appearance on the doorstep 
at the Sheppard home. And it was the 
most welcome surprise the Sheppards have 
had in 13 years, according to “Dad” Shep 
pard. To further show their faith in lucky 
numbers, the new baby received the name 
of David Alvin on Friday, Nov. 13. 

Retail jewelers from all over the State 
have been visiting in Seattle buying new 
stocks for the holiday trade. That the buying 
in the smaller towns is expected to be excep 
tionally good this year is indicated by heavy 
buying on the part of the average merchant. 
Among those who have been here recently 
are, W. E. Gurr of Chelan, Wash., promi 
nent in the association affairs of that town, 
J. O. Norberg and Mrs. Norberg of Mount 
Vernon, Wash.; R. L. Wells of Centralia, 
Wash.; H. M. Crothers of Aberdeen, Wash. 
Several retail jewelers from Alaska have 
also been buying in the city recently, among 
them Mr. and Mrs. E. H. Richter of Skag- 
way who are purchasing stock for 
shop in that town, visiting friends and trans- 
acting other business; Mrs. H. Hill, of the 
Heider Drug and Jewelry Co, Heide 


(Continued on page 105) 
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Chicago Notes 


M. Iralson, Columbus Memorial building, 
returned last week from a two weeks’ south- 
em trip and reports business fair in his 
territory. 

Jules Franklin, diamond dealer of New 
York, was in Chicago last week calling on 
the trade and visiting with his many friends 
in the city. 

“Math” Yumm, representing Adolphe 
Schwob, Inc., returned last week from the 
middle west, where he spent two weeks in 
calling on the trade. 

C. P. Dungan, Chicago manager of the 
International Silver Co., returned last week 
from a 10-day visit to the factory and gen- 
eral offices in Meriden, Conn. 

H. H. Fruer, of Fruer & Schmoll, whole- 
sale jewelers in the Goddard building, re- 
turned last week from the west, where he 
called on the trade for the past eight weeks. 

H. H. Gibson, of the A. Wittnauer Co., 
New York, spent several days in Chicago 
last week calling on the trade and visiting 
with J. B. Crawford, the firm’s Chicago 
manager. 

Chauncey Smith, representing Reed & 
Barton, traveling out of the Chicago office 
located in the Kesner building, returned 
this week from his final trip for the year 
through the south. 

“Jack” Friedland. of the Hart Jewelry 
Co, returned last week from a business trip 
through Illinois and Indiana. Mr. Fried- 
land, who was. gone for 10 days, reports 
good business in “that locality. 

Hugh E. King, of the Hugh E. King 
Sales Co., 27 E. Monroe St., accompanied 
by Mrs, King, returned this week from 
Jackson, Mich., where they spent Thanks- 
giving with their son Don and his family. 

“Billy” Lamb, of the George H. Fuller 
& Son Co., left last week for San Antonio, 
Tex., and New Orleans, La., where he will 
spend several weeks calling on the trade, 
and in his spare time go hunting wild 
turkey, 

Harry Friedman of Friedman Bros., 29 
E. Madison St., is now able to spend a 
tw hours each day at his office. Mr. 
Friedman is recuperating from an illness of 
many weeks, and his many friends in the 
trade are happy to see him resume his work. 

Albert Halfpap, of Halfpap Bros., Green 
ay, Wis., arrived in Chicago last week to 
oe the Green Bay Packers and Bears 
Sotball game. Mr. Halfpap remained in 
Chicago for a few days after the game to 
ated market and make holiday pur- 


Henry Birkenbusch, Pekin, Ill, probably 





one of the oldest retail jewelers in the State 
of Illinois, was in Chicago last week with 
Mrs. Birkenbusch shopping and doing some 


sight seeing. Mr. Birkenbusch is one of the 
best known jewelers in the State and is 
actively engaged in his business. 

Joe Pucher, who has been in the engrav- 
ing business for himself at 29 E. Madison 
St. for many years, is‘now also engaged in 
the wholesale diamond business. Mr. Pucher 
will continue the engraving business in con- 
nection with the diamond business and re- 
main in his old location, 29 E. Madison St. 

T. Leonard Goodman, of the Israel-Les- 
sing Sales Co., left last Saturday for the 
south and middle west and will be gone for 
two weeks. Sidney H: Israel and Oscar A. 
Lessing, of this firm, left on Tuesday of this 
week for a two weeks’ business trip through 
the middle west and east as far as Buffalo. 

Charles A. Bartling, northwest repre- 
sentative for the Towle Co., left last Fri- 
day accompanied by his wife and daughter 
for California. Mr. Bartling will rest and 
visit with friends there until January when 
he will return to Chicago and business. His 
family will remain in California until the 
first part of June. 

Sam Seinman, Jr., representing F. Matter, 
of Grenchen-Beil, Switzerland, who has 
been calling on the trade in Chicago for the 
past two months left last week for New 
York and Canada to spend two months in 
that territory. Mr. Seinman will return to 
Chicago and stay here for about two months 
before returning to his home. 

Friends of John P. Roche, representing 
the International Silver Co., will be happy 
to learn that he is improving each day at 
St. Mary’s Hospital at Milwaukee, Wis. 
Mr. Roche has been confined at the hospital 
for many weeks on account of an operation 
for appendicitis. His office associates say 
he will not be able to attend to his duties un- 
til after the first of the year. 

The Heyworth Building Protective Asso- 
ciation has employed a third detective to 
patrol the building during the month of 
December. The association now has three 
detectives on duty at all times, and with 
the detective detailed in the building by the 
police department and the private detective 
of the building, the jewelers in this building 
are well protected against criminals during 
the holiday season. 

Visitors in Chicago last week calling on 
the markets included: H. Berger, Detroit, 


Mich.; Louis A. Liebermann, Jr., of Louis 
A. Liebermann & Co., Joliet, Ill.; James A. 
Armstrong, Hammond, Ind.; J. F. Stampfer, 
of the J. F. Stampfer Co., Dubuque, Ia.; J. 
A. Rovelstad, of Rovelstad Bros., Elgin, Il. ; 





Mr. Ansorge, of Michael & Ansorge, Green 
Bay, Wis.; Philip F. Sharick, Ashland, O.; 
J. E. Green, of Carr & Green, Benton Har- 
bor, Mich., and W. A. Hoover, Gibson City, 
Ill. 

The Zolla Plating Co. is the name of the 
new plating shop that has opened for busi- 
ness in suite 322 Garland building, 58 E. 
Washington St. Adolph Zolla, formerly of 
Zolla Bros., 29 E. Madison St., is the main 
party interested in the business. This firm 
has had its shop furnished with the most 
modern machinery and equipment and 
opened for business last week. The com- 
pany is doing gold and silver plating and 
repairing of all kinds of hollow and flat- 
ware as well as bags. 

At a Thanksgiving dinner party at the 
home of Hakon D. Vognild’s mother, a big 
surprise was given to the family, when Mrs. 
Vognild announced that Hakon had joined 
the ranks of the benedicts. Mr. Vognild, 
one of the best-known retail jewelers in Chi- 
cago, located at 1564 Milwaukee Ave., was 
married to Miss Helen Anonsen, of Chicago, 
the first part of August. The bride is also 
well known in the jewelry circles, as she had 
been associated in the store for several years. 
The happy couple are making their home at 
3056 Logan Blvd. 

Walter L. Marble, manufacturers’ repre- 
sentative located on the Pacific Coast, was 
in Chicago last week for part of two days, 
visiting with friends and introducing his 
bride. Mr. Marble was married to Miss 
Ada Havill, of San Francisco, on Monday, 
Nov. 2. They are on their honeymoon trip 
and left here to go to Attleboro, to spend 
Thanksgiving at Mr. Marbles’ old home 
and from there will continue their trip to 
the Panama Canal. They will return to 
California in about six weeks and will tem- 
porarily make their home in Los Angeles. 

The marriage of Zelma Schwartz and 
Phillip Laks took place last Sunday (Nov. 
29), at 8 o’clock in the evening, at, the Con- 
gress Hotel. Miss Schwartz is the daughter 
of Mr. and Mrs. H. Schwartz, diamond im- 
porters with offices in the Heyworth build- 
ing. Mr. Laks is well known to the trade 
as representative for the Pennant Watch 
Supply Co., of New York city. Immediately 
following the wedding supper the happy 
couple left for California, where they will 
spend a week before sailing on, the S.S. Los 
Angeles for Honolulu. From there they 
will return home by way of the south in 
about three months’ time. 

“Ted” Tracy, representing the Juergens & 
Andersen Co., returned from the south last 
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week, and after spending Thanksgiving Day 
and the week-end with his family left on 
another trip through the central States. 
Richard Fleek, of the same concern, re- 
turned this week from Denver, where he 
spent the holiday with his family and is now 
preparing to leave on a several weeks’ trip 
through the south. 

C. W. Thomas, of Allsopp Bros., left this 
week on a business trip to Detroit, Cleve- 
land and Cincinnati. 

An involuntary petition in bankruptcy was 
filed on Nov. 14 against the Eppenstein & 
Rosenberg Co., of 121 S. Wells St. Samuel 
Howard has been appointed receiver. 

“Milt” Rosenberg, of Rosenberg Bros., 
New York, was in Chicago last week for a 
few days calling on the trade. Mr. Rosen- 
berg returned to Chicago from Toledo, O., 
where he went to get the samples of the late 
Benjamin Hirsch. 

Owing to a confusion in the firm names 
attention is called to the fact that Philip 
Silverman, who has been charged with vio- 
lating the New York State Platinum Stamp- 
ing Law, is not associated with the firm of 
Silverman Bros., 121 Canal St., New York. 
He is a member of L. R. & P. Silverman 
at the same address. 

Phillip M. Sandberg has purchased the in- 
terests of J. F. and Wallace Niesen in the 
manufacturing business of Sandberg-Niesen 
& Son. The firm name has been changed to 
P. M. Sandberg, and the business will con- 
tinue at the old location, 180 N. Wabash 
Ave. Both of the Niesens will continue to 
work for the firm. 

Three hold-up men entered the retail 
jewelry store of Roman Kosinski, 1039 Mil- 
waukee Ave., last Friday morning, just as 
the store was being opened for the day. The 
bandits forced Henry Kosinski, son of the 
proprietor, and the watchmaker into a rear 
room. They ransacked the cases and escaped 
with jewelry and currency amounting to 
about $700. 

H. M. Eddy, representing the Stein & EI- 
bogen Co., spent the past week at the home 
office getting fresh stock. Mr. Eddy just 
completed a business trip through southern 
Illinois, and will leave some time this week 
to make a general survey of business in Wis- 
consin, Michigan, Indiana and Illinois, re- 
turning home the day before Christmas. 
Maurice Silverberg, of the same firm, also 
was in Chicago during the past week re- 
plenishing his stock, and is now calling on 
the trade in the west. 

W. H. Buckmaster, southern and central 
representative for J. R. Wood & Son, re- 
turned to Chicago last week with his bride. 
Mrs. Buckmaster formerly was Miss Louise 
Davis, daughter of Mr. and Mrs. Ralph 
Davis, of Guthrie, Okla. The couple were 
married at the home of Mr. and Mrs. Ralph 
Davis on Sunday, Nov. 15. Oscar Kuhn, 
Texas and Oklahoma representative for Wm. 
A. Rogers, did the honors as best man. Mrs. 
Buckmaster’s father is mayor of Guthrie, 
Okla. The happy couple are going to make 
their home in Oak Park. 

Declaration of an extra cash dividend of 
25 per cent. to stockholders, payable Jan. 
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20, and 5 per cent. cash bonus to 4,300 of 
its employes, to be paid Jan. 21, were an- 
nounced last week by the Elgin National 
Watch Co. The dividend total disburse- 
ment, which is $6.25 a share (par $25) on 
stock of record Jan. 4, will be $2,500,000 
and that of the bonus $300,000. Recently 
directors of the company voted a special 
25% per cent. stock dividend and increased 
the capitalization from $8,500,000 to 
$10,000,000. 

His many friends in the trade were sur- 
prised last week to learn that R. B. Piawaty, 
Chicago manager for the Northern American 
Watch Case Co., had been quietly married 
Saturday, Nov. 21, at South Bend, Ind. On 
that date Mr. Piawaty and Miss Irene 
Schultz left Chicago, announcing that they 
would attend the football game between 
Notre Dame and Northwestern universities. 
This they did, but just prior to the game 
they were married at the home of his brother 
in that city. They will make their home in 
Chicago, and have the best wishes from their 
many friends here. 
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George Deck, Blanchester, O.; S. P. 
3ochenek, Dayton, O.; M. J. Heintz, Lex- 
ington, Ky., and Charles E. Seng, Louis- 
ville, Ky., were among the visitors to Cin- 
cinnati during the week. 

L. H. Stiles, ieweler of Hazard, Ky., ac- 
companied by Mrs. Stiles, and Martin 
Monaghan and wife, Mingo Junction, O., and 
Gerald Murphy, of Maysville, Ky., have been 
recent visitors in Cincinnati. 

Mrs. Edward H. Croninger, wife of the 
secretary of the Associated Jewelry Manu- 
iacturers, has been removed from her home, 
1721 Scott St., Covington, Ky., to a hospital. 
The illness is not of a serious nature and 
Mrs. Croninger is simply undergoing a 
slight operation. 

Burton Fox, of the Fox Bros. Co., Harri- 
son building, has reached New York city, 
accompanied by Mrs. Fox, and while there 
will prepare for a trip to Europe on a dia- 
mond buying expedition. The Foxs were 
accompanied by Mrs. Sol Wetzstein, widow 
of one of the late partners of Frohman & 
Co. 

A nominating committee made up of 
Clarence Loeb, chairman; Arthur Henry 
and Herman Huber, will meet within a day 
or two to select a nominee for directorship 
of the National Jewelers’ Board of Trade in 
the Cincinnati District. The selection will 
be reported some time in December when 
the Board of Trade holds its session. The 

new member will succeed Arno Dorst, 
whose term expires. 

C. E. Richter, of the Richter & Phillips 
Co., is running for director on the red ticket 
of the Kiwanis Club in this city. He has 
taken a very active interest in the affairs 
of the club for some time and will tell what 
he has and has not done for the organization 
at the meeting of the club Monday. The 
club is holding “Candidates Day” at the 
Chamber of Commerce, Monday, in order 
to permit the candidates to set forth their 
qualifications and state why they should be 
elected. 

A solid gold desk watch and sterling silver 
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bowl and tray were presented to W. 
Schoepf, former president of the Cincinnati 
Traction Co., by the Optimist Club at the 
Queen City Club, Saturday. Mr. S¢ 
recently distributed 525 watches to employes 
of the Traction company who were in the 
employ of the company as long as he Was 
president of it. The watches were bought 
through the Frank Herschede Co, ang the 
George H. Newstedt Co. They were the 
rentagon type put out by the Gruen Watch 
Co. 

Egar Noterman, chairman of the enter. 
tainment committee of the Cincinnati Whole. 
sale Jewelers’ and Manufacturers’ Associa. 
tion, will call a meeting of the committee 
next week. The session is in order to com. 
plete all preliminary details for the annual 
dinner dance that will be given at the Hotel 
Gibson, Jan. 9. It is expected that the affair 
will be as brilliant if not more so than the 
dinner dance last year. The committee con. 
sists of Mr, Noterman, chairman: Clarence 
Loeb, Arno Dorst, Eli Gutmann and 
Arthur Jacobs. 

J. Harvey Phillips has been married byt 
five years but it has been found necessary 
for him to have a complete new outfit of 
furniture. There's a reason for the new 
purchase as Harvey and Mrs. Harvey will 
move into a new home, Monday. They 
have constructed a 10-room brick home in 
the Avon Fields subdivision near the Avon 
Fields golf course and will leave their old 
residence on Harvey Ave., Avondale, Mon- 
day. Mr. Harvey, however, will not be in 
to see how the moving is accomplished be- 
cause he is going on the road on that day. 
He is vice-president of the Richter & 
Phillips concern. 

Wholesale jewelers in Cincinnati are tak- 
ing up the matter of having goods weighing 
over 10 pounds shipped to Cincinnati from 
the New England zone by express rather 
than by parcel post because it totals 10 per 
cent. cheaper. The matter was taken up by 
Clarence Loeb, president, at the last meet- 
ing of the Cincinnati Wholesale Jewelers’ 
and Manufacturers’ Association when sta- 
tistics were cited showing the apparent dif- 
ference in amount between the two methods 
of shipment. The association went on 
record favoring the express method of 
shipment as it is seven cents a pound 
cheaper on 10 pound shipments with a cor- 
responding decrease on heavier shipments. 

One of the most expert watchmakers in 

Cincinnati was lost to the trade in the death 
of Ami Sandoz, 56, at his home, 2206 
Washington Ave., Norwood. Sandoz came 
from a family of watchmakers in Switzer- 
land and when coming to this country about 
25 years ago he became identified with 4 
large local watch concern. The trade was 
handed down, as one son and a daughter 
became watchmakers, the son being regarded 
as an expert watchmaker. The latter, how- 
ever, died about a year ago and the father 
followed last week. Sandoz was a watch 
maker to the trade and the business is now 
being carried on by John Cassidy, who had 
been identified with Sandoz. Persons in the 
trade say Sandoz practically killed himself 
by the intricate work that was required 
small watches. He was looked upon as a 
authority by the trade in the matter of 
creating or correcting the smallest of time 
pieces. Mrs. Sandoz, two sons and 4 
daughter, survive. 
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TRADE CONDITIONS 


General indications in Milwaukee point to the 
ve Christmas season since the war. Last year 
iyi the record during that time but several of the 
iuling merchants here predict that 1924 will be 
arpassed by this season. According to a survey 
shich has been made among the stores the residents 
¢ Milwaukee have money this year and they are 
gending it and spending it early. Bank records of 
Christmas savings accounts show that Milwaukee 
gople have put away mere than $1,000,000 for gift 
roses. The banks have 20,000 holiday saving 
gounts this year which is a substantial increase 
wer last year when 16,000 accounts were recorded 
sith a total of $650,000 in savings. The retail 
jewelry stores here on the whole, have not yet felt 
the general rush of buying but they expect this 
» come after the Thanksgiving holiday period. 
The wholesalers report that business has been good 
vith them and that their retail custemers anticipate 
; heavy movement cf stocks this year. A report 
fom Green Bay states that the merchants there 
ave put in larger stocks this year in comparison 
yith 1924 and that the pre-season buying is a good 
lication that the Christmas business this season 
will set a record. 










The jewelry trade in Milwaukee extends 
its sympathy to W. C. Jaeger, watchmaker 
a Bloedel’s Jewelry, Inc., retail jewelers 
here, on the death of his father on Friday, 
Nov. 20, at Madison, Wis. 

An annual exhibit was offered last week 
to lovers of art, in the windows of the 
Parker-Cramer jewelry store at La Crosse, 
Wis. An original painting by Emil Pollak 
Ottendorf was loaned for the exhibit through 
the courtesy of one of the local manufac- 
turers. Open house was held during the 
week and the public was invited to attend. 

The Igo Mfg. Co., Kenosha, Wis., has 
anounced the establishment of a_ nickel- 
plating department in its plant in that city. 
The department was operated during the 
past few months for the convenience of the 
cal trade and the demand was so great 
for its continuance that the Igo company 
consented to install a modern one and op- 
erate it. 

Wisconsin jewelers who visited at Mil- 
waukee last week included R. C. Millington, 
Plainfield; A. H. Wedeward, Waterloo; 
William Endlich, Kewaskum; Ed_ Bieck, 
sullivan; W. H. Shaver, Mukwonago; 
‘eorge Zilius, Kenosha; George Armbrus- 
tr, Cedarburg; C. E. Ludviel and W. H. 
Dummer, Oconomowoc; and Mrs. Estberg, 
Waukesha, 

Beginning Saturday, Nov. 28, Rank & 
Motteram Co., Bunde & Upmeyer Co., Louis 
Esser Co. and the Alsted-Kasten store, all 
retail jewelers in Milwaukee, will keep their 
‘ores open until 6 o’clock in the evening. 
They formerly closed at 5 o'clock but in 
order to accommodate the shoppers until the 
"istmas season is over, they decided to 
‘main open another hour. 

Po W. Bayley, retail jeweler at Beaver 

am, Wis., has received a letter from a 
“fresentative of a wholesale jewelry house 
= S$ now in Paris on his semi-annual! 
qopean trip. He informed Mr. Bayley 
“ss the Parisian women are all carrying 
rw that this style is increasing instead 
" diminishing as was anticipated. He also 
Wrote that it is not an uncommon sight to 
“t a lady over there wearing from six to 
bracelets on her arm. 

“MM essay contest is being conducted in 
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Milwaukee by one of the local newspapers 
in co-operation with the merchants, among 
the school children. The subject of the 
essay is “Do Your Christmas Shopping 
Early.” In it they will point out the rea- 
sons buyers and merchants alike gain by 
early shopping. Ten prizes will be awarded 
to the highest papers. George Watts & Son 
have donated a Wedgwood tea set of 21 
pieces, as one of the prizes; Archie Tegt- 
meyer has donated a boy’s or girl’s wrist 
watch; and the third retail jeweler to be 
listed among the donors is George Chatter- 
ton, who has offered a boy’s watch or a 
string of pearls. 

Burglars did their Christmas shopping 
early last week when they broke windows 
in the retail jewelry store of George W. 
Chatterton, 130 Grand Ave. here, and also 
in the Stouthammer Bros. store at 767 3rd 
St., on the same night. This is the third 
such robbery at the Chatterton store and the 
fourth at the Stouthammer store. They es- 
caped with watches, cuff links and other 
jewelry at both places. The loss at the 
Chatterton store was approximately $250 
and at the Stouthammer store it was set at 
$500. Earlier in the week burglars broke 
the window in the C. A. Swanson jewelry 
store at Superior, Wis., and took jewelry 
valued at several hundred dollars. 











Harper J. Ransburg, head of the company 
which bears his name and which manufac- 
tures fine cut glass and jewelry novelties, 
has been named a member of the city com- 
mittee which is to raise $700,000 for the 
erection of new buildings for Butler Uni- 
versity. 

Luke C. McWilliams, 25 years old, Calu- 
met City, Ill., recently was fined $500 and 
sentenced to a prison term of from one to 
five years in circuit court at Terre Haute, 
Ind., on a charge of passing fraudulent 
checks on the Saml. H. Sterchi jewelry 
store. He said he went to Terre Haute 
to raise money to help him buy a home and 
keep a family on his salary and commis- 
sions as an insurance collector. 

Ralph Roessler, Marion jeweler, has re- 
turned from Washington, D. C., where he 
appeared before the House Ways and Means 
Committee to argue for the removal of the 
luxury tax on jewelry. Mr. Roessler is 
much encouraged over the favorable rec- 
ommendation on the part of the Ways and 
Means Committee on this tax. Mr. Roessler 
has been working for some time to have the 
tax removed. 

All the large cities of Indiana were rep- 
resented in the ninth quarterly conference of 
the Indiana Associated Credit Bureaus, 
which was held recently in Muncie. The 
meetings were nearly all in the form of 
round table discussions of subjects of in- 
terest to city credit bureaus. The principal 
speakers were D. J. Woodlock of St. Louis, 
editor of the Credit World and managing 
director of the national organization, and 
J. R. Truesdale, secretary-treasurer of the 
credit service division of the same organiza- 
tion. Both spoke at the weekly dinner of 
the Muncie Advertising Club, at which all 
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the delegates were invited guests of the club. 


Windew smashers recently escaped with 
more than $300 in jewelry from the windows 
of the Rite Jewelry Shop, 43 S. Illinois 
St. The plate glass window was broken 
with a brick. A theater porter nearby saw 
one man throw a brick against the window 
and break the glass. Immediately another 
man joined him and began scooping up the 
loot. The porter ran to a telephone and 
called police headquarters. The two bur- 
glars worked swiftly. After selecting the 
articles they wanted from the window, they 
ran south and turned at the next corner and 
were seen no more. A policeman was sta- 
tioned at the window to guard the remainder 
of the jewelry until Richard Evans, man- 
ager of the store, took charge. 

The Merchants’ Association of Indianap- 
olis has arranged with four other incorpo- 
rated organizations giving kindred services, 
to take over a large suite of offices on the 
eighth floor of the new Illinois building, 
Illinois and Market Sts., Indianapolis, as 
soon as the rooms are ready for occupancy, 
which is expected to be about April 1 next 
year. Members of the board of directors 
of the Merchants’ Association decided to 
move from the present quarters of the or- 
ganization in the Merchants Bank building 
at the last meeting of the board. William 
E. Balch, business manager, explained that 
the business of the association has grown 
to such an extent that larger quarters are 
necessary. Sharing the space with the Mer- 
chants’ Association in the new building will 
be the Merchants’ and Manufacurers’ In- 
surance Association, the Credit Information 
and Adjustment Bureau, the Stores Mutual 
Protective Association and the Indiana Re- 
tail Dry Goods Association. 








Pacific Coast Notes 





Y. H. Bordreau is preparing to open a 
jewelry store in San Leandro. 


W. P. Hirt, of Boise, Idaho, has moved 
his jewelry store from 104 S. 9th St. to 
927 Main St. The store room will be shared 
by a local optometrist, Dr. Irvine R, 
Lyman. 

Among new business houses listed for 
Longview, Wash., a large lumber town, is 
the jewelry store which George W. Munnis 
is opening in the Commerce building. Mr. 
Munnis, who was repair man for C. R. 
Hammond for two years, is also opening 
an art department in connection with his 
new store. 

Rex M. Leeper, Visalia, announces the 
opening in his new store with the Visalia 
Drug Co. He was formerly at 109 N. Court 
St., but owing to increased business and his 
desire to secure space on Main St., Mr. 
Leeper considered himself fortunate to obtain 
a location in the drug store. He has room 
there for his repair department. 

The Sam Sunel jewelry business in Bel- 
lingham, Wash., has been bought by Morey 
Weisfield and Ralph Goldberg of Seattle. 
Credit jewelry business will be done at the 
store, on the dollar-down-and-dollar-a-week 
plan, it is stated. The Bellingham store 
will be one of a chain of nine jewelry stores 
throughout the northwest operated by the 
Seattle firm. 
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Al. Klinger, who has been salesman for 
the Jacob Segal & Co., diamond importers 
in the Jewelers’ Court, has resigned to take 
up other duties. 

A. L. Bruce, who has been in the retail 
jewelry business on 2223 Springwells Ave., 
has recovered from a recent illness and is 
again back at his duties. 

Fred Simmons, of Simmons & Clark, retail 
jewelers, went to Akron last week to attend 
the funeral of his brother, who also was 
engaged-in the jewelry business. 

George E. Hayward, who has been in the 
retail jewelry business at Brightmoor, a 
suburb of Detroit, has recently moved into 
a new~store. He has an attractive place and 
is much better able to care for his growing 
business. 

Thieves. smashed a hole in the show win- 
dow of a jewelry store at Allegan, Mich., 
owned by Frank A. -CGooley-on the morning 
of Nov. 23. They obtained a number of 
rings and 12 high-grade watches. The loss 
is estimated about $1,500. 

A movement has been started among the 
Detroit jewelers to have the next A. N. 
R. J. A. convention held in Detroit. Jacob 
Segal is active in the move and says the 
Detroit jewelers are ready to aid in making 
the gathering one of the best ever held. 

E. W. Berg, outside salesman for the 
E. H. Pudrith Co., wholesale jeweler, is 
back at headquarters and will not resume his 
trips until after New. Years. He will devote 
his time to looking after the holiday trade 
which is now taking on extensive propor- 
tions. 

J. Schreidel, Dearborn, Mich., a suburb 
of Detroit, has moved into a new store he 
recently erected. He has modern equipment, 
including a large electric sign which gives 
much prominence to his place. He has 
operated in Dearborn for a _ considerable 
time and is well known throughout that 
section of the city. 

Theodore Rothstein, familiarly known as 
“Ted,” is opening a new retail jewelry store 
in the outer section of East Jefferson Ave., 
in a fine residential district. He is an ex- 
perienced retail jeweler, having been for a 
considerable time an employe of the S. L. 
Pink jewelry store on 6535 Woodward Ave., 
in the downtown section. 

The National Credit Jewelers’ Association, 
a new body recently organized, is soon to 
open permanent headquarters in Detroit. 
Jacob Segal has been prominent in the move- 
ment to establish the new organization and 
reports that it soon will be in full operation. 
Branches, he says, will be opened in most 
of the large cities of the country. 

The Schultz Jewelry Co., which, for a 
number of years, has maintained its head- 
quarters in the Liggett building, after Dec. 
1, will be located in its new place of busi- 
ness at 1011 Jewelers’ Court, 33 John R. St. 
This company is engaged in the manufacture 
of high grade jewelry. It will have con- 
siderably mere room in the new place to 
care for its increasing business. 

Max H. Mertins, 11246 Charlevoix Ave., 
launched a_ striking holiday jewelry 
He has installed a Santa 


has 


sales campaign. 
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Claus outside and decorated the interior of 
his store with various reminders of Christ- 
mas. The people in his neighborhood seem 
to have caught the spirit and holiday buying 
has been greatly stimulated. He has an 
early start and expects to have a long period 
of extensive buying. 

J. B. Wagoner, under the firm name of 
Wagoner & Eirls, has opened his second 
retail jewelry store at 19636 12th St., in the 
northern section of the city. He will operate 
his new place in conjunction with his Grand 
River Ave. establishment near the Grand 
boulevard. The 12th St. store is nicely 
equipped, well stocked and has a promising 
appéarance. The location is in a prosperous 
residential section. 

Nine pursuit planes from Selfridge field, 
a motor launch manned by men of the U. S. 
Coast Guard and a tug boat have been 
searching the broad expanses of Lake, Huron 
this week for traces of Charles Young, 25 
years old, a Port Huron optician, who, it is 
feared has been lost. Young and a friend 
early on Monday left on a hunting trip. 
About 30 miles up the lake they were joined 
by two other friends. About noon Young 
shot a duck, but it fell into the lake some 
distance from shore. He then entered a 
small row boat and with one oar attempted 
to get the duck, but a strong wind blowing 
from shore took him out into thedake---tis 
friends first sought to reach him in a motor 
boat and failed. Then aid was asked from 
the coast guard, but he was finally swallowed 
up in the night. It is possible he may have 
been picked up by some passing craft but 
the lake in that section is treacherous at 
this season of the year and there are fears 
that he has been lost. He has a wife and 
two children. 

The new alarm system which recently was 
established in the Jewelers’ Court went into 
commission Monday morning, Nov. 23, and 
there is no question about its being in fine 
working order. Buttons in many of the 
shops were so’ sensitive that a salesman even 
brushing against one of them caused it to 
respond promptly. The result was the entire 
building had plenty of excitement all through 
the first day and the police were kept busy. 
Four alarms were accidentally sent in before 
business wound up at 5:30 and each time 
reserve officers from Police Headquarters 
burned up the paving in their efforts to 
reach the building. In a few seconds after 
each alarm was sent in everything stopped, 
every exit door closed with a snap and the 
elevators stopped running. And everything 
remained in this state until the source of 
the alarm was sought out. The police say 
a gang of hold-up men would have about 
as much chance of escaping from the build- 
ing after an alarm has been sounded as would 
sailors in a submarine sunk on the bottom 
of the ocean. Changes in the locations of 
the buttons are being made in some of the 
shops, so they will not cause quite so much 
excitement. But the jewelers are delighted 
nevertheless that the system has proved to be 
all that has been promised and are certain 
bandits will avoid operating in this building 








S. G. Hantover, a dealer in jewelry and 
optical goods, has leased a store at 11106 
S. Michigan Ave., Roseland, Ill., a suburb 
of Chicago, in the building recently erected 
by Fred and Alec Bernstein. 
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Among out-of-town jewelers in Cleveland 
last week were W. J. Higgins, Shelby, and 
W. R. McCarthy, Amherst. 

I. Bernon is now connected with J. A. 
Conn, auctioneer. He has charge of all ad- 
vertising and assists at sales. 

George Loehr, of the Scribner & Loehr 
Co., spent Thanksgiving Day with his folk 
in Cleveland, later returning to Detroit. 

M. E. Means is back from a trip through 
northern Ohio and reports that jewelers in 
the smaller cities are doing a good business 
and expect a good holiday trade. 

Mrs. Alba Arnstine, wife of B. V. Arn- 
stine, vice-president and treasurer of the 
Arnstine Bros. Co., wholesale jewelers, died 
in Chicago last week. She was 41 years of 
age. Burial was in Cleveland. 

The Rudolph Deutsch Co., 1268 Euclid 
Ave., have filed suit against the General 
Cartage Co. for $6,300 for destruction of 
their street clock and consequent loss of ad- 
vertising before it was replaced. 

John Tallman and Roy Rhubart, of the 
Merit Co., took out hunting licenses and 
journeyed to the south of Wooster in search 
of game on Thanksgiving Day. The size 
of their bag still remains a mystery. 

Howard Richardson, Dover retail jeweler, 
had the misfortune to break his leg and is 
confined to his bed. He was stepping out of 
his automobile and accidentally stepped into 
a hole, snapping the leg bone. His sister 
and his clerk are looking after the business 
for him. 

The many friends of Sol Nussbaum, who 
has been connected with the Sigler Bros. Co. 
for a number of years, will learn with regret 
that he has resigned his position due to ill- 
health and on his doctor’s orders. Prac- 
tically every retailer in northern Ohio is 
acquainted with Sol, who is one of the old- 
timers in the trade. He will go to Florida 
in the near future for an extended stay. 

The Checel Jewelry Co., in the Notting- 
ham building, has just completed alterations 
to its store, increasing its size. The shop 
has been moved across the hall to new quar- 
ters, with twice as much space as formerly, 
and it has been painted an attractive light 
shade that makes it very light and sanitary. 
The store has been completely redecorated 
and several private offices put in. New fix- 
tures have been added and other improve- 
ments made, so that the place is very attrac- 
tive. 

Harry A. Hutchison, who was arrested on 
complaint of a local jobber recently for fail- 
ure to return certain jewelry given him on 
memorandum several years ago, came up for 
a hearing in Justice Zoul’s court on Nov. 20. 
The charge against him is conversion, and he 
was bound over to Probate Court for trial. 
It will be of interest to the trade to know 
that under the present Ohio statutes conver- 
sion is not a felony, but only a misdemeanor, 
ind is punishable by three months’ imprison- 
ment and a fine ranging up to $500. 

Sam Alliance held the formal opening of 
his new store on Superior and E. 6th Sts 
on Saturday, Nov. 21. He has fitted it up 
in a very attractive manner, and many in the 
trade sent flowers as tokens of their good 
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wishes for his success. He has an entrance 
on both thoroughfares, both of which are 
heavily traveled, and, in addition, is in the 
building of one of the best hotels in the city, 
the Hollenden, all of which should help his 
business. He has been in the jewelry busi- 
ness in Cleveland for the past 20 years, and 
has another fine store on E. 105th St. 

J. A. Conn finished up the auction for 
Harry Smith, Youngstown, on Nov. 30. Mr. 
Smith leaves for Florida to enter the real 
estate business with his brother who is lo- 
cated in St. Petersburg. Mr. Conn also 
conducted the private auction sale of the 
estate of Jonathan Warner, Youngstown, 
former president of the Trumbull Steel Co. 
The furnishings of the home were from the 
Tiffany studios, and there was much silver 
and crystal and other rare pieces. Every- 
thing was disposed of in 10 hours, and it was 
the biggest sale of its kind held in Youngs- 
town. Mr. Conn goes to Hannibal, O., this 
week to see his mother, who is seriously ill. 

The inembers of the executive board of 
the 24-Karat Club of Cleveland held a spe- 
cial meeting at the Hotel Statler on Friday 
noon, Nov. 27. Luncheon preceded the meet- 
ing and there was practically a full attend- 
ance. President R. A. Hayes presided. The 
principal business transacted was the author- 
izing of the incorporating of the club. 
President Hayes appointed a committee to 
confer with the attorney and attend to any 
other matters that may come up in conjunc- 
tion with the filing of the papers. There 
will be no more meetings of the club until 
February of the coming year. The execu- 
tive board, however, will meet on Jan. 6 to 
arrange plans for a banquet, etc., to be held 
in connection with the February general 
meeting. 

Jack Moore, secretary of the Ohio Retail 
Jewelers’ Association, has just sent out a 
bulletin to the trade which has aroused much 
interest in Cleveland. Mr. Moore calls at- 
tention to the fact that the Ways and Means 
Committee has acted favorably on the elimi- 
nation of jewelry taxes, and urges members 
to follow the suggestions outlined in a mime- 
ographed letter from the A. N. R. J. A. to 
the effect that everybody refrain from bring- 
ing pressure to bear upon Congressmen or 
Senators until advised to the contrary. Mr. 
Moore also points out that he and President 
E. W. Chamberlin, of Akron, recently visit- 
ed Cleveland, where they placed before the 
jewelers the financial status of the associa- 
tion, and the need for financial assistance if 
the organization is to be built up. The 
larger jewelers of the city voluntarily in- 
creased their dues from $10 a year to $100 
Mr. Moore also urges the co-opera- 
tion of the trade in eliminating the word 
Xmas and the use of the full word Christ- 
mas in all advertising copy, as by so doing 
thev will reflect credit on both the associa- 
tion and the stores of members. 


a year. 








H. L. Moor, Tifton, Ga., and Mrs. Moor, 
celebrated their silver wedding anniversary 
with an “at home” on the afternoon and 
evening of Oct. 30. Mr. Moor, who was 
recently re-elected secretary and treasurer 
of the Georgia Association of Retail Jewel 
ers by a unanimous vote, and is one of the 
best known and most popular retail jewelers 
in the State, was the recipient of many 


from jeweler friends. 


beautiful presents 
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TRADE CONDITIONS 


Local retail jewelers report that their trade has 
been very satisfactory during the past week or so, 
and that they are looking for a fine volumne of 
business the balance of the year. Out-of-town 
trade has been exceptionally good, and has shown 
a nice improvement over the corresponding period 
of last year. Reports from the rural communities 
are to the effect that things in a trade way are 
showing an improvement, and that collections are 
a great deal better than they were during the mid 
dle of the Summer. Local dealers say that their 
heliday trade started along during the latter part 
of November, and that it has been gradually in 
creasing. The local dealers have large and well 
assorted stocks to select from this year, and in 
their opinion their Christmas holiday trade is going 
to show an improvement over that of last year. 
Local wholesale dealers say their trade has been 
very encouraging and that in fact they have no 
room fer complaint. 





E. A. Rhodes, retail jeweler at Chrisney, 
Ind., was a business visitor in Evansville 
recently and reported that trade in that com- 
munity has been looking up a great deal of 
late. 

Retail jewelers in Mt. Vernon, Ind., are 
interested in the announcement that the 
Chamber of Commerce of that city is plan- 
ning to start a credit bureau, to be run in 
connection with the other work of the 
chamber. 

Clarence Schlomer, retail jeweler at Mt. 
Vernon, Ind., has been awarded the contract 
to furnish the class rings and pins for the 
graduates of the high schools at Poseyville, 
Stewartsville and Wadesville. He also ex- 
pects to furnish rings and pendants to several! 
other schools in county during the 
coming year. 

Mussel-shell operations all along the rivers 
in southern Indiana have about ceased and 
few, if any, shells will be gotten out now 
until early next Spring. During the past 
season a great many shells have been gotten 
out and the pearl-button factories are being 
operated on fairly good time and report that 
they have a fairly good supply of shells on 
hand to keep them busy during the coming 
Winter. 

Leo Seligman, who is connected with the 
National Jewelry & Clothing Co. of this city, 
entered suit in the Superior Court in 
Evansville against the Julian Goldman 
store, of which he formerly was manager. 
In his petition he claims that he received $75 
a week as manager and that the company 
until Jan. 1 of the present year had paid his 
salary in full, but that from the first of the 
year to May 12 he received no salary for his 
services. 

Charles Hebner, of the Hebner Jewelry 
Co., and Floyd Nester, of Heinzle & Nester, 
retail Boonville, Ind., who are 
both members of the Boonville 
Men’s Association, will join hands with the 
other merchants of the town, after the 
Christmas holidays, to help put on some sort 
Com- 
mittees have been appointed to work out the 
plans for the big sales, and it is hoped by 
the sales to attract a great many out-of-town 


Posey 


he 
Nas 


jewelers at 
Business 


of community day sales in that town. 


people to Boonville. 

Local jewelers report that the recent Fall 
onvocation of Scottish Rite Masons and the 
Fall ceremonial of Hadi Temple, Ancient 
Arabic Order of the Nobles of the Mystic 
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caused a great increase in the sale 
Both for 
four days and brought many visitors here 
from Illinois and Kentucky and 
large classes were taken in both the Scot- 
tish Rite and Shrine. Dealers in Evansville 
in recent years have carried large stocks in 
both Scottish Rite and Shrine jewelry. 

The will of the late John F. Heinzle, of 
Heinzle & Nester, well-known retail jewel- 
ers at Boonville, Ind., who died a few days 
ago, has been filed in the Circuit Court at 
Boonville for probate, and his widow, Mrs. 
Kate Heinzle, was named as executrix of 
the will. Under the provisions of the will 
his widow and mother, Mrs. Elizabeth Hein- 
zle, are made beneficiaries. Mr. Heinzle con- 
ducted one of the largest and best known 
retail jewelry stores of southern Indiana. 

Retail jewelers of Carmi, Ill., a few miles 
west of here, took a leading part in the an- 
nual Fall festival and community day sale 
that was held in Carmi recently. The event 
brought many people to Carmi and the mer- 
chants report that they enjoyed good sales 
during the day. Farm products were. ex- 
hibited in convenient places and many prizes 
were awarded to the farmers. Several 
turkeys were released in the crowd and the 
people had fun chasing them. The turkey 
in each instance belonged to its captor. 
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of lodge jewelry. events lasted 
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Mrs. Gail 
time in 


spending 
of her 
brother and sister-in-law, Mr. and Mrs. Jo- 


been 
guest 


Reingold has 
some Seattle as the 
seph Gluck. Mr. Reingold is a member of 
the well-known jewelry firm running two 
stores in Portland. 

A. & C. Feldenheimer, Inc., on Washing- 
ton, near West Park, are this year showing 
some clever new stationery—all the latest 
things from this country, and some holiday 
correspondence paper imported direct from 
f France, Austria, 
and 


foreign countries of 
Sweden, Italy, other 
never before shown in Portland. 

\ new type of bunco game came before 
the Portland police last week. Two farmers 
from across the line in Clarke county, Wash- 
ington, were picked out for the victims, but 
Joe Mazurosky, proprietor of a jewelry store 
at Sixth and Davis, was the actual loser. 
It seemed that early in November two men 
purporting to be eye specialists had called 
at the farm where two brothers lived, and 
had convinced one of them that he was going 
blind. They gave him some medicine to save 
his eyes, and charged the nice little fee of 
$500. A check for that amount, signed by 
one of the farmers, was given the “doctors.” 
They presented the check at a bank in Van- 
couver, but for some reason payment was re- 
fused. The next appearance of the check 
was on Nov. 16, when it was returned to the 
First National of Portland from the Van- 
couver bank. The check had turned 
into the First National by Mazurosky. Two 
men, one of whom he had known for 10 
vears, and whom he believed to be a logger, 
had entered his store the Saturday before 
and purchased a watch, ring and chain, all 
valued at $106. They presented the check 


in payment and took the balance in cash. 


the 


and countries, 
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Campbell & Braunstein, jewelers, have 
opened offices at 150 Post St. 

A. Janow, associated with C. C. Gross, 
manufacturers’ representative, is making a 
trip. 

William Phillips, representing L. Heller 
& Co. and also the Helbein-Stone Co., New 
York, is here visiting the trade. 

Charles Weinshenk, senior partner of 
Charles Weinshenk & Son, is reported to 
be recovering from an illness which con- 
fined him to his home for some weeks. 

Sam Kierski, Los Angeles resident partner 
of Lee & Kierski, came to San Francisco 
to attend the football game between Stan- 
ford University and the University of Cal- 
ifornia. 

Jack Lewis is going to take a trip in the 
Sacramento Valley and to Grass Valley. 
[This is one of a number of small tours 
that Mr. Lewis is making, prior to the 
holidays. 

Among Los Angeles visitors who came 
north for the football game were W. Camp- 
bell of Wright, Campbell & Ginder, George 
F. Hambright and Credit Manager Levy 
of the E. Bastheim Co. 

Friends in the trade here received with 
interest the news that Thomas Wachharst, 
of the H. W. Wachharst Co., one of the 
leading jewelry firms of the capital city, 
was married a few days ago. The bride 
is one of the belles of Sacramento. 

Frank L. Jeddis, of the Alphonse Jeddis 
Co., returned home from his southern trip 
just in time to atend the University football 
maich. He was accompanied by his wife. 
On the trip, which included Arizona, Mr. 
Jeddis had excellent Christmas business. 

At a meeting of the directors of A. I. 
Hall & Son held on Nov. 17, Prentiss A. 
Rowe was elected to the position of vice- 
president, made vacant by the recent death 
of Samuel L. Barber. Mr. Rowe has been 
connected with the firm for about 13 years, 
in various positions, and is therefore well 
versed in the work of the organization. 

Vic. Hahn is just in at Coast headquar- 
ters of J. R. Wood & Sons and reports 
having had a very good southern trip. On 
the afternoon of the big football game, 
Manager Ted Huggins closed the office in 
order that all might attend. In the evening 
he dined with his brother, Dr. Huggins, 
well known Stanford professor, but Mr. 
Huggins and his staff were at the office, 
after the game, to attend to the mail. 

The U. S. Marshal is now en route to 
Detroit, from Honolulu (T. H.) to arrest 
the Honolulu jeweler one of whose aliases 
is “Harry Walker.” He has been indicted 
by the Grand Jury in Honolulu. A. V. 
Davidson, manager of the western division. 
National Jewelers Board of Trade, said 
that the prosecution department of that or- 
ganization will be called upon to defray a 
certain amount of the prosecution in this 
case. Walker, whose real name is Lefko- 
witz, will be tried in Honolulu. 

California jewelers visiting the local trade 
last week included: N. Nielsen, Fresno; 
F. G. Palumbo, Fresno; A. Colitz, Los 
Gatos; Mr. and Mrs. J. G. Baker, Palo 
Alto: Bert Fuller, Fresno; Walter Long- 
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botham, of the H. Wachharst Co., Sacra- 
mento, who came for the football game; 
Mr. and Mrs. A. B. Stone, Mendocino; Mr. 
and Mrs. Charles Frank, Carmel; Mrs. H. 
ik. Jepsen, Petaluma; R. A. Hubler, Pro- 
terville; A. E. Benoit, at... of the A. E. 
Benoit jewelry store, San Mateo; and Mrs. 
Ralph Beland, of Beland Bros., Fresno. 











H. C. Corey, Santa Maria, has been 
spending several days in Los Angeles. 

Joseph Kline, representative of the Shiman 
Bros. Co., New York, is visiting the trade 
here. 

Ralph Herzog, formerly with the Paul D. 
Walsh Co., is now traveling for the I. 
Behrstock Co, 

E. W. Reynolds, wholesale jeweler, has 
motored down to La Jolla, near San Diego, 
for a few days. 

All the local representatives of the Inter- 
national Silver Co. except James D. Bridges 
are out on selling trips. 

R. H. Ewert has closed out his business 
in Riverside and it is reported that he ex- 
pects to have a store in Santa Ana. 

3ert Lewin, of the Lewin Bros. Co., Buf- 
falo, N. Y., has arrived here and is expect- 
ing to spend the Winter months in this sec- 
tion. 

Feagans & Co. have added about 10 sa 
men to their force in anticipation of 
holiday business. Others are to be added 
later. 

Louis Harlib & Co., New York diamond 
merchants, who came here some time ago, 
are now located in room 609 Title Guaran- 
tee building. 

William P. Parker, 605 Title Guarantee 
building, has gone to San Francisco and 
other points in the central part of the State 
on a business trip. 

Peter Flynn, of the Paul D. Walsh Co., 
has just returned from an extended trip 
over the Coast. He reports having done a 
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very satisfactory business. 

E. E. Starr, Jerome, Ariz., has closed out 
his stock and retired from the jewelry busi- 
ness. He had a fine store and had been in 
business there for about 10 years. 

The wholesale jewelers.announce that they 
will be open fer business the two Sunday 
mornings immediately preceding Christmas 
and every evening during the week before 
Christmas 

James G. Donavan, of the Donavan & Sea- 
mans Co., recently motored north and visit- 
ed his daughter and son-in-law, who live in 
Mira Vista, a short distance north and east 
of San Francisco. 

Meyer T. Levy, credit man for the E 
Bastheim Co. was married Nov. 17 to Miss 
Mindella Deutsch, of San Pedro. They 
have been spending their honeymoon in the 
northern part of the State. 

E. Bastheim, accompanied by his wife and 
two children, has returned from a trip to 
San Francisco, where he went to visit his 
mother who has been ill for some time past 
He reports that her health is improving 

George H. Godfrey, manufacturing jewel- 
er, 617 Jewelers’ building, has crowded his 
benches together and made room for three 
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more workmen whom he has added to his 
force he new men are Morris Schoe- 
maker, Joseph Barson and William Cadman. 

Roger W. Cannon and Fred J. Cannon, 
representatives of Koke, Slaudt & Co., have 
arrived home after an absence of about three 
months, during which they covered prac- 
tically the entire northwest and as far east 
is Denver and Salt Lake. They were very 
successful from a business point of view. 

O. S. Balzer, formerly manager of the 
jewelry and several other departments in the 
big store of Hamburger & Sons in this city, 
and later with Abraham & Straus, New 
York, is doing a good business in the jewel- 
ry and novelties store which he opened re- 
cently at 6326 Hollywood Blvd., Hollywood. 

Miss Katherine Wunderley, who has been 
with Sunderland & Miller, wholesalers in 
the Sun building, was married recently to 
P. R. Deitzel, a young business man of 
Seattle, Wash. Mr. Deitzel, following a 
short honeymoon trip to Seattle, has come 
here and has secured a home in Huntington 
Park, a suburb of Los Angeles. 

The Geo. D. Davidson Co. is having a 
special sale—the first in their history- 
preparatory to moving to its new location at 
645 S. Hill St. <A large force of men is 
rushing the work of preparing the building 
for occupancy in January. The building 
will be a most attractive one. The present 
store on Spring St. will be continued and 
the watch inspection for the several roads 
the company cares for will not be moved. 

The following are among the out-of-town 
jewelers who have been here recently: Earl 
M. Wilkinson and C. W. Middleton, Po- 
mona; T. Stuart Lailey, El Monte; E. T. 
Stoddard, Whittier; E. C. Kendrick, A. A. 
Cohen and A, J. Dutton, Anaheim; L. Asher 
and H. E. Wellman, Alhambra; Frank Hoff- 
man, Santa Ana; T. R. Canaday, John 
Parker and L. E. Hendrickson, Huntington 
Beach; S. Gold, San Pedro; Mrs. C. L. 
Runyon and D. Van Wart, Huntington 
Park; Mrs. C. J. McCormick and J. Z. 
Cameron, Redondo; Mrs. H. K. Smith, 
Hermosa; J. H. Blanchard and J. Posner, 
Ocean Park; E. B. Lang, M. Fornes and 
B. F. King, Venice; O. G. Tullis and James 
unfar, Santa Monica; G. W. Burzell, Saw- 
telle; L. J. Tindall, Owensmouth; M. A. 
Stalmer, Fullerton; Mrs. H. E. Fox and 
Mrs. Roy Croft, San Fernando; C. A. 
Dockham and V. B. Redmond, Burbank; 
Harry Clarke, Anamosa, Ia. 








Business Troubles 





An involuntary petition in bankruptcy has 
been filed against H. Horwitz & Son, Rock- 
ford, Ill. 

Charles Wathen & Co., 1628 Glenarm 
Place, Denver, Colo., is offering creditors 45 
cents on the dollar in cash. 

lohn H Woolard, Whittier, Cal., has as- 
signed to the Los Angeles Board of Trade. 
The assets are $3,070 and the liabilities 
$6,126. 

Lewis J. Strauss, San Francisco, Cal., is 
offering creditors 40 cents on the dollar. The 
assets are reported to be $27,000, and there 
is a merchandise indebtedness of $42,000. 

The St. Louis Lapidary Corp., St. Louis, 
is offering creditors 20 per cent. cash, five 
per cent. in three months, five per cent. in 
six months and five per cent. in nine months. 
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Seattle, Wash. 


(Continued from page 98) 


\laska, who made an extended business and 

pleasure trip in Washington, Oregon and 
California, and who recently returned to the 
north; Mrs. William Wright of Juneau, 
\laska, who conducts a jewelry and curio 
store, is in Seattle for an extended visit with 
friends and to do some buying for the shop 
in the north. 

A new art and gift shop has been estab- 
lished by the Lowman & Hanford Co., where 
a group of selected articles of individual 
attractiveness forms the stock. 

Small quantities of platinum are being 
found near Baker, Ore., as ore is assayed in 
that district from the copper deposits. 
Quantities of gold are also being discovered 
there. 

Establishment of the retail department 
of Sears, Roebuck & Co. in this city recent- 
ly furnishes a new jewelry store to be 
reckoned with. This store is preparing a 
host of articles in the jewelry line to be 
sold over the counter, furnishing engraving 
service, and the placing of monograms on 
wrist watches and other articles, in line 
with regular jewelry practices. 

Consummation of the purchase of Sam 
Sunel’s shop at Bellingham, Wash., has just 
heen imade by Weisfield & Goldberg, jewel- 
ers of Pike St. Seattle. The Seattle 
jewelers have bought the shop which Mr. 
Sunel has operated on W. Holly St. for 
more than a quarter of a century. Morey 
Weisfield, who will have charge of this new 
jewelry store, is preparing to open the shop 
next week. 

Both manufacturing and retail jewelers of 
Seattle did a splendid business during Oc- 
tober, from the figures recently compiled, 
which show an increase of around 15 per 
cent. in both the manufacturing and the re- 
tail distributing end of the business at this 
Pacific port, over the figures of the previous 
October. The October business, the optt- 
mistic jewelers of the city believe, augurs 
will for an exceptional holiday trade, and 
every effort is being made to capture a large 
per cent. of the Thanksgiving and Christ- 
mas expenditures of the local people. 

Vigilance of the Seattle pawnshop de- 
tectives who make a practice of watching 
the influx of jewelry and watches through 
these channels resulted in the apprehension 
of an evasive and elusive burglar who has 
terrorized the Pacific Coast, and has 75 
burglaries to his credit among the 
cities. Paul Purdy, 36 years old, when ar- 
rested by the pawnshop detail of the Seattle, 
Wash., policé force, confessed to this number 
of robberies, operating in Los Angeles, San 
Francisco, Oregon, Idaho, Montana, Spo- 
kane and Seattle. Although he claims to 
have pawned his loot in pawnshops of other 
cities, the eternal vigilance of the Seattle 
pawnshop detail formed a barrier which it 
was impossible for Purdy to pass. 

S. Silverman and Ben Bridges, who con- 
duct a retail jewelry store at 1403 Third 
Ave., have opened a second shop at 1433 
Fourth Ave., which is being managed by 
Mrs. Bridges under the name of Silverman 
& Bridges. L. C. Zander, formerly with 
Ben Tipp’s Third Ave. store, is acting as 
assistant in the shop and Jack Zeeve, of 
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watchmaker for the 


Pittsburgh, Pa., is 


establishment. The shop is extremely at- 
tractive finished throughout in dull gray 
enamel. Showcases and all fixtures are in 


the same finish and the showcases are of 
the all-glass types. Three of the walls are 
mirror paneled and the fourth is in the form 
of a wall case for merchandise. The floor 
is of gray and black tile patterned linoleum 
and the lights crystal draped in side-wall 
style. 
—— 


Salt Lake City 


Mrs. Young, formerly of the silverware 
department of the Calloway, Hook & Francis 


Co., is now associated with the Daynes 
Jewelry Co. 
A. L. White is disposing of his interest 


in the Uncle Sam’s Loan Bank, a well-known 
establishment, at 16 E. 2nd South St., to his 
manager, J. C. Weber, who has been with 
him 10 years. Mr. White has owned this 
loan office for about 20 years. 

A fellow has been operating here with 
forged checks and specializing on jewelers. 
He secured about $600 worth of merchan- 
dise in all, almost half of the jewelers in 
the city being among the victims. His meth- 
od was to forge the signature of a promi- 
nent business man. So far he is at large. 

William J. Smith has added to his floor 
space about 50 per cent, the change being 
necessary owing to a rapidly growing busi- 
vault and new 
fixtures and fittings, while the stock has been 
almost doubled. Platinum and dia- 
mond stocks have been especially increased. 

“Gem o’ Dreams,” written by a local man 
in an advertising contest conducted recently 
by a Salt Lake City newspaper as a slogan 
for Boyd Park, Inc., pioneer jewelers of this 
city, won a prize of $50. The judges of the 
contest said they wished to make special 
mention of the merits of this advertisement. 

Much sympathy is being expressed for 
James Martin, with Robert Lavenberg, and 
James H. Martin, watchmaker for Barnett 
& Weiss, on the death of their wife and 
mother, respectively. Mrs. Martin was a 
victim of pneumonia, after an illness of only 
a few days. The family came from England, 
but had lived in Utah for more than 20 
years. 

William J. Smith, well-known Main St. 
jeweler, and his brother-in-law, A. L. White, 
proprietor of Uncle Sam’s Loan Bank, are 
building a $40,000 apartment house, contain- 
ing three eight room flats, up in the Federal 
Heights restricted residence district. They 
already own the Knickerbocker apartments 
of this city. The new building will be strict- 
ly modern in every detail, and the Smith and 
White families, Mr. Smith said, will occupy 
two of the flats. 

\ Bingham jeweler was the victim last 
week of a crook who worked the money 
transfer game successfully. The man first 
asked a bank to transfer $5,000 from a South 
Dakota bank to Bingham. Then he called 
upon a jeweler and said he wanted a wrist 
watch and diamond ring for a young lady 
to whom he was engaged but whom he 
feared was going to break off the engage- 
ment if these articles were not presented to 
her. The diamond he selected 
$150 and the watch $55. The 
he gave to his landlady as a 


ness. The store has a new 


goods 


was worth 
wrist watch 


token of his 
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esteem for her kindness to him, later bor- 
rowing money on the strength of it. 

Visitors in Salt Lake City of late have 
included: Abe Optican, L. Adels Co.; A. 
R. Cooper, M. Schussler & Co.; Max Bau- 
man, M. Bauman & Co.; Adolph Rosenberg, 
manufacturing jeweler; J. J. Alexander, E. 
Bastheim Co.; W. H. Coombs, representing 
Bernard West; Mr. Rosenbaum, I. Ollen- 
dorff Co., Inc.; L. Rasmussen, Stein & Ell- 
Co.; Harris C. Cheney, California 
Jewelry Co.; Mr. Weiss, Hipp, Didisheim 
Co.; Herbert L. Brandt, manufacturers’ rep- 
resentative; Fred W. Radcliffe, M. A. Mead 
& Co. 


bogen 








Minneapolis and St. Paul. 


Miss Lucy May Stone, designer in the 
diamond department at J. B. Hudson & Son, 
retail jewelers, 33 S. 7th St., Minneapolis, 
has announced her engagement to Jay Allen 
of Sioux Falls, S. Dak. 

Jewelry visiting Minne- 
Mr. Schwab, who 
trip for Ed Hutton, of 
New York, Mr. Hut- 
ton being ill, and Richard Blake, of Krem- 
entz & Co., Newark, N. J. 

M. H. Goodman, of the M. H. Goodman 
Co., wholesale jeweler, 409 Ryan building, 
St. Paul, who has been on the road a large 
part of the time since last Spring, is continu- 
sending in orders to the St. Paul of- 
fice, according to W. J. Reimers, credit man- 
ager of the firm. Mr. Reimers believes that 
they have had a better season this year than 
for the past two or three years. 

Weld & Sons, retail jewelers, 817 Nicollet 
Ave., Minneapolis, lost a considerable num- 
ber of men’s watches and other jewelry when 
one of their windows smashed at 6 
o'clock Thanksgiving morning. The crash 
was heard three blocks away, and a man was 
observed leaving in an automobile. The 
night watchman of the building was the first 
to reach the scene of the burglary, and ex 
amination of the glass showed that the blow 
had been struck with an object similar to a 
sledge hammer. Police are inclined to 
lieve that the job was engineered by the 
same gang which did some window smash 
ing at the same store last March, when goods 
of a similar nature were stolen. The goods 
were all covered by insurance. Pinkerton’s 
National Detective Agency is working on the 
as the jewelers are members of the 
Jewelers’ Security Alliance. 


representatives 
apolis recently included 
making the 
Davidson & Schwab, 
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Omaha 





J. F. Baker, Stuart, Ia., was holding an 
auction last week to reduce stock. 
Mr. Gray, watchmaker for E. N. Hewer, 


Norfolk, Nebr., was in Omaha last week. 
Harl Williams, Tabor, Ia.. who was in 
Omaha during the past week, made pur 


1 


chases of holiday stock. 
H. S. Welch, Lincoln, Nebr., head of the 


jewelry department of Rudge & Guenzel 


Co., Lincoln, visited many of the whole- 
salers in Omaha last week 
J. S. Johnson, Fremont, Nebr., has sold 


his jewelry business there to Glenn Fennell, 
formerly of Deshler, Nebr. Mr. Fennell 
has sold out at Deshler to a jeweler from 
Kansas. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tue 
Jewelers’ CrircuLar regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their busizess. 
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Show Cards and Slogans for the 
Holiday Season 


Cards and Original Alphabet Designed for THe JeEweLers’ CircuLar by Joseph Bertram Jowitt 
Show Card Selling Phrases by Editor of the Storekeeping Department 




















THE MODERN EGYPTIAN ALPHABET 
digi quality of the lettering brush and the 

position in which it is held has more to 
do with success in learning show card writing 
than any beginner could imagine. No matter 
in what position the brush is held, if it is 
not made of genuine red sable hairs and 
designed exclusively for show card writing, 
the beginner can not expect to make clean 


cut attractive perfect stroke Egyptian letters. set of red sable brushes the numbers run 
The writer never attempts to do lettering from 1 to 12, and at this writing the prices 
of any kind without the aid of the best quoted are from 20c, for No. 1, up to $1.35 
brushes that money can buy. And remefnber for a No. 12, there being about a ten-cent 
when comparing the price of red_ sable rise in price for each higher number. 
brushes with cheap camel’s hair brushes, lor a beginner it is not absolutely neces- 
that good red sable brushes will last from sary to invest in all the different sizes be- 
five to 10 years, or according to the amount cause there is very little difference in some 
of work demanded of them. In a complete of the between sizes. For instance, No. 2 
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PRICE TICKETS OF STANDARD SIZE AND EASILY MADE WITH A LITTLE PRACTICE 














| 
we have the finest front money could have bought. 


+ 


This expression is a part of the testimonial letter t 
the left. It came unsolicited. 


The striking contrast with other fronts in the com 
munity make it outstanding—easily recognized. 


SOLID COPPER 


STORE FRONTS — 


contain these features. They are sales pre ducers 


Kawneer 














We Are Proud Of It/ 





‘Z y 
From the little plant pictured at the store front of beauty and lasting 
left KawneEER has grown tothe large 1905 Pee It is constructed to hold 
institution shown above. Mr.Plym, late glass in show windows safely 
the inventor and owner, perfected a and ae ina spring-like resilient grip. 


The wide spread recog- j ODAY Store Fronts, has re- 


nition by merchants every- sulted in the building 
where of the increased sales power of the largest factory in the world 
given their show windows by KawnzeR producing metal store fronts. 


See KAWNEER 
Store Front 
illustrated on 
preceding page 


Over a quarter 
of a million in 
twenty years 


Kawneer 


VENTILATION COMPANY INSTALLATION 
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will do the work of No. 1, No. 4 will answer 
for No. 3 and No. 6 for No. 5, No. 8 will 
answer for No. 7 and No. 10. 

I would recommend for all beginners one 
set of five brushes, one each, Nos. 2, 4, 6, 8 
and 12. These will do all the work required 
for ordinary store purposes. 

The readers attention is directed to the 
rough pen sketches of the brush in all the 
different positions and the angle in which the 
handle extends. The direction in which the 
arrows point indicate the course of all 
downward and cross horizontal strokes. 

When making single stroke letters more 
pressure is required than in forming just the 


EOVPTIAN 


ABCDE FGHI 
J KLMNOPQ 
RSTUVWXYZ 
abcdefghijklmnopqrstuvwxy 
1234 = 67890 

234567890 
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L AW 


LAW 


YOUR 





STUDY HOW TO USE BRUSH 


skeleton outline of a letter, when just the 
tip end of brush is used. 

It is always best to select a brush, 
when spread out, is the exact width you wish 
the strokes of each letter to be. 

One very important thing to consider is 
the consistency of the show card ink or 
water color. Thin watery ink will not do 
for single stroke lettering because the brush 
will not retain .: flat shape and the strokes 
will not be even or of the same width 11 the 
way through,. Prepared water colois are 
finely ground and should be of a thick heavy 
creamy consistency. If too much water is 
added the glue binder which makes it thick 
and acts as a dryer, naturally loses its 
strength, also the brush will not retain a 
uniform width as the glue binder has a good 
deal to do with shaping the brush. Each 
time the brush is dipped in the ink the color 
should be quickly distributed in the heel 
of the brush, by working it backward and 
forward two or three times on a piece of 
paper or cardboard. This also prevents any 
ink from dripping from the end of brush. 

When starting at the top guide to make a 
downward stroke, the handle of brush should 


which, 
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be held at an angle of about 45 degrees, and 
as the brush is drawn towards you the 
handle is gradually brought to a plumb up- 
right position by the time the bottom guide 
line is reached. In studying the pen sketches 
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| Friendship 
| Gifts 
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For 


nd 





No. 1 


of the brush in the different 
shown on the alphabet plate, just imagine 
the handle of brush in each instant being 
held on a slant of not less than 45 degrees. 


The letters A, B. C, D, E, F, are 3% inches 


positions as 


ey ” 


bad RF os 


~e 


TIMELY 
LITTLE 


GIFTS 
For : 
: 
; His ; 





Ba byshi p 


i 
oS 
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No. 2 

high, and the different strokes composing 

each letter are the exact width of the No. 
12 red sable brush used. 

In making the circular 

mC. 


strokes as in 
D, the brush is placed sideways at the 
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top or bottom guide line (see illustration) 
and gradually rolled between the thumb and 
index finger until so much of the stroke is 
finished. 

Of course no one can reasonably expect to 
make the brush do what he wants.it to do, 


in three or more spasmodic attempts. Such 
a thing is out of all reason. But the average 
salesman who is willing to do a little 


systematic practicing (say 15 or 20 minutes 
at a time) can with these practical lessons 
obtain pleasing and business-bringing results 
in one month’s time. 

The average beginner’s perpendicular 
strokes lean a trifle to the right or to the 
left, the reason for this is he hesitates or 
goes at it too carefully. A good way to 
overcome this fault is to rule off a series of 





Shell 


appreciate 


A 
DIAMOND 


| RING 


; 
; 


blag 8 


No. 3 


perpendicular strokes with pencil about one- 
quarter-inch apart, make them three or four 
inches high. Then proceed to fill in every 
other one with the brush free-hand. Try to 
keep within the lines as much as possible. 
Horizontal strokes may be practiced the same 
way. Also the circular strokes by using a 
compass and drawing several circles within 
each other. 

This plain Egyptian alphabet is about the 
most substantial type for all around show 
card use. It is easier for the beginner to 
get the hang of that a good many other fancy 


alphabets. 
The rule for space between letters is 
generally the width of one single upright 


stroke of brush, and the space between words 


should be about the width of the letter “H.” 


There is really no mathematical rule for 
spacing. For instance in spacing the word 
LAW, the lower part of the letter “L” 


nearer the “A” than the left 
stroke of the letter “W.’ This is on ac- 
count of the open space in the letter “L” 
making it seem further away than the “W” 

In laying out a show card be sure to leave 


should be 





as much border as space permits. The de- 
(Continued on page 123) 
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Christmas 


Not as a manufacturer to 
his esteemed customer, but 
as one human being to an- 
other we extend, with the 
hand of friendly fellowship, 
our heartfelt hope that this 
may be for you a season of 
unalloyed good cheer and 
richest joy. 


New Year 


May you have good health, 
good fortune and a sporting 
chance to win in 1926. Let’s 
make the New Year feel at 
home in our midst. Make 
only one resolution—to do 
better in 1926, and tickle old 
Father Time with the point 
of an Endura. 


Concentrate on: 


TOLEDO 
BOSTON 
CHICAGO 


e 
LONDON 


BARCELONA 


Pencils . Pens . Sets 


THE CONKLIN PEN MFG. CO. - TOLEDO, OHIO 
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SAN FRANCISCO 











December 2, 1925 


THE JEWELERS’ CIRCULAR 











Christmas Window Displays 
Bring Business 











Written Expressly for The Jewelers’ Circular 














THE window displays of the jeweler lit- 
erally stands between him and the pub- 
lic. If the customer is interested and stops 
long enough at the window displays to have 
a desire aroused, will enter the 
and purchase the article that has taken her 
fancy. 

Christmas windows should do more 
merely show merchandise that is seasonable. 
It should press the idea that the 
merchandise displayed is really the most de- 
sirable for gifts. Then, too, it should em- 
phasize the gift-giving spirit of the moment. 
Gifts that last are the best gifts. The jewel- 
er is sold on that fact and it should be easy 
to sell the same idea to the customer. 

There are two parts to every display of 
merchandise. These are: 

1. The merchandise. 

2. The decorations. 

The merchandise in a display should 
timely; that is, of the kind that the people 
want at the time of the display. It is a 
serious mistake to offer merchandise out of 
season, and that is what any jeweler does 
when he places merchandise that is unsea- 
Fortunately for the 


tor 


she store 


than 


forward 


be 


sonable in his windows. 
jeweler, practically everything he has 
sale is suitable for a Christmas gift, but to 
make it he must present it in a 
Christmas setting to suggest its suitability. 

The decorations of a Christmas display 
can help to make sales. They are not placed 
in the window as mere ornaments, but 
symbols of the great gift-giving event that 
Christmas. There are 
are placed in the 


appear so 


as 


is being featured 
times when decoratives 
window to make the window more beautiful, 
and for no other purpose, but at Christmas 
they are used to symbolize the gift-giving 
custom of the people, and to stimulate gift 
giving. 

Some jewelers do not think it is dignified 
to place decoratives in their windows, except 
that they sometimes favor the use of plushes 
and silks for draping the floor and fixtures, 
a concession to the fact that decoratives have 
something to do with the effectiveness of a 
display. If it is undignified to use Christ- 
mas decoratives in the windows of the jewel- 
er, it is surely as undignified for the deco- 
rating of a church for Christmas, although 
this is an ecclesiastical festival, first of all. 
If it is undignified for the jeweler to display 
his wares amidst a surrounding that will sell 
them, some of the very largest jewelers of 
the country are undignified—and are proud 
of it. The Christmas displays of some of 
our largest and most successful jewelers are 
handsome and attractive, as much so as in 
any other line of trade. 

Decorations in the window display are of 
various kinds and are used for various pur- 
poses. Christmas decorations are used to 
attract attention to the displays of merchan- 


dise. They are used to make the window 


are undecided 
and as Christmas draws nearer they face the 
problem. 
contemplated gifts are eliminated from the 


p yssibilities. 


more beautiful in the of the public. 
Chey are used to force the Christmas buying 


eyes 


concept upon the tardy purchasers. They 
are responsible for many sales that would 
otherwise not be made. 


The habits of buying as practiced by cus- 
temers should be carefully studied by the 
jeweler. To use a big word, the psychology 
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by the manufacturers of watches by national 
advertising, and, let us the watch is 
still among the list of possibilities. How 
will these parents decide upon the gift they 


say, 


will give? 

Is it not a fact that with several gifts in 
view that the merchant who presents the 
gifts he sells to these people in the most 
attractive and alluring way will have an ad 
vantage over the others, and in all proba 
bility his displays will decide the question for 
the parents? 

Here is another fact. We have assumed 
this single case for the purpose of illustra- 
tion, but there are hundreds and thousands 
of parents in exactly the same predicament 

Hew can the jeweler turn the tide in his 
own favor in the of these watches? 
Will it be because the particular watch he 
i very good grade of movement and 


sale 


S¢ Ils has 
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SUGGESTION FOR A _ JEWEI ER’S CHRISTMAS WINDOW DISPLAY 
keeps excellent time? Will it be because 


of buying is all important if the selling is t 
he done intelligently. Therefore, the way 
people think of the Christmas problem, 
a problem to many, if known, can 
be taken advantage of in many ways. 


the 


for it 1s 


Let us visualize a simple case for the put 
css _ ee 

pose of illustration. Mother and father hav 
it various times thought of something they 


give Mary for Christmas, per- 
and 


would like to 
haps have thought of dozens of things, 
have promised themselves for years past that 
Mary should have a wrist watch when the 
proper time came. During the past year the 
watch has been visualized on the daughter's 
slender times. But there are 


arm many 


other things that they want to give Mary, 


wants. They 
the daughter, 


Mary 
give 


that 
to 


other things 


in¢ 


what 
As the days roll on certain of th 


The jeweler has done some 


vsood watch advertising and has been assisted 


the jeweler is an old-established merchant in 
community? Will it be the 
of his watches have been selected for 
their beauty Che pro 
buy a watch 
and 
who 


lis because 
cases 
intrinsic value? 
want to 


time-keeping 


and 
spective customer will 
vith 
vould prefer to buy from a merchant 
has shown by the length of time he 
established that he confidence, 
and will 
But, 
sidered by the custome: 
, 


excellent qualities, 
has been 
is worthy of 
beautiful 


probably 


also, want a timepiece 
are 
to some extent, the 
may finally be settled by a window 
the hes offered for 
I the prospective cus- 
tomer that they stand out the 

all for the daughter. 
most commonplace merchandise can 
to appear Christmas 
gifts by placing them in a Christmas setting. 
Is it not possible that by placing the beauti- 
ful thin: jeweler sells in a similar set- 


while these things con- 


dis- 


in which watc sale 


placed efore 


ar SO 


most de- 


as 
sirable ¢ f gifts 
The 


be made suitable for 
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We Call Your Attention to the Following: 





We have not changed the material from which our fountain pens have al- 

ron ways been made. We still use only the best of American Hard Rubber. 
We have positively refused to cheapen our pens by using inferior ma- 
terials that are inflammable, or liable to warp, expand or shrink, such as 
celluloid or Galalith. 








Ask Your Jobber for Our Illustrated Catalogue Showing Our 1926 Models in Colors. 
ESTABLISHED, 1910 
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PASTOR STOP WATCH 


TO RETAIL AT $7.50 


ALES can be made to sportsmen for use at race tracks and athletic meets, 
to students, auto dealers, engineers, teachers, physical directors, psycholo- 
gists, physiologists, laboratories, manufacturers, dentists, boy scouts, and 

doctors. 

The “Pastor” is a timepiece as well as a Stop Watch. The sweep-second hand 
registers on the outer circle of the watch dial, which is graduated in fifths of 
seconds. The minute numbers count the seconds. The unbreakable crystal 
adds to the robustness. The finish is nickel. The Pastor Stop Watch is guar- 
anteed mechanically perfect and is used by leading engineers, U. S. Govern- 
ment and large Universities. 


SHOW CASE OR WINDOW DISPLAY ON REQUEST 


THE STERLING WATCH COMPANY, INC. 


Manufacturers 


15 East 26th Street 2 2 33 New York, N. Y. 














Y KK of the Business Men that fail come from the ranks of the Non-advertiser. Play Safe and 
Cut Advertise. Write for our Free Cut Service. 
‘u 





3 Genuine Diamonds Looks and wears 
4/100 Each like PLATINUM 





fooy ~ in every size Retail 
“SS This Reg. Trade ° This <@ Reg. Trade Mark i i Shin Se Eee, Seede Mat 
Mark guarantees you Real Platinum Guarantees you gcouine diamonds. D — peltoniga —y oo ee . guarantees vou gcnuine diamonds 
enuine diamonds without diamonds isplay aay te SN ae 
' J. 6177 same price. Solid Gold 14 Kt. White Gold dow in original colors free upon request. DEF MSW LeTTer 


BUFFALO JEWELRY MFG. co. ™™® 
“The Mail Order House” BLACK ONYX, TOPAZ, 


$81 Washington St. Buffalo, N. Y. 





" 2 DIAMONDS 4/ 100 each 
: a. ALL PROFIT 
NO STOCK TO CARRY 


Order on five days’ memo. when 
you have a sale in sight. Orders 
filled same day received. 

ALL EMBLEMS and INITIALS 
6132 on hand at all times $25.00 


20kt. 
White Gold 


HAND CARVED 





One or more Rings 


GARNET, SARDONYX WRITE FOR WHOLESALE PRICE 


2 DIAMONDS 4, 100 each 


Genuine Hope Ruby. can ALSO BE HAD IN FREE cuts in all emblems and initials with 
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ting that they will be enhanced in many 
ways that will make them appear still more 
suitable for gifts? 

An article that is intended to be sold as a 
‘hristmas gift must be made to look like a 
Christmas gift. There is no better way of 
loing this than to display it in a Christmas 
setting, letting the setting insinuate into the 
minds of the people the idea that the mer- 
thandise is suitable for gift purposes. 

Thousands of dollars are spent in some 
stores for Christmas decorations. This is 
jone year after year, and is proof that the 
management consider that it pays to do this, 
r it would be abandoned. 

The jeweler should have as beautiful and 
is appropriate displays of his merchandise 
as possible, and as beautiful and appropriate 
decorations for the setting of his merchan- 
dise. Where the cost does not have to be 
considered, the decorations can be purchased 
and be of the highest grade. Where there 
is need to keep the cost down, the jeweler 
should give more time to making his own 
deccrations 

A very effective setting is illustrated 
herewith. This has been sketched for the 
jeweler who has to count the pennies in 
making up his displays. It will be effective 
ind the cost will be slight, while the ma- 
terials may be easily obtained in the smallest 
village. 

A large mirror is placed in the back of 
the window between two panels. If the 
jeweler cannot procure the mirror he can 
ise a sheet of plain glass backed with black 
elvet, or satin, pulled out perfectly straight 
and laid flat against the glass. The icicles 
suggested may be made of cotton batting 
yr of slashed crepe paper. If the cotton is 
used it will be an easy matter to sprinkle 
artificial snow powder over it to give it a 
eautifu!l sparkle similar to crisp snow. If 
tissue or crepe paper is used, glue or paste 

may be spattered over the icicles and arti- 
ncial snow or metallic paints dusted over 
them, and when dry those that do not ad- 
here may be shaken off. 

The panels may be made of boards and 
covered with velvet, silk, cotton or crepe 
paper. Holly leaves are then fastened 
around the top of the panels and the mirror. 
Evergreen festooning or Japanese fiber rop- 
ing may also be used for this purpose. 

It will be noticed that two smaller panels 
are placed against the larger ones in the 
background. The larger panels should be 
red and the smaller ones green, the Christ- 
mas colors. 

Among the Christmas decorations sold for 
use in the household by Ten Cent stores 
and department stores, there will be found 
plenty of materials for the Christmas deco- 
rations. We have shown a wreath within 
which a candle is placed as a decoration for 
the panels in the background. Natural 
holly wreaths may be used and an ordinary 
wax candle attached to the lower part of 


the wreath. Red candles are more appro- 
priate for Christmas if they can be ob- 
tained. Red and green wreaths may be 


sought made of cardboard rings wound with 
ber roping. These are just as good as the 
natural holly wreaths for the window 
play. Then, in place of the candle, a tissue 


dis- 












THE JEWELERS’ 


paper Christmas bell may be hung in the 
wreath. 

A large oval plaque may be cut out of 
cardboard or wall board for the decoration 
above the mirror. A gold star is also cut 
out of cardboard and tinsel rays made to 
spread out from the star to the edges of the 
oval. This is done easiest by winding the 
tinsel cords around the oval first, then at- 
taching the star. The oval is framed 
with holly leaves and berries, although fiber 


also 





IMPRESSIVE DISPLAY BY DAVID GOLDMAN, 

DRIVE 
roping may be used for this purpose if 
necessary. 

Pedestals are placed against the panels 
upon which merchandise may be displayed. 
The arrangement of the platform, or steps, 
may be changed to suit the window space. 
The steps may be covered smoothly or in 
billows, just as the jeweler thinks best for 
his merchandise display. Little sprays of 
evergreen or holly, and a few poinsettias, 
may be placed among the articles shown, 
which should be displayed in Christmas 
boxes as far as possible. Christmas show- 


cards will round out the setting. 








Atta Baby! 
Baby’s in the movies now, 
We should care—for she’s a 
Papa’s quit his watchman’s job, 
Mama’s got to be a snob, 
Sister Lou just bought a car, 
Brother smokes a mean cigar. 
3aby dear can scarcely speak, 
3ut she draws two grand a week 
As for modest me, I’m sure 
I haven’t changed since we were poor 


I’M THE BABY !—M. A. S. in Life 


wow 


“Alice boasts that she never borrows 


trouble.” 
“No, that is a thing that she prefers to 
vive - Boston T? mscript 
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Prize Winning Display Made During 
Community Week 


THE display window illustrated below was 

shown in the store of the David Goldman, 
Inc., retail jewelry firm at Milwaukee, Wis., 
and was one of the prize winners during the 
Community Fund Drive week in Milwaukee. 
It was arranged by H. R. Holmes, display 
manager for the Goldman firm, and attracted 
the passers-by during the entire week. Due 





Sreeeetan 
i a * 


are ag 


WIS., DURING COMMUNITY FUND 


WEEK 


to the co-operation of the merchants who had 
special window displays as this, the citizens 
of Milwaukee had the drive brought home 
to them and a larger amount than the quota 


set was reached. 


Dollar Customers 


S the dollar customer worth while to the 
Some will answer “Yes,” and 
It cannot be gain- 
sometimes 


jeweler? 
others will answer “No.” 
sayed that the dollar customer 
spends a hundred dollars at a clip. 

A retail jeweler said recently: “The 
jeweler who does not make an effort to 
supply his customers with the smaller priced 
items is driving his customers into the de- 
partment store.” 

“Dollar Day” is a big 
Dollar customers are many. 


event wherever 
staged 


Using All Display Space 
A JEWELER in a Canadian city has the 
standard height windows for displaying 
jewelry, but instead of a marble slab below 
the floor on the street facade he has an 
extra window in which he displays china, 


clocks, and similar bulky articles that he 
does not wish to show with the jewelry 
Other jewelers have made use of a shelf 
1round the upper part of the back with 


uble-deck display 


rood results, forming a d 
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PRODUCTS 
Cincinnati, Onio. 


crm WESIRAD 


Trays that Sell 


Your 
Merchandise 
Note the beautiful ap- 

pearance of the new low 


frame trays with the new 
diamond shape pads. Just 
the tray for your Diamond 
and Platinum jewelry. 


Another item; you are 
able to make a “Million 
Dollar” display with less 





merchandise than formerly. 


Let us send you catalog and 
supplement 











No. 7—Individual Diamond Pad Kibboa Waua 
No. 6—Individual Diamond Pad Ring Tray Tray 


Sixty-one years’ experience, combined with the latest and most improved machinery, has enabled 
us to produce the finest goods in our line at the lowest possible cost, and, what is more, we can make 


prompt delivery. 
Always in stock, Oak and Mahogany frame with black and purple lining. 


Western Tray and Case Company 


427-429 Plum Street ESTABLISHED 1864 CINCINNATI, OHIO 








> > = @ © © © eee @ @ 44 4,4,4,4,44, 4, 4, 4 4444 4, oe OS 





; Gratis — 
; ratis ? 
$ ? 
§ ; \ 
) It costs you nothing to : 
receive VALUE BELLS ‘ 

every month. But every ¢ 

issue will mean more prof- ? 

its to you. We will send : 

q 


you a copy regularly—just 
write us your request. 
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E wish to announce to 

the trade that we are 
now in the market with our 
new One-piece, 18K Dinner 
Ring. 





To Jobbers and Manufacturers Only 


Gemart Jewelry Mig. Co., Inc. 


121 Canal St. New York City 
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ITALIAN SILVER FILIGREE 


Chokers, Necklaces, Bracelets, 
Earrings 


Also in Matched Sets 
Exclusive Styles in All Finishes 


BORRELLI & VITELLI 


366 Fifth Ave. New York City 

















The C.G. BRAXMAR CO. 


242 W. 55th St., New York City 


Fraternal Emblems 


Medals and Class Pins 
Fire and Police Badges 








Made to Order Goods our Specialty 


Fortyfour years of satisfactory service to an increasing 
oumber of customers. 

Our facilities for manufacturing and designing are at 
your service. 


Write for Emblematic or Badge Catalog 
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December Ketail Advertising Suggestions 





Copy for the Local Newspaper Advertiser — Last Minute Letters for 


Direct by Mail Solicitation 


Written Expressly for The Jewelers’ Circular 
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A® Christmas draws near, the jeweler be- 
gins to note in his stock certain high- 
priced items he fears may not be going to 
sell. He is not much worried about normal 
stock, but he hates to carry over those items 
that involve a considerable investment and 
that are not likely to meet with a ready sale 
after the Christmas buying season is past. 

Now is the time to do what can be done 
to sell those certain expensive articles, and 
a little intensive effort may result in mov- 
ing most of them. 

You probably bought certain items of high- 
priced stock with certain possible purchasers 
in mind. So far those prospects have not 
bought. Perhaps they have not even seen 
the goods. Why not write some individual 
letters calculated to bring those prospects in? 

Perhaps you have a particular platinum 
and diamond bracelet watch of exceptional 
beauty and value, priced at $350 and no tak- 
ers. You are beginning to want to sell that 
watch. Sit down and write a letter to half 
1 dozen of the men you believe can afford 
to buy it and who have someone to whom 
they might want to give such a present. 


Dear Sir: One of the most beautiful 
gifts we have ever had in our store is 
a platinum bracelet watch of rare de- 
sign, set with diamonds. 

The watch is a genuine ......, with 
dial of graceful shape, and with a move- 
ment that is a real timekeeper. 

There are four brilliant diamonds in 
the mounting. The pattern is unique. 
We have never before offered at- 
tractive a.platinum watch. 

We had two or three possible pur- 
chasers in mind when we bought this, 
and of course it has no duplicate. 
Whoever gets it has an individual and 
distinctive adornment. 

We would be glad to have you come 
in and see this wonderful watch. 
whether you have any thought or not 
of making such a purchase. We have 
a very moderate price on the gift— 
$350. 


as 


Yours very truly, 

Fi. 3: 

P. S—If you wish, this watch can 

be brought to your office for private in- 
spection. 


O’Brien. 


Following that same plan of letter, a per- 
sonal communication might be sent out 
about any high-priced item that appeals to 
the exclusive buyer and that requires con- 
centrated selling effort in order to market it. 

With a little ingenuity you can illustrate 
some personal or form letters in an indi- 
vidual way. Take a copy of THE JEWELERS’ 
CrrcutaR, or a jewelry catalog no longer 


needed for your files, and cut out carefully 


as many clear-cut halftone illustrations as 
you can find showing items you have in 
stock. Paste one of these in your letter at 


the point where reference is made to that 
specific stock item. In this manner you give 
the letter a touch that is different from the 
letter of the sort. You increase the 
interest on the part of the recipient and you 
illustrate a stock item. 

In writing individual letters about special 
items of high price, the effect will be greatly 


Ave You One of the | 
Three? 


There are three men in town for 
whom we have a special message. In- 
stead of addressing them personally, 
we take this means of telling them 
what we want them to know. 

We have three very beautiful dia- 
mond rings, each with an elaborate 
platinum setting, each containing the 


1 
usual 


most brilliant of stones. The three 
rings are not at all alike. 
Never have we seen in ...... ville 


as handsome articles of jewelry at the 


prices we have put on these three 


rings. 
Here is an 
we 


opportunity for the 
have in mind to buy 
that will be just the ideal 
Christmas gift for certain ladies who 
are eligible to receive them from those 
men. 

The rings are priced at 
and $475. 

To you three men for whom this 
message is prepared, we want to say 
that this is your opportunity to make 
a wonderful purchase. Don’t wait. 
Someone may get ahead of you and 
your ring. 

O’BriEN’s JEWELRY 


three men 


rings 


$275, $350 


buy 
STORE. 


enhanced if you can include an illustration. 
To make such a picture stand out, paste it 
on the letter page and draw a box around 
it with red ink. 

‘here is nothing better than a picture to 
enable the reader to visualize a gift. At- 
tractive pictures, moreover, are very power- 
ful when they accompany well written sug- 
gestions for Christmas gifts. 

Ready-made, illustrated letters may be ob- 
tained now by retail jewelers at moderate 
prices. The above suggestions, however, 
will allow the jeweler to illustrate and de- 
scribe some timely specific gift. Many half- 
tone illustrations found in THE JEWELERs’ 
CIRCULAR are of the highest type of photo- 
engraving and consequently very attractive. 


Here are some little advertising paragraphs 
that may be inserted in advertisements as 
desired. Prices in these of course 
nly given for copy illustration. 


ads are 


Low-Priced Silver- 


ware Set 
An exceptionally good value in a 
2 - pic ‘c set of table silver is our 
Lunette Set, priced at and con- 
taining six each, teaspoons, table- 
spoons, knives, forks, a sugar shell 
and a butter knife. We guarantee 


It is of a highly 
attractive pattern, each set in a neat, 
non-tarnish roll with separate pockets. 


| Knife and Fork Set, 
$8.45 


This set of six knives and six forks 
in our pattern comprise a very 
satisfactory low-priced silverware gift. 
The pieces are made in a 40-years’ 
plate, the knives hollow handled, the 
veight pleasing. Each set of 12 
handsome pocket roll. 
Prepared for mailing to any address 
without charge for packing. 


Children’s Silver Set 


The parent is pleased when you 
give the child a set of its own silver. 
We have a great variety in children’s 
three-piece sets, knife, fork and spoon, 


this set for 25 years. 


pieces in a 


all in heavy plating, guaranteed for 
35 years. Each set in a satin-lined 
box, with hinged lid and _ catch. 
Priced at $2.75 


Silver They May Not 


Have 
When looking for some gift for a 
friend, you wonder if there is some- 
thing in table silverware that will be 
doubly acceptable because not duplicat- 


ing anything already owned. Con- 
sider a set of six teaspoons for iced 
tea, $3 to $5; a set of six salad forks, 


$8; a_ set of hollow-handled 
with stainless steel blades, $15 


o $20; a set of six orange spoons for 
$3 te $4.50; six round bowl soup 
spoons for $8; individual butter 
spreaders, set of six for $6.75 to 


$7.50; pierced bonbon spoon for $2.50; 
berry spoon for $2.50 to $4; olive 
spoon for $1.75; sugar spoon for $1.50. 
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How Is Father’s Why Not Pearls for 


Retail Advertising Department. 











Odd Pieces for 


Christmas 


Here are some odd silver pieces just 
adapted to use for Christmas gifts. 
Each is ready for you in two or three 
patterns. Most of them we have in 
both sterling and ...... platedware. 
Each piece is put up in a handsome 
satin-lined gift case, making it look 
like something worth while: 

Gravy ladle Cream ladle 
Pie or cake server Cold meat fork 
Sugar shell Pickle fork 
Bonbon spoon Olive spoon 
Salad fork Ice-cream knife 


And many others. 
Men Never Have Too 
Many 

You can always give a man a pair 
of sleeve links, because he always has 
need for another pair. He likes 
enough for several shirts, to save 
changing. The separable links are the 
kind men want now. See our full line 
of them in beautiful patterns, includ- 


ing fraternal emblems. All prices, 
from 50c. a pair up to $50. 


Give the Boy a Watch 

It helps to make a man of a boy if 
he carries a watch that keeps good 
time. It makes him feel older and of 
real importance. It teaches him to be 
careful of his personal belongings. It 
puts responsibility upon him by giving 
him something that requires care and 
daily attention, and by making it pos- 
sible to ask him to be on time and to 
insist upon it. A watch helps to make 
a boy prompt and businesslike. 


Your Sportsman 


Friend 


If you want to give your sportsman 
friend a real Christmas gift, get him 
the kind of wrist watch he needs for 
outdoor wear at sports. Perhaps he 
is getting along with a watch in his 
pocket, or without any at times, or 
with a cheap wrist watch that does 
not keep satisfactory time. Give him 
a real watch, one he will wear with 
pride and one he will know is de- 
pendable. You can pay any price you 
will. 

. 
A Gold-Plated Knife 

For the other end of his watch chain, 
give him a gold-plated knife—orna- 
mental and useful. You can buy the 
knife with or without the chain. A 
handsome chain for his watch, with 


one of those handsome little gold- 
plated knives, costs you only $3.75. 


Watch? 


Do all the rest of the family carry 
handsome timepieces, while father 
gets along with one he has had for 
25 years? Father’s watch is really 
the most important watch in the fam- 
ily, and if he is getting along with 
one that is not what it ought to be, 
this Christmas is the time to fix him 
up with something he will like and 
take pride in carrying. The one 
thing father will appreciate in a watch 
is a really fine movement—works that 
make the watch an accurate time- 
keeper under all conditions. Why not 
put a little money into such a gift this 
Christmas? Ask us to show you our 
sory men’s watches, best of all. 


For the Dressing 
Table 


Just to remind you that there are 
beautiful gifts of the sort for her 
dressing table: Silver perfume trays, 
vanity sets, toilet sets, jewel cases, 
photograph frames, pincushions, per- 
fume atomizers and bottles, hand-mir- 
rors and other things. Such a dress- 
ing table accessory in a new pattern, 
beautifully finished, is always a wel- 
come gift. 





For a Friend’s Baby 


Give your friend something nice in 
silverware for the baby; a baby plate, 
$2.50; a feeding cup, $2; silver baby 
cups, $1 to $2.50, name engraved for 
two cents a letter additional. Each 
cup in a handsome satin-lined box. 








b 
Jewelry for Baby’s 
e 
Gift 

Lockets and chains, baby pins, rings, 
bib-holders, bracelets, necklaces, gold 
and gold filled, put up in many styles 
and combinations, in suitable gift 
cases. Don’t forget the baby, and 
make the gift something of value that 
will be kept. 





For a Smoker’s 
Christmas 


One thing that always pleases a 
smoker is something connected with 
his smoking habit. We have every- 
thing for smokers but the tobacco. 
See our line of smokers’ accessories in 
cigarette holders, cigar clippers, match 
boxes, cigar and cigarette cases, cigar 
holders. Our variety is such that 
among any of these things you can 
find the particular design that will 
please the user best. If you want to 
give the present special individuality, 
let us engrave the desired initial for 
you. You will find we offer a great 
varietv of prices in these goods. 


Christmas? 


You know every girl wants pearls. 
If they do not go with one costume, 
they go with another. There is al- 
ways a time for them and a need for 
them. You cannot go amiss giving 
her pearls. It may be a choker, a 
double choker, a three-strand neck- 
lace, a long rope, or some othér form, 
but pearls she must have. We have 
some beautiful ...... pearls in many 
stvles, priced to give real values. 
Each string is sold in a handsome 
case, making a beautiful gift. 





Give the Traveler a 


Clock 


Of great convenience to the traveler 
is one of our handsome traveling 
clocks, fitted into beautiful leather 
cases that open up to provide a safe 
standard for the window sill of a rail- 
way coach. Made with illuminated 
dials, easy for the traveler to read the 
time at night. Finished in various 
kinds and colors of leather to please 
the taste of the user. Priced at $.. 
oe a 


*F or Belt Wearere’ 
Christmas 


Just about every man nowadays 
wears a belt more or less of the time. 
Belts wear out. They lose their finish 
and style. A man is always ready for 
a fresh new belt, and if it bears upon 
it a fine silver buckle and a belt chain 
for his watch, he is more than pleased. 
Just that sort of thing makes a de- 
sirable present and such sets do not 
cost a lot of money. 








“4 Pencils for Every- 
body’s Christmas 


Everybody uses a pencil and needs 
one right along all the time. Auto- 
matic pencils of the magazine sort, 
carrying extra leads, are in great 
vogue. You make no mistake in buy- 
ing one for any person of any age, and 
we don’t except the blind. We have 
them in gold, gold filled, silver, some 
with rings so they can be worn on a 
ribbon or chain. Some with security 
clips to snap to the edge of the pocket. 
Fountain pens, too. Pretty nice gifts 
these make for everyone. 


Wonderful Mesh Bag 
Gifts 


No matter how many meshbags she 
may have, she will appreciate another 
to go with a different costume. En- 
amel meshbags in wonderful floral and 
other color designs. Silver and gold 
and green gold. Some fitted with 
compacts and mirrors. These make 
beautiful and highly acceptable gifts to 
women and young women. 
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Up-to-the-Minute Suggestions for the Progressive Jeweler 
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D-E-C-E-M-B-E-R 


ECEMBER was originally the tenth 
month of the Roman calendar, hence its 
name. Decem is the Latin for ten and De- 
cember was the last month of the old cal- 
endar, which had only ten months. As the 
additional two months were sandwiched into 
the middle of the year the old names were 
retained for the remaining months, hence the 
12th month in our calendar is December, a 
name sanctioned by thousands of years’ usage. 


Birthstone 
Turquoise, symbolizing Prosperity. 

“No other gem than turquoise on her breast 
Can to the loving, doubting heart bring rest.” 
Anniversaries and Holidays 

21. Forefathers’ 
States). 

21. Shortest day of the year. 

25. Christmas Day. 

30. Rizal Day (Philippines). 


Day (New England 


Admission Dates of States 
2. Tutuila, etc. (Acquired), 1899. 
3. Illinois, 1818. 
7. Delaware, 1787. 
10. Porto Rico (Acquired), 1898. 
10. Philippine Islands (Acquired), 1898. 
10. Guam (Acquired), 1898. 
10. Mississippi, 1817. 
11. Indiana, 1816. 
12. Pennsylvania, 1787. 
14. Alabama, 1819. 
18. New Jersey, 1787. 
28. Iowa, 1846. 


29. Texas, 1845. 
The Holiday—Christmas 
The day, Dec. 25, was probably chosen 


for Christmas because at that season of the 
year a pagan festivals occurred. 
It is now generally the accepted date all 
over the world. Whether it is the actual 
anniversary of the birth of Christ it is im- 
possible to say, but it is liable to be as cor- 
rect as any other date selected. 

While the Christmas observance is pri- 
marily an ecclesiastical event it is generally 
celebrated in modern times as a time of fes- 
tivity and rejoicing. 

The French name for Christmas is “Noel,” 
the Dutch name is “Kersmis,” the German, 
“Weihnachfest,” and the Welsh, “Nadolig.” 
“Yule” is the Scandinavian name for Christ- 
mas, from the old heathen festival, once held 
at that time of year. 

The Armenian Christians still) celebrate 
Christmas on Jan. 6, adhering to the exact 
day that for centuries was sanctioned, for 
when the 11 days were added to correct the 
calendar it made the date Jan. 6 instead of 
Dec. 25. 

Father Christmas is a traditional British 
figure, and many of the symbols of Christ- 
mas date back to old English customs. 


series of 


Santa Claus is of German origin. 


The custom of 


cift giving at Christmas is 


said to have originated from the gifts of 
gold, frankincense and myrrh brought by the 
Wise Men to Christ at his birth. 


Symbolism 
bie OR Oo: Sapphire 
er Verchiel 
Special Apostle .................. Matthew 
AIM TIIMNE oa ido 8 so oes x's dared dame Leo 
Pee a pares nds oad ss eeceses Gray 
SN She ccna hia recitle ote pret di acentided ada Holly 


Slogan for December 
Let’s Sell More Gifts That Last. 
Popular Symbols 

Winter—Snow, ice, wintry scenes, Winter 
sports and pastimes, etc. 

Christmas—Christmas evergreens, 
wreaths, festoons, sprays, etc., poinsettias, 
pine cones, stars, bells, candles, snow and 
ice, Santa Claus, fireplace, reindeer, etc. 

Red and green are the true Christmas col- 
ors, and these are often combined with white 
in window decorations with good effect. 
Gold and blue with silver may also be used 
freely. Silver and frosted foliage may be 
used as freely as the evergreen. Holly 
wreaths and poinsettia flowers bulk large in 
the Christmas decorations of today. 


wee, 


Suggestive Sellmg Campaign 

Dec. 1. Introduce an intensive campaign 
for Christmas gift selling. Feature Christ- 
mas freely along with the merchandise to be 
sold. 

Dec. Feature the price in all adver- 
tising until Christmas. Price is not always 
a jeweler’s talking point, but the people have 
just so much money to lay out for gifts and 
it will pay to tell them what they can buy 
for different amounts. 

Dec. 14. Feature lists of gifts for various 
members of the family. Show the gift buyer 
what he or she can purchase for Father, for 
Mother, for Brother, etc. Prices should be 
quoted but it is of more importance that 
the variety of gifts for each may be ex- 
ploited. 

Dec. 21. Gifts at a specified price should 
be strongly featured. Lists of gifts that can 
be bought for two dollars, for five dollars, 
etc., will attract many last minute customers. 

Dec. 26. Return gift advertising. 

Appropriate Selling Events 
3irthstone campaign. 

Christmas Gifts That Last. 

Watches as gifts. 

Silverware as gifts. 

Jewelry as gifts. 

Christmas novelties. 

Electrical appliances as gifts. 

Toilet and manicure sets, ete. 

Military brushes. 

Smoking sets, ash trays, etc. 

Book ends, boudoir lamps, etc. 

Return Gift Sale. 


Christmas selling will be the predominant 
feature of December business. Until the last 





CIRCULAR 





117 





clang of the cash register bell ushers in the 
Christmas Chimes the business done will be 
chiefly on gift merchandise. The jeweler 
should help other merchants to foster the 
gift giving custom by boosting Christmas 
and its Good Cheer. 

Being the center of the gift business the 
store should be given the Christmas atmos- 
phere. The interior and windows should be 
appropriately decorated with Christmas sym- 
bols and decorations. Brightness should pre- 
vail in every corner of the store. Let there 
be light and more merchandise will be seen 
and purchased. 

The jeweler is in direct competition with 
many more merchants today than ever before. 
Radio is one of the newer competitors to 
enter the field. We've got so accustomed 
to the auto that we forget it now, and it 
will soon be so with radio. Competition 
comes and stays and the jeweler goes on 
forever. But—the jeweler will find it nec- 
essary to give every ounce of his energy to 
getting the Christmas business if he is to 
get a legitimate share of it. With every 
other merchant in his community working 
against him he cannot afford to take it easy. 

Christmas decorations and displays will do 
much to give his place of business the ap- 
pearance of being a good place to do the 
Christmas shopping for the lines he carries. 
Unless a store looks Christmasy it gets little 
custom when that it is all the people are 
thinking of. 

From the vast amount ‘of available ma- 
terials for Christmas decorations the jeweler 
can easily select those that are most suitable 
to his particular store. Evergreen festoon- 
ing is always good for decorating, but it is 
altogether likely that the cleaner imitations, 
such as Japanese fiber roping, is as effective. 
\ real Christmas tree is always a decided 
attraction and by hanging many jewelry and 
kindred gifts upon its branches the jeweler 
suggests that these are appropriate gifts to 
hang on the tree at home. Holly wreaths 
are much used, but the imitation holly is 
much more sightly than the natural dried 
holly. Imitation poinsettias are now so real 
looking and beautiful that they are a decided 
bright note in the Christmas decorations. 

Crepe paper and tissue paper decorations 
when handled rightly are suitable for the 
most elaborate decorations. The tissue paper 
Christmas bell while inexpensive is a recog- 
nized appropriate decoration and there is no 
reason why the jeweler should not use these 
in his displays. 

Artificial foliage is now made so beautiful 
and realistic that it may be freely used. 
Sprays of flowers and foliage placed in 
vases add much to the beauty of any display. 
At Christmas a great deal of silver foliage 
and frosted leaves is used in combination 
with red poinsettias and holly wreaths. 

Stars are good symbols to use in connec- 
tion with the Christmas displays. A _ star 
mav be hung within a wreath, or it may be 
attached to a plaque with tinsel tentacles 
reaching out to the circumference. A large 
silver star or a cardboard star covered with 
tinsel is attractive. 

Red candles are especially appropriate to 
Christmas, but the jeweler may display his 
stock of candlesticks with decorated candles 
of any color in the Christmas display. Cut- 


(Continued on page 130) 
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PROFESSOR JULSTAFF Says: MIT Z 








“The W.H.S. folks couldn’t sell this 
Okay material so cheap if they had 
to pay the salaries of expensive \ gs 
Vy \ ( y 


S/ 


travellin’ men—or Jobber’s profits.” 
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E didn’t pick the price first and pattern the material to fit that 

low price—when deciding on these super-value Okay Jewels 
and Staffs. Instead we produced a good line and cut our profit down 
to the minimum. That’s why so many wise jewelers are using it for 
their average repair work, with a resultant increase in satisfaction 


and profits! 


W.H.S. 


O-K-A-Y 


BALANCE STAFFS BALANCE JEWELS 





PER DOZ. 








FOR MORE REPAIR PROFITS—MAIL THIS COUPON!!! 











ical School OKAY Balance Staffs OKAY Balance Jewels 

Waltham Horologica @ $1.00 Doz. @ $1.25 Dos. 
Waltham (54), Mass. Make Size Catalog No. Make Size Catalog No. 
EE eS Gg a ee es  neairiade ree reer 


We are desirous of testing the quality 
of your new super-value Balance Staffs 
and Jewels. Please ship the following to 
us at once and charge same to US OM YOUF seeeseeeeeeeeeeeeeeee es settee ee eeeereeeeenee es 
I aacemueaieiwies chad aiken naan 
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The Horological Q 


for The Jewelers’ Cireular by Lester B. 


Written Expressly 


uestionnaire 


Pratt 

















Avutnmor’s Note—Realizing that there is a scar- 
city of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
maker’s ability. It would be impossible to operate 


our vast industrial system without the aid of 
accurate time pieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 


the manufacture of 
the name, “watch- 
is invariably 


making generally comprises 
watch movements. However, 
maker,” in the jewelry business, 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are “old 
stuff’ to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 





(Continued from Technical Issue of Nov. 4, 1925) 


QUESTION. How shall we proceed to fit 
the hour wheel, so that it will operate prop- 
erly in the dial train? 

A NSWER.—Assuming that we have figured 
the dimensions of the hour wheel teeth 
correctly, they should mesh properly with 
the leaves in the minute pinion; we can be 
absolutely sure of this by an actual trial. 


Our first operation will be to ream out the 
pipe of the hour wheel to fit the cannon pin- 
ion. The best way to do this reaming is 
to grip the pipe of the hour wheel in a 
wire chuck. We should grip the pipe loosely 
at first, then run the lathe slowly and ob- 
serve if the face of the hour wheel runs 
true. We can easily true it by holding the 
thumbnail against it while the lathe is re- 


volving. When the wheel runs true then 
we should grip it securely enough to stand 
reaming. With a tube of thin metal, such 
as the pipe of our hour wheel is, should 
not grip it any tighter than barely necessary 
to hold the wheel thrown out of true. As- 
suming that the wheel is held true in the 


we 


chuck, then we will select a cutting broach 


of proper size and proceed to ream the pipe 
We 
hole 


the 
the cannon 


carefully to fit 
should try 
frequently 

hole is 
very 


pinion. 
pinion in the 
to determine when the proper 
made, the metal is reamed 
rapidly. If we wish an extra nice 
), Wwe may the final reaming 
round broach, which will smooth 

and leave it highly polished. 

the hole 
properly, then we 
from the chuck, and 
dial train with the minute 
ind cannon pinion in position. Assuming 
that the teeth of the hour wheel 

properly with the leaves of the minute 
ion, then may examine the thickness of 
the teeth. The teeth of the hour wheel 
should not extend above the top of the 
minute pinion leaves. The best condition is 
ittain upper surface of the hour 
vheel is slightly below the rface of 
the minute pinion. This allows ample con- 
tact of the teeth and leaves with no tendency 
the hour wheel to “ride” on top of the- 


cannon 


S1Ze 
out 

} 
i 


as 


with a 
the hole 


do 


the 
remove 


fits 
may 
try it 
wheel and 


that cannon 
the 
the 


pinion 


Assuming 
pinion 


wheel in 


mesh 
pin- 
we 


ed when the 
upper su 


tor 


minute pinion. To attain this condition it 
may be necessary to turn a slight amount 
f metal from the under side of the hour 
wheel to fit over the base of the cannon 
pinion. The proper condition is attained 
with just a slight amount of freedom be- 
tween the under surface of the hour wheel 
and the upper surface of the minute wheel 
Then we may reduce the thickness of th 
hour wheel, if necessary, so it will be below 
the upper surface of the minute pinion. 
Our next operation will be to fit the top 
of the hour wheel pipe, which should be 


formed so that the top of the pipe is slightly 
lower than the minute hand shoulder of the 
cannon pinion. Then we should turn the 
diameter of the hour wheel pipe to fit the 
hour hand. Each of these operations may 
be quickly performed with the hour whee) 
held in a wheel chuck. 

If we wish a first class job 
we would gild the 


every re- 
finished hour wheel 


spect, 


and make it the 


product. 
QUESTION. 


equal of any factory-made 


How 


wheel ? 


shall we proceed fo 


make a train 


dimension of the train 
are figured in the same 
for the hour wheel, but 
be sawed out to produce 
the five arms and web in such wheels. This 
is easily marked out, cementing a piece 
of brass plate of the proper thickness to 
a cement chuck. Having determined the 
proper outside diameter of the required 
wheel, we will mark a circle of this diam- 
eter on the face of the brass plate, by hold 
scriber the plate while the 
revolving. Then we _ will scribe 
circle within this allowing 
metal in which the teeth 
also scribe a the center 
diameter of to fit the 
circle the hub ot 


ANSWER,— The 
wheel teeth 
manner given 
the must 


and 
as 


wheels 


by 


nea against 
lathe is 
nother 
sufficient 
We will 
of the 

wheel ; 


circle, 
to 
circle in 
the pinion 
to form 


cut 


also a 
the wheel. 

We will 
the 
drawing 
the 


the 
ab ve 


arms by 
cente! 
from the 
setting the index plate 


width of 
hand slightly 
five straight lines 
outside, 


the 
rest 


mark 
setting 
ind 


center to 


to divide the wheel blank into five equal 
spaces. Then we will set the hand rest 
lightly below center and draw lines parallel 


with those previously drawn. Our next op- 
eration will be to remove the plate from the 


cement chuck, clean off the cement and 
lrill a hole in each segment to be removed 
Then we will saw out the segments with a 
fine jeweler’s saw. Then we may soft sol- 
der the whee! to a cement brass and proceed 
to cut the teeth in the same manner as de- 
scribed for the hour wheel. The final sizing 
to fit the pinion may he done after the teeth 
are cut and the wheel stoned smooth, by 
holding the wheel lightly in a wheel chuck 
(To be continued) 
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TIME! 


If you care how long you have to keep your 
customers waiting, and consider your time 
of value, use “MIFANS”’ in fitting Fancy 
Watch Cases. Otherwise, use the cheapest 
substitute you can get, as you will be the 
loser anyhow and will have kept your cus- 
tomer waiting longer than you should. 

























Pay the grinder’s profit, save your own time 
and satisfy your customers. 


If you have not received a booklet describing 
and illustrating 310 different sizes and 
shapes of “MIFANS,” fill in the coupon 
below, cut out and mail to your jobber or 
to us, and you will receive one. 


HAMMEL, RIGLANDER & CO. 


Exclusive Wholesale Distributors 
NEW YORK “t- “te “te “t- U.S. A. 





PLEASE SEND MIFAN BOOKLET TO 


ELS AA CeCe Te ae ee ee eee Rone ne ae 


Town a nn ere 
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How to Make Your Clocks Strike Right 





Br 


cadcast From Station WRNY, by Sam Bernard, Author and Founder of Timeology. 
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MERICAN machines are the best in the 

world. Mechanical inventions of our 
United States excel those of any other 
country on the face of the globe. Men in 
a position to know assert that the reason 
for it is that the average American is a 
born mechanic. It seems strange, there- 
fore, that you should find in a great many 
American homes clocks striking all sorts 
of ways, and in nearly every case you will 
fnd the head of the household at a loss to 
st the clock right, lacking the simple in- 
formation, that of correcting the striking 
apparatus of a clock that it may perform 
its functions properly. 

First of all, it seems fitting to say a few 
words about the root of the evil. The 
striking of a clock is upset when you let the 
cock run down, as, for instance, when you 
let a one-day clock run without winding it 
for over thirty hours, and an eight-day 
clock without winding it once a week. Be 
sure, therefore, to wind your one-day clock 
each day within a few hours of the time 
that you wound it the preceding day, and 
your eight-day clock once a week, preferably 
the same day of the week that you wound 
it last. 

Watches and clocks should be wound with 
regularity, for more than one reason: You 
will never get accurate time out of a watch 
or your one-day clock if you wind them one 
day at six in the morning, the next day at 
noon, and the following day at midnight. 
You could not get uniformity of time- 
keeping, you could not have your watch or 
your clock record time correctly unless you 
wind it regularly. Properly watches and 
one-day clocks should be wound within two 
hours of the twenty-four when they were 
last wound. Eight-day clocks should be 
wound the same day each week. 

A one-day clock after it has run for 
thirty hours, an eight-day clock for over a 
week, are at a minimum of strength, so to 
speak, with regard to their motive power. 
Main springs are to watches and clocks 
what steam is to the locomotive—it is their 
source of power and driving force. These 
main springs after they had given service 
for their duly assigned period, are in a 
weakened condition. The clock may con- 
tinue to run for days longer—or, hours in 
the case of a one-day clock—but the strik- 
img main spring will then frequently fail 
to perform its proper function with accuracy. 
It will be too weak then to bring the neces- 
sary pressure to bear upon the striking 
“train” so as to make the clock strike each 
half hour and hour as it should. And, as 
4 consequence, after you wind the time and 
striking main springs of the clock and start 
the clock going, it will begin to strike 
where it left off, which is very seldom the 
right hour, 

However, to make the clock strike right 
again is quite a simple matter. There is 
no need to call on a watchmaker and ask 
him to come over to your place to correct 








the striking of a clock. If it were a watch, 
you could take it over to the watchmaker, 
and he would charge you for the time he 
expended on the job. With a clock, on the 
other hand, you don’t dare to carry it 
around for fear, perhaps, of your ruining 
the time mechanism while carrying it in 
addition to the perturbed striking. And, as 
a result, you have to meet the watchmaker’s 
bill not only for the actual work he did 
on the clock, but also for the time he spent 
when calling at your home, your office, shop 
or factory, wherever you may happen to 
keep the clock. Surely in this case where 
the only trouble with the clock was that it 
did not strike right, there was no need of 
the watchmaker’s personal call and his 
charges accordingly. 


One thing you are always to bear in 
mind, whether your clock strikes right or 
wrong, that you are never to set a clock 
back—under no condition are you to turn 
the hands of a striking clock backwards. 
To be more specific as to the “why” of this 
“don’t do it,’—in a striking clock the minute 
hand lifts up a striking lever several minutes 
before the clock strikes. In a clock that 
strikes the half-hour as well as the hour, 
this striking lever is lifted up twice each 
hour—once for the half-hour, and again for 
the hour strike. Before the hands reach 
that place on the dial—and that varies from 
seven minutes before the clock strikes in 
some clocks to but a couple of minutes be- 
fore the striking in others—you may turn 
the hands back. It is best, however, for the 
layman to make it a rule, in accordance 
with the old adage that “safety is the best 
policy,” and never move the hands of strik- 
ing clocks backwards. In observing this 
rule, you will be sure of never bending the 
striking lifting lever of your clock. 

To the watchmaker there are several 
ways that he can alter the striking so as to 
make the clock strike correctly. He might 
lift up the striking lever from the back of 
the clock case, and thus make the clock 
strike the necessary number of times until 
the clock strikes the right hour, the hour 
that the clock hands indicate. Or, again, 
he might change the position of the hour 
hand, setting the hour-hand on the hour 
that the clock strikes. Still again, he might 
correct the striking in a more simple way, 
which you could do as well as he, without 
the slightest difficulty. 

We will say that the clock strikes five at 
six o’clock. To make it strike six, you 
want to make the clock strike twice, if the 
clock strikes on the half hour, and but once 
if it is only an hour-striking clock. In some 
clocks you can lift up a suspended wire, 
provided for this very purpose in front of 
the clock, and you could thus. correct the 
striking without “much ado” in but a few 
moments, 

Early American-made clocks were always 
provided, as a rule, with this suspended 
wire for altering and correcting the strike 
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of a clock. Eli Terry, the Connecticut 
Yankee, cabinet-clock maker, originator of 
the famous wooden-wheel clock at the close 
of the seventeenth century, inserted this sus- 
pended wire in every one of his wooden 
works, which do him honor to this day. 
Many of them are faithful companions to 
the grandchildren of the people who origi- 
nally bought them in exchange for flour, 
lumber or vegetables. This early American 
clock maker had to accept these in return 
for one of his clocks quite frequently, as 
money was not plentiful in those days. 

American manufacturers of the modern 
brass movement which was begun about 
1830, first by Jerome—the enterprising 
Yankee who is to be given the credit for 
the popularity of these clocks, and followed 
shortly afterwards by the more modern 
clock companies, Waterbury, New Haven 
and Seth Thomas, had at an early period 
always provided their clocks with this strik- 
ing-altering, suspended wire. Of late, how- 
ever, very few clocks have this easy means 
for altering the striking of clocks, perhaps 
for two reasons: First, American clocks 
the last two decades have been sent to alB 
four corners of the globe. A few jolts on 
their travels would be apt to entangle this 
suspended wire with the striking and time 
mechanism. The second reason is that the 
general layout of the more modern clock is 
such that the clock would have to be turned 
around in order to get at this suspended 
wire at all, if it had one. 

And the best and simplest way to correct 
the striking, a course to which even the 
capable watchmaker will resort nine times 
out of ten, is through moving the minute 
hand of the clock forward. Never mind 
the striking as you turn it. Just turn the 
minute hand forward until you get the hands 
on the hour that the clock strikes. 








Technical Notes 





Regarding the earliest clock and watch 
oil; we have looked over considerable 
matter along this line and it seems that 
the “melon oil” which is obtained from 
blackfish and also porpoise has been in use 
for a long period of time. However, we 
do not think that a fine grade of such oil 
was used in the earlier period, as refining 
of such oils was not understood as well as 
it is at the present time. We may have 
some further information in regard to the 
above later. 

*x * * 

The only possible reason your cyanide 
dip might lose its efficiency is that you 
either carry some of the other dips into it 
or you got hold of some cyanide mixture. 
If the work is rinsed after each dip in clear 
water you should have no more trouble with 
it. Many use cyanide dips up to 20 gallons 
and have used the same dip six months 
without any loss in efficiency. Sodium 
cyanide is generally recommended. The 
proportion is six ounces sodium cyanide to 
one gallon of water. 








Harry Farden, a jeweler on State St., 
Ogdensburg, N. Y., has decided to close his 
business and to remove to West Palm Beach, 
Fla., where he has become associated with 
the Lake Boynton Estates, a large deyelop- 
ment on the east coast. renee = 
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JEWELERS’ REVERSIBLE 


WORK BENCH 


The 


bench 


that evolution 
improvement—the comfortable, 


has produced—the 


convenient work 


that is truly the jewelers’ companion. 


It took years of experience with 
practical working jewelers, to 
evolve this bench—no _ other 
makers can offer it to you—it’s 
patented. It contains time-tried 
features, the convenient arm rest, 
the rigid file pin, 
drawer and_ the 
lower pan. 


When you see its strong, solid | 


construction, sturdy iron legs in 
two sections, upper and lower, 
you know at once that here is 
bench value. 


the full width 
non-rustable | 


| 
| 
| 


These benches are widely distrib- 
uted in the trade, due to their de- 
sign and construction—it pays to 
buy them no matter how remote 
you may be situated. 


Every worthwhile shop, large or 
small, in the land uses them. - The 
material is especially selected 
with its close-grain hard maple 
the top—and then heavily 
shellaced to allow for washing 
and cleaning. Altogether a most 
desirable bench for the factory, 
workroom, store or home. Get 
the catalog telling all about them. 


for 


Illustrated Catalog Free 


LEIMAN BROS. 





We move to our own building, 23 Walker St., } St., 





60 BBNB Lispenard St. 
New York 


Feb. 1 


Makers of Good Machinery for 35 nl 


ultimate 
bench 


Ls 


The top is the same front and rear, so that 
the really two benches in one. 
The transformation is complete whenever 
you want a new one for the old working 
front of your bench. 


bench ic 


Invest Wisely— 
Get the Bench 


that the leaders 


of the industry 
use—it costs no 
more. 

















Dixon’s Assay Sand Crucibles 
(J-50 Formula) 


Have been found to be superior to all others. 


have been found to be well worth the slightly higher first cost. 
For silver and gold they are safe in every way. 


Write us for prices—Dept. 77-A 


JOSEPH DIXON CRUCIBLE COMPANY 
REL 


Jersey City 


OL 





GOLD “cee 





SCORIFIERS 





MELTING 
FURNACE 





They cost a bit more than do some other makes, but 


For enamel they will not discolor. 


Established 1827 






and Clay Refractories 


New Jersey 


CUPELS SCORIFIER 














ma | 
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A Wonderful New Astronomical Model 





From the Review of Reviews 

















a 
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EW pedagogic devices have ever aroused 
more interest than has the optical plan- 
earium recently installed at the Deutsches 
Museum, in Munich, descriptions of which 
have appeared in several scientific journals 
at home and abroad. According to an ac- 
count published in Discovery (London), the 
planetarium is attracting great crowds: of 
tourists. Opportunities for inspecting replicas 
of the device will doubtless be available 
before long in various parts of the world, 
4s the makers—the well-known Zeiss optical 
frm, of Jena—are advertising the planetarium 
in foreign countries, and are now building 
one for exhibition on their own premises 
much larger than the original one in Munich. 
The author of the English article above- 
mentioned recalls the fact that mechanical 
devices, known as orreries, have long been 
ysed for demonstrating the movements of 
the heavenly bodies. However, as he points 
out, 

The very best of these can only furnish a 
crude imitation of the planetary movements, 
since radial wires and solid spheres and 
globules cannot possibly be made to imitate 
such immense dissimilarities of distance and 
masses as exist in the solar system alone; 
neither can the various bodies be made to 
describe their unimpeded orbits so long as 
their representative models are supported at 
the end of radial rods. Moreover, a person 
following the motions of an orrery is in the 
position of a living being outside the solar 
system, to say nothing of the fact that the 
existence of the fixed stars is necessarily 
ignored in these purely mechanical orreries. 

The idea of depicting the starry heavens 
on the inside surface of a sphere large 
enough to admit several spectators was car- 
tied out in Chicago some years ago by 
Professor Atwood. The Atwood sphere did 
not, however, show the movement of the 
planets, and, except as embodying a dome- 
shaped lecture room, bore little resemblance 
to the new German contrivance. The his- 
tory of the latter is thus outlined: 

Dr. Oskar von Miller, the president of the 
Deutsches Museum at Munich, shortly be- 
fore the war commissioned the Zeiss Works 
at Jena to evolve a large planetarium which 
would enable the motions of the heavenly 
bodies to be observed, as seen from the 
farth. The original idea was to accommo- 
date the spectators at the center of a large 
rotunda, the hemispherical dome of which 
was to represent the starry heavens with the 
tid of small glow-lamps, while the sun, 
moon, and planets were to be embodied by 
luminous disks attached to radial rods and 
moved over the surface of the dome along 
their correctly imitated orbits. 

The very first attacks upon the problem 
disclosed the hopelessness of any attempt 
0 solve it by purely mechanical means, and 
‘oon after the war the project was taken up 
from a fundamentally different aspect. The 

ispherical dome, which in the original 
‘heme must necessarily rotate about an 





oblique axis conforming to the polar altitude, 
was now arranged as a fixture and prepared 
in the manner of a white projection screen, 
while all fixed stars, the sun, moon, planets, 
and even the milky way, were to be pro- 
jected thereon, down to the horizon but no 
further, in strict obedience to their motions 
by means of a specially computed system of 
optical projection lanterns. 

Here, then, is the most novel feature of 
the device—the use of lanterns to project 
images of the heavenly bodies on a spherical 
screen. The projection apparatus is a 
marvel of mechanical ingenuity. 

The projection of the 4,500 fixed stars 
of the first to sixth magnitude which are 

















trom Popular Astronomy 


ZEISS PLANETARIUM AT MUNICH 


shown on the dome proved a comparatively 
simple matter. In order to obtain a con- 
tinuous reproduction of the system of fixed 
stars upon the spherical surface of the dome, 
31 projection bodies mounted upon a spheri- 
cal shell of gun-metal with a Nitra lamp of 
200 c. p. at its center and so divided up that 
thirty-one lantern slides derived from large- 
scale star maps form a continuous picture. 
The required spherical shell may be de- 
scribed as an icosahedron, having each of 
its twelve cornors cut off by planes in such 
a manner that the resulting twenty hexagons 
and twelve pentagons have identically simi- 
lar circumscribed circles. The stars are 
represented by disks of varying diameters 
according to their size without prejudice to 
the accustomed starlike appearance. The 
milky way is projected by means of a num- 
ber of small lantern attachments giving 
slightly nebulous images, and a few small 
projection attachments have been added to 
indicate the names of the constellations. 

The fixed-star projector is mounted upon 
an axis corresponding to the earth’s polar 
axis, so that the projected celestial dome 
may follow the diurnal motion. 

The problem of illustrating the movements 
of the sun, moon and planets was far more 
difficult. Uranus and Neptune, which are 
merely telescopic objects, are omitted from 
the scheme, but the other planets have each 
a separate projector so inclined to the polar 
axis of the fixed-star projector as to take 
proper account of the inclinations of the 
several planetary orbits and the obliquity 
of the ecliptic. An ingenious system of 
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cranks and linkages enables each individual 
planet to project its orbit on the dome with 
fair accuracy. The intricate character of 
the lunar orbit has been mechanically sim- 
plified, with some slight sacrifice of accuracy, 
by neglecting its ellipticity and representing 
it as circular. The lunar phases are imi- 
tated by the aid of a sort of double occult- 
ing device attached to the lunar projector. 

The whole planetarium is electrically 
driven to correspond with the apparent 
diurnal motion of the heavens. In addition 
to this, a system of differential gearing has 
been introduced which permits the rate to 
be altered at will, so that the ordinary “day” 
can be compressed into 444 minutes, 2 min- 
utes or 50 seconds. The procession of the 
equinoxes can also be demonstrated by speed- 
ing up the mechanism, and the phenomena 
of a “year” can be condensed into a few 
seconds or minutes; or, if desired, the motion 
may be reversed. Thus the looped character 
of certain planetary orbits can be clearly 
brought out, while the celestial configura- 
tions of the past, present or future can be 
demonstrated and their respective dates read 
off on an ingenious enumerating device 
attached to the planetary axis. 

To complete the illusion of being under 
the actual vault of heaven, the horizon of 
Munich, as seen from the roof of the 
Museum, is reproduced around the room at 
the height of two meters above the floor. 





Show Cards and Slogans for the 
Holiday Season 





(Continued from page 109) 








sired effect is lost altogether if the lettering 
is crowded or extends too near the edge of 
card. To gain the most headway in practic- 
ing the beginner should adopt some sort’of 
a system: For instance practice all the 
circular letters first, such as, B, C, D, G— 
O, P, Q, R—S, U. Then all the angle let- 
ters, such as E, F, L, N, T, V, W, X, Y and 
Z. Then all the square letters, such as 
H, M, A and K. By following some system 
like this he will make better headway and 
be less confused. 

Do not attempt to start lettering with 
the brush too full of color, or too dry—but 
after dipping the brush in the ink work it 
backward and forward on a smooth piece of 
paper or cardboard or better still, a piece of 
glass. This will distribute the ink well into 
the heel of the brush and at the same time 
flatten out the brush into a flat chisel edge 
shape, the shape it should be for clean cut 
single stroke lettering. 

A general, but natural mistake that most 
beginners make in their first attempts at let- 
tering is to be too careful and cautious. Do 
not use good paper or cardboard until you 
are more sure of yourself. Old newspapers 
cost nothing and are ideal for practice work 
having the column lines already there and 
there are always one or two pages which 
are more or less free from heavy face type. 

If your downward strokes have a tendency 
to lean to the left, keep on trying to 
straighten each stroke as you go along and 
you will find that practice will be all you 
will need, providing you have procured an 
up-to-date outfit of brushes, pens and show 
card inks. 
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THE NEW GRAVER SHARPENER 


The simplest and most practical. With this tool 
an apprentice can sharpen any style graver 
angle, any height, perfectly in one minute, a trick 
that the most experienced engraver cannot do ay 
well in ten minutes the old way by hand. 

Endorsed by hundreds of the best artists in the 
engraving profession. It does the work right and 
saves time. Substantial in design, well made ang 
finished. Rollers are hardened steel. Frame jg 
nickel plated. Guaranteed. 


Price, $5.00 Post Paid 


Order from your jobber. If your jobber 
cannot supply you, order direct from ug. 


LANGE MFG. CO., Inc. 


106 Townes St. 





GREENVILLE 


SO. CAROLINA 








usE DEE REFINING service 


Every lot is handled with exacting care with a view to your continued patronage. 


SHIP US YOUR NEXT ACCUMULATION 


DEEPENDABILITY 


DEENOTES 
THOMAS J. 


DEE & COQ. 


Refiners - i Evettbe-lchattase:) 


. Sales Office 





5 So. Wabash Ave. 


CHICAGO 


Refining Plant 
317-319 E, Ontario St. 




























AS IT REACHED US 
goose that laid the golden 


today—NOW —for free oe I 








INCOMPARABLE WATCH CASE 


Such as is here depict- 
edin genuine photo- 
graphic reproductions 


of a case repaired by our expert mechanics stands out 
as a beacon light in forceful blazonry in attestation of 
the high-grade work turned out by this house.. For 
over 30 years we have specialized upon the complete 
restoration to original shape of seemingly worthless 
cases and have builded a reputation for superior work 
surpassed by no other watch case repair house in the 
country. Irregardless of how we a f battered up a case 
may be, we restore it to its original shape speedily and 
accurately, and especially solicit work refused by other 
firms because of the culties incident to successful 


WATCH CASE REPAIRING 


Work by mail or express receives the same painstaking 
care as work brought in, and you can safely expect to 
receive the same courteous treatment which has for so 
long a time characterized our house. Our prices are 
right. We add only a fair and legitimate profit to the 
actual cost of the job. We don’t believe in killing the 


'e expect you to come back, and so treat you = por eng ay A 
and price list, or, better still, favor us with atrial order. ou’ll 


>> BECKER-HECKMAN CO. Given 


piece of workis absolutely guaranteed to be right. Send 
e élad to know us. nd for prices on special work. 
CHICAGO —_ 
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OURS IS THE HOUSE THAT 
“DELIVERS THE GOODS” 
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for 50 years the Standard Lubricant 
for Watches and Clocks 
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24 JOHN ST. $3 


Telephone Cortlandt 5222 
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AMERICAN-SWISS FILE & TOOL CO.’S 
AMERICAN GAS FURNACE CO.’S 
Gas Furnaces for Melting, Annealing, Enamel 
aaa, Assaying, Etc. Positive Preesme 


Anchor Tool & Supply Co., Inc. 


Formerly Tool and Supply Dept. of 
E. P. REICHH / 


ELM & CO., inc. 
NEW YORK 
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Question No. 4033.—To Clean White 
Metal—Please advise us what to use to 
clean white metal after the bar pims or 
brooches come out of the form from the 
melting, also after polishing to get the rouge 
ond grease from same.—P. D. 

Answer—Manufacturers of base metal 
goods, white metal, German silver, brass, 
etc, generally have their own pet formulas 
for brightening or pickling after melting. 
The ordinary pickle of nine or ten parts 
water to one of sulphuric acid will remove 
oxide or black. Brightening dips are made 
by adding a very little nitric acid, salt, etc. 
Nitric acid and calcined soot in water is 
also used. A frosting dip is made of nitric 
acid and murniatic acid. Strong soda solu- 
tions, of ammonia and water, will remove 
the grease or rouge after polishing. Rock 
potash solutions, also a special cleaning 
compound, may be used. This latter is ex- 
cellent as the hands will not be affected in 
the solution. Where feasible, white metal 
jewelry is not polished but burnished by 
hand or in tubbing machines. The writer 
recently saw samples of English made white 
metal jewelry. These were combinations of 
enamel and white metal and the metal parts 
were all burnished, presenting a hard, mir- 
ror like finish, less liable to tarnish. 


Question No. 4034.—Water Proof and 
Acid Proof Cement.—What kind of cement 
can I use that will not be affected by water 
or acid?—J. B. 

Answer.—A very reliable cement, one 
that will resist the action of water and most 
of the acids, is prepared as follows: Finely 
powdered litharge, fine, dry, white sand and 
plaster-of-paris, each three parts, pulverized 
resin one part. Mix the above ingredients 
into a paste with boiled linseed oil, to which 
a little Japan drier has been added, and let 
it stand for four or five hours before using. 
Best results are obtained ‘by making the 
cement up fresh for each job, as it loses 
strength if allowed to stand very long after 
preparing. This cement is especially good 
for cementing enamel letters to store fronts, 
also for repairing marble, slate and onyx 
clocks, 


Question No. 4035.—Gold Varnish for 
Fine Instruments.—I recently had in for 
repairs a physician’s microscope. The in- 
‘trument did not have a very good finish 
and I put some shellac on it, which made 
it look worse yet. What kind of varnish 
is used to produce the golden shade on such 
instruments? I have quite a bit of such 
Soods for repairs —V. B. 

ANsweR.—The class of instruments which 
you mention are usually finished with a 
special golden lacquer, at the present time. 
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We have used a special golden varnish for 
this purpose, though, and have obtained most 
excellent finishes; in fact, very much su- 
perior to any lacquered surface. The var- 
nish is prepared as follows: Gum shellac, 
in flakes, 90 parts; gum copal, 30 parts; 
dragon’s blood, 1 part; red saunders wood, 
1 part; grain alcohol, 600 parts. Any drug- 
gist can prepare this formula for you if 
you are unable to obtain the grain alcohol ; 
denatured alcohol may be used also, but it 
does not give quite as good results. The 
varnish may be applied with a fine camel’s 
hair brush and the instruments should be 
previously cleaned and highly polished. 


Question No. 4036.—To Blue Steel 
with a Solution.—I am making some small 
tools to put on the market and I want some 
quick method of coloring them blue in quan- 
tities. They are steel and while I can color 
them by the heat method, I find it is too 
slow. Can you help me?—C. C. 

ANSWER.—The saltpeter process is the 
most satisfactory and effective method of 
bluing steel articles in quantities. Procure 
an iron kettle or pan of suitable size for 
the quantity you wish to handle at one op- 
eration. Then make a mixture of 20 parts 
sodium nitrate and 1 part potassium per- 
manganate. Heat the mass over a slow fire 
until the chemicals are melted to a trans- 
parent liquid and the bottom of the kettle 
turns dull red. Clean the articles as for 
plating, dry thoroughly and dip for a few 
moments in the nitrate bath, then dip in hot 
water and dry them at once. By varying 
the amount of heat employed and the time 
of immersion, almost any color from blue 
to black may be produced. Finish the arti- 
cles by rubbing with any thin mineral oil. 


Question No. 4037.—Proper Use of 
Ring Stick—Please explain the proper way 
to measure a ring on the ring stick. Should 
the edge of the ring come to the size mark 
or should the center of the ring be on the 
line? I am continually getting mixed on 
this proposition—C. K. 

ANSWER.—There seems to be considerable 
difference of opinion in regard to the proper 
method of using the ring stick for measur- 
ing rings. We always say that the edge of 
the ring should come to the mark, while 
others and even some manufacturers contend 
that the center of the ring should be on 
the mark. This is not correct, because any 
ring which is properly made is a section of 
a tube inside, and consequently is the same 
size in the center as it is on either edge. 
The ring is pushed on the stick as far as it 
will go, it is obvious that the edge of the 
ring indicates the size clear through the 
ring, center and both edges are alike. If 
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we measure a ring on the center, it would 
make very little difference in a narrow ring, 
but in a wide ring the difference would 
amount to quite a bit. An allowance must 
made for wide rings but this does not 
change the correct method of measuring as 
explained. 


Question No. 4038—Croix de Guerre 
Finish— How can I produce the finish as 
used on the French croix de guerre? I 
— to produce a red-brown smut in gold. 
—F,. M. 

ANSWER.—The French croix de guerre 
is finished in oxidized copper. The crosses 
are acid dipped, then oxidized in a weak 
liver of sulphur solution. The high lights 
are relieved on a muslin buff wet with pow- 
dered pumice stone and run at a low speed. 
Some of the crosses are finished by using a 
black lacquer in the low lights, but this 
does not produce as nice a finish. Any firie 
gold solution that is fairly rich in metal 
may be used to produce a red-brown smut 
by adding sufficient carbonate of potash. 
The solution should be used hot and small 
amounts of carbonate of potash added until 
the desired shade is produced. A gold solu- 
tion for this purpose should contain at least 
4 dwts. of gold to the gallon. 


Question No. 4039.—Annealing Fur- 
naces.—Is there such a thing on the market 
as an annealing furnace which does not tar- 
nish the surface of gold and silver when it 
is annealed. We understand that there is a 
vacuum annealing furnace which does such 
qwork.—C, B. 

ANSWER.—There have been several elec- 
tric and gas deoxidizing furnaces brought 
out for the above purpose. Some of them 
will do fairly good work but none of them 
are entirely satisfactory. If you wish to 
thoroughly protect alloyed gold and silver 
from oxidation during annealing, it is best 
to coat the metal with boracic acid. To 
obtain best results, the metal must be chem- 
ically clean and well coated with the boric 
acid, which should be mixed with water and 
applied with a brush. 


Question No. 4040.—Green Gold Solu- 
tion.—Please tell me how to make a green 
gold solution for electroplating.—I. N. 

ANSWER.—Green gold may be made by 
alloying 19 parts fine gold and 5 parts fine 
silver. This makes an excellent green gold, 
although some of the popular alloys are 
made in other proportions. The usual 
method of making a green gold solution is 
to take a fine gold solution and add sufficient 
silver solution to produce the desired shade. 
To obtain the dark green shade, dissolve a 
small quantity of carbonate of lead in caus- 
tic soda and add a few drops at a time until 
the desired effect is produced. 








Mr. Blank, in characterizing a former em- 
pleye who is now a rival and competitor, 
said: “Why, he’s a sharper, a thief and a 
liar, and I taught him all he knows.”—The 
Continent. 





Purchaser—“What is the charge for this 
battery ?” 

Garageman—“One and one-half volts.” 

Purchaser—“Well, how much is that in 
American money?”—The Ink Slinger. 
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HOOVER & STRONG, Inc., 119 W. Tupper St., Buffalo, N. Y. 


Golden Rule Refiners- Since 19/2 
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HANDY @ HARMAN 


Fulten 2 Gold Sts., Bridgeport, 
New York City Conn. 


425 Richmond St., Providence, R. I. 
SHIP TO ANY ONE OF OUR THREE PLANTS 
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Combined CULMAN CHUCK and PIVOT POLISHER 
Made specially for the extremely small bracelet train 
wheels, without a shoulder to hold. Takes ALL pivots 
polishes balance and palletpivots without disassembling. 

Both work and Chuck remain stationary, only the polisher runs 
around pivot with just the right friction. Lap is hard steel, burnish. 
ing the pivot, giving a hard, high and quick polish. 

The introductory price, $9.50 Cash or C. O. D., is good only on 
orders mailed prior to Jan. Ist. 

The best tool for the purpose you ever used or your money refunded, 
Will save its cost every day in time saved. Polish all pivots on bracelet 
watches and you eliminate half your stops and troubles. 

“Free” with every order, “The Bracelet Watch,” a booklet on this 
subject which will help you, how to locate faults, how to keep out dirt, 

Xmas present your Watchmaker will appreciate and make money 
and satisfied customers for you. 


C. CULMAN 


13 DEWEY COURT, HONOLULU, T. H. 
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Your Workshop? 


If not, install one of our gasoline gas 
generators—see illustration showing No. 40C 
connected up to a melting furnace. Gener- 
ators can be arranged to supply a regular 
piped system of gas along your bench, 
from which you can operate blow-pipes, 
Bunsen burners or other heating apparatus. 

Gasoline may be vaporized in generator 
by air blast from power blower where con- 
tinuous supply of gas is desired, but for 
short operations, or where a power blower 
cannot be used, the foot blower can be 
substituted. Ask for Catalog B. 


BUFFALO DENTAL 


MFG. COMPANY 
BUFFALO, N. Y., U.S. A. 








Platinum—White Gold—Precious Metals 


47 Fulton St. New York, N. Y: 


Analyses 
LUCIUS PITKIN, Inc. 











THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St., New York 
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Methods of Working Gold 





Written Expressly for The Jewelers’ Circular by Lester B. Pratt 
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1EVERAL of our subscribers have asked 
D for information in regard to working 
gold; one in particular wishes to know “how 
io anneal white gold, so that it can be 
yorked without breaking.” 

As a matter of fact, all gold work- 
as have more or less trouble in work- 
ing white gold. Obviously, an experienced 
workman will be able to handle his gold 
to better advantage than the apprentice and 
this article is addressed more to the begin- 
ner than to the experienced workman. 

In making up or alloying for white gold, 
it is always advisable for the beginner 
to obtain a white gold alloy from the re- 
éner. White gold alloys may be obtained 
for making any karat of white gold and 
they should be used for the particular karat 
that is required. For instance, you cannot 
ase 18K white alloy in making 10K or 14K. 
It may be done in some instances, and it is 
done, but you cannot expect the best results. 
The alloy used in making white gold con- 
sists principally of nickel and zinc, but the 
proportionate metal content of the various 
karats is not the same for all alloys. 

In making white gold, the gold and white 
alloy should be cut in small pieces, placed in 
the crucible and covered with boracic acid. 
For five ounces of gold, it is best to use 
about one ounce of boracic acid; it must 
form a protective coating over the surface 
of the gold in any case in order to elimimate 
volatilization of the zinc as much as pos- 
sible. This is one very good reason why 
the apprentice has trouble in working white 
gold; if the surface of the molten metal is 
not fully covered, then some of the zinc 
volatilizes and the result is a very hard gold 
(it is hard enough at the best) that is dif- 
ficult for any one to work and especially 
for the apprentice. 


The ingot mold should be made ready for 
pouring the gold; it should be set for the 
required ingot size, heated so you cannot 
hold your hands on the mold and_ then 
slightly oiled. This ingot may be placed in 
a clean iron skillet, which should be also 
oiled slightly. Then, any gold which is 
spilled in pouring may be cleaned and re- 
melted. The reason for oiling the skillet is 
amply to eliminate picking up small scales 
of fron with the spilled gold, which may 
happen if the surface of the iron is not oiled. 
nN any case, it is advisable to heat the pieces 
of gold that may have been spilled and boil 
them in clean dilute hydrochloric acid, then 
you may be sure that all particles of iron 
will be removed. It is the attention to such 
small details that will eliminate much trouble 
m working white gold. 

When the ingot has been made ready for 
pouring, it should be placed in the skillet 
and inclined slightly in order to allow the 
Bases to escape as much as possible. The 
gold should be brought to a high heat and 
lust Previous to pouring it is best to grasp 
the crucible with the tongs and swill the 
2old around in the crucible thoroughly. 


This may easily be done in the same man- 
ner as you would rinse out a small vesset 
that contained dregs you wish to pour out. 
The principal reason for such swilling is to 
thoroughly mix the metals just previous to 
pouring and if you will always follow such 
method, you will always obtain a homo- 
geneous ingot. Assuming that your gold is 
at a suitable pouring heat, it is. always best 
to pour it as quickly as possible. 

When the ingot has been poured, allow 
it to cool entirely before removing from the 
ingot mold. Then examine the ingot care- 
fully for blow holes. For instance, if there 
is a large hole or bubble in the center of 
the ingot, you may be able to roll the ingot 
and use some of the gold, but you will have 
to cut off certain parts, which means wasted 
time. It is also advisable in all meltings 
to weigh your gold carefully before and 
after casting; if there is a loss of metal 
that cannot be otherwise explained, it is 
usually zinc and should be replaced on re- 
melting. 

Assuming that you have obtained a sound 
ingot, then you may proceed to roll it down 
to the required thickness. It is always best 
to roll any white gold ingot to half its 
thickness before any annealing is attempted. 
This is done to break down the crystalline 
structure of the bar and tends to produce 
a more workable metal. Therefore, if you 
cast an ingot one-quarter of an inch in 
thickness, roll it down to one-eighth of an 
inch and then you may anneal it. 

In annealing the bar, heat it uniformly all 
over and to a cherry red, then allow it to 
thoroughly cool before handling again. 
With yellow gold, you may heat it red and 
as soon as the red has disappeared, you 
can cool it in water, but this method cannot 
always be safely followed in working white 
gold. After rolling the white gold bar to 
half thickness, as above described, then it 
may be rolled and handled the same as 
yellow gold. 

If you have occasion to pickle white gold, 
always use a pickle composed of nine parts 
water and one part hydrochloric acid. Do 
not use the regular sulphuric acid pickle for 
white gold, as it is not apt to give good 
results. 





Harry Lawson, U. S. N., is spending a 
15-day furlough at his home. He recently 
recovered from burns and injuries received 
when a gun back fired, after being in a 
naval hospital several weeks.—W insted 
(Conn.) Evening Citizen. 





AGE BRINGS WISDOM 

“I’m getting up a little poker game, Ma- 
jor,” invited the friend. “Would you like to 
join us?” 

“Sir, I do not play poker.” 

“I’m sorry. I was under the impression 
that you did.” 

“I was once under that impression myself, 
sir.”—The American Legion Weekly. 
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Diamonds as Used for Industrial 
Purposes 





PAMONDS employed in industry are 

mostly used in their natural state as 
rough diamonds. They are sometimes cut 
to do special work, but are principally em- 
ployed for truing and shaping foundry 
wheels. As there are many sizes and de- 
scriptions of grinding wheels, every user has 
learned by experience which size and type 
of diamond are best suited to his work. The 
stones are set in steel holders, either for 
hand tools or special machine tools, to fit the 
type of grinding wheel. 

Many users of diamond tools set the dia- 
monds themselves, but there are many firms 
today making a specialty of the manufacture 
of these tools. Most diamond tool manufac- 
turers have their own methods of setting, 
and the life of a stone, provided it is not 
faulty, depends entirely upon the setting. 
Nevertheless, most firms supplying industrial 
diamonds as a specialty also undertake to 
set them. 

There are two types of diamonds employed 
in industry, known as “borts” (crystal forma- 
tion) and “carbons.” Carbon or black Bra- 
zilian diamonds are generally, if of good 
quality, of greater resistance than the bort 
stone. The bort being a crystal is likely to 
give way under hard usage, while carbon is 
an amorphous conglomerate, and although it 
is of the same hardness as the crystallized 
diamond, it is tougher and less brittle, owing 
to its amorphous state. As the supply of 
carbon is limited these stones are very ex- 
pensive, and while they are used to fairly 
large extent by mining engineers for pros- 
pecting drilling, the high price generally pro- 
hibits their extensive use in grinding shops. 
It is of uninteresting appearance, for it re- 
sembles nothing so much as pieces of coal, 
and it takes an expert to judge the quality of 
this material. This fact, coupled with high 
prices, prevents its use for grinding wheels 
to a large extent. Grinding wheel manufac- 
turers who not only have to true their wheles 
after manufacture, but often have to take 
large cuts, will chiefly employ carbon to do 
this special work. By reason of their long 
experience in the use of carbon they are bet- 
ter placed than the average user of ordinary 
diamonds to judge the quality of carbon by 
inspection. Rough diamonds are also used 
in diamond prospecting drills, stone saws, 
wire-drawing dies and glass cutters.—From 
the Brass World. 





The Funmakers 





Another shipment of those wonderful Bal- 
briggan Dresses. These will not last long. 
Sizes 14 to 38, $5.00—From an ad in the 
South Bend (Ind.) Tribune. 





DON’T KILL YOUR WIFE—LET 
ELECTRICITY DO THE 
DIRTY WORK 
—From a vacuum cleaner ad in the Green- 

ville (S. C.) News. 

IF YOU are going to Prescott or Jerome 
early Tuesday morning and can carry from 
two to three hundred pounds extra, please 
communicate with Miss H. at Arizona Re- 
publican today. Phone 7474.—Personal ad 
in the Arizona Republican. 
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LEES & SANDERS, 


Detroit customer writes: “We are greatly pleased that 
our confidence in you has been so well repaid.” 


SWEEP SMELTERS. 


BIRMINGHAM, ENG. 





Manual of Diseases of 


the Kye 


By Charles H. May, M.D., New York. For students 
and general practitioners, with 377 original illustra- 
tions, including 22 plates with 71 colored figures. 
Eleventh edition, revised. Cloth. 390 pages. Price, $4.00. 





The Optical Publishing Company 
11 John Street : : : : New York 








PLATING 


Gold Silver Platinum 
Silverware Repaired 
Mesh Bags Repaired and Refinished 





1925-1926 Edition 





The Jewelers’ Circular 


Buyers’ Directory 





Useful to Buyers and as a Directory of 
the Jewelry and Allied Lines 





Price One Dollar 





The Jewelers’ Circular Publishing Co. 











‘ 11 John Street New York, N. Y. - 
Rubin & Schwartzman 
102 Fulton St. New York 
GOLD SILVER NICKEL COPPER 


Send Your Next Job to 
CINCINNATI PLATING & REPAIR CO. 


133 W. Central Parkway, Cincinnati, Ohio 
PLATERS SILVERSMITHS 


Sterling Silver Silverware 
Repaired and Flatware 
Refinished Jewelry 
° . Mesh Purses, 
Etc. —_ Etc. 


TO THE TRADE 
Jewelry Engraving for Christmas 


Engrave anything. Personal Service—Winter Policy. 
Good styles at low cost. Write and arrange today. 


Winter’s Service = *3,N, Neth 





Missing Parts Furnished and Alterations Made, 





JOHNSON CO. *™°" 22508 


Manufacturer of 
Presentation Jewels, Medals, 
Badges, Pins, Rings 


and Special Orders 
352 West 13th Street NEW YORK, N. Y. 








The Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 
Made in 14K Yellow, White and 
Green Gold 


The Lien Safety Pin Clutch Co. 


Pat. Feb. 26,1917 100 W. 21st St., Room 411, New York Pat. May 25, 1920 











Derbyshire, Webster-Whitcomb LATHES 


MAGNUS, ELECT AND RIVETT 
Special attention given to repair work 


F. W. DERBYSHIRE - - ~ 








" » Waltham, Mass., U. S. A: | 
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Granted by the United States and 
pens ne Registered Trade-Marks.] 
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UNITED STATES PATENTS 


Issue of Nov. 24, 1925 


WATCH ALARM. 
Filed Oct. 4, 1924. 








WILLIAM MILLER, 


ain Serial 741,556. 


New York. 

3 Claims. 

An inaudible alarm including a flattened cylin- 

drical watch casing having a perforated recess in 
the back thereof, a stem projecting from one edge 
of said watch casing, for winding and setting the 
time mechanicm thereof, an alarm mechanism 





within said watch, a second stem projecting from 
said casing and adjacent to said first mentioned 
stem for winding and setting said alarm and a 
hammer operated by said alarm mechanism and 
through said back and normally within the said 
recess when at rest, said hammer being adapted to 
be projected beyond the walls of said recess to con- 
tact with a body upon which said watch is placed, 
only when said alarm mechanism is operated. 
1,563,127. SEPARABLE CUFF BUTTON. Eben 
F. Witpe, Attleboro, Mass., assignor to The 
Baer & Wilde Co., Attleboro, Mass. Filed June 
10, 1925. Serial 36,159. 3 Claims. 
In a button, a cupped base, a ring on the base 
having a substantially right angular flange, the rim 
of the base being spun over the ring, and a shank 





having a flanged end, which extends outwardly from 
the shank and the periphery of which abuts the 
flange of the ring, the free edge of the flange of 
the ring being spun inwardly onto the flange of the 


shank 


153,322. RIBBON-BRACELET CLASP. 
Cmartes R. Tost, Centerdale, R. I., assignor 
to The Hadley Co., Providence, R. I. Filed 
Oct. 9, 1924. Serial 742,520. 1 Claim. 

Ina clasp, a female member having a rectangular 
opening, and a male member composed of a plate 
formed with a pair of spaced openings disposed 
on opposite sides of the center of the plate and each 

Spaced at each end from the adjacent ends of the 

Plate to provide a central bar, the bar being offset 

to lie in a plane in front of that of the plate, and 

4 rectangular head integral with the plate and 

located in spaced relation to the sides and ends of 
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the bar, and having each of its four corners slitted, 
the slits terminating at the junctural points of the 
head and bar so as to leave the latter of solid 
formation, each of the head sides being of V-shape 





age RSSSossssosss6sts3 
x: Seal Fl 


with the apices of the V’s located centrally between 

the top and bottom of the head. 

1,563,217. MECHANICALLY-OPERATED PEN- 
CIL. ArtHur E. Moore, Conimicut, R. I., 
assignor to Rex Co., Providence, R. I. Filed 
July 14, 1925. Serial 43,575. 4 Claims. 

In a mechanically-operated pencil, a barrel portion, 

a point sleeve bushing secured to one end thereof, 

a tapered sleeve fitted over the bushing having one 






end shouldered against the barrel, and a point end 
member secured to said bushing and provided with 
a shoulder for engaging the adjacent end of said 


sleeve by which the sleeve is held against the 
barrel. 

DESIGNS 
68.855. FINGER RING. Epwarp J. Gross, South 


Orange, N. J., assignor to Meyer & Gross. 





Filed Sept. 12, 1924. Serial 10,765. Term of 
patent 7 years. 
68,8644. HOLDER FOR TOILET CASE OR 


SIMILAR ARTICLE. Wituiam H. Lester, 





























Elgin, Ill., assignor to Elgin American Mfg. 
Co., Elgin, Ill. Filed Aug. 19, 1925. Serial 


14,518. Term of patent 3% years. 
68,865. HOLDER FOR TOILET CASE OR 
SIMILAR ARTICLE, Wrtuiitam H. Lester, 
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Elgin, Ill., assignor to Elgin American Mfg. 



















Co., Elgin, Tl. 
14,519. 


Serial 


Filed Aug. 19, 1925. 
Term of patent 3% years. 

HOLDER FOR TOILET CASE OR 
SIMILAR ARTICLE, Witiiam H. Lester, 











Elgin, Ill., assignor to Elgin American Mfg. 
Co., Elgin, Ill. Filed Aug. 19, 1925. Serial 
14,521. Term of patent 3% years. 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb, 20, 
1905, and are published in compliance with Section 
6 of said Act.] 





Trade-Marks Published Nov. 17, 1925 
(Continued) 

Ser. 220,772. (CLASS 4. ABRASIVE, DETER- 
GENT, AND POLISHING MATERIALS.) 
GorHaM Mrc. Company. Providence, R. I. 
Filed Sept. 25, 1925. 


“Okt , 
RC I@ 


Particular description of goods.—Silver Polish in 
Cream Form or Impregnated Cloth. 
Claims use since Jan. 1, 1919. 


Trade-Mark Registration Granted Nov. ‘17, 


1925 
205,875. DIAMOND RINGS. WeEx cer Bros., 
Chicago. 
Filed May 18, 1925. Serial 214,523. PUB- 


LISHED AUGUST 25, 1925. 


Trade-Mark Registration Granted 
Nov. 24, 1925 


206,183. WATCH GLASSES. HamMmMet Ric 
LANDER & Co., New York. 
Filed July 24, 1925. Serial 217,828. PUB- 


LISHED SEPTEMBER 15, 1925. 


Trade-Mark Registrations Renewed 
48,168. CHAINS AND LOCKETS. Registered 

December 12, 1905. Tue Bassett JEWELRY 
Renewed Dec. 12, 1925. 


HOLLOW WARE, 


Co., Providence, R. I. 
49,338 


SILVER-PLATED 
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Registered Jan. 30, i906. INTERNATIONAL 
Sirver Co., Meriden, Conn. Renewed Jan. 
30, 1926, 

49,339. SILVER-FLATED HOLLOW WARE. 
Registered Jan. 30, 1906. INTERNATIONAL 
Sitver Co., Meriden, Conn. Renewed Jan. 
30, 1926. i 

49,340. SILVER-PLATED HOLLOW WARE. 
Registered Jan. 30, 1906. INTERNATIONAL 
Sirver Co., Meriden, Conn. Renewed Jan. 
30, 1926. 

4,341. SILVER-PLATED HOLLOW WARE. 
Registered Jan. 30, 1906. INTERNATIONAL 
Sitver Co., Meriden, Conn. Renewed Jan. 
30, 1926. 

49,483. WATCHES, WATCHCASES, AND 
WATCH MOVEMENTS. Registered Feb. 6, 
1906. PHILADELPHIA WatcH Case Co., River 
side, N. J. Renewed Feb. 6, 1926, to The 


Keystone Watch Case Co., Philadelphia, Pa., 
and Riverside, N. J. 

49,538. WATCHES, WATCHCASES, AND 
WATCH MOVEMENTS. Registered Feb. 6, 
1906. PHILADELPHIA Watcu Case Co., River- 
side, N. J. Renewed Feb. 6, 1926, to The 
Keystone Watch Case Co., Philadelphia, Pa., 
and Riverside, N. J. 


49,769. SILVER-PLATFD HOLUOW WARE. 
Registered Feb. 13, 1906. INTERNATIONAL 
Strver Co. Meriden, Conn. Renewed Feb. 
20, 1926. 

49,825. SILVER-PLATED HOLLOW WARE. 
Registered Feb. 13, 1906. INTERNATIONAL 
Strver Co. Meriden, Conn. Renewed Feb. 


20, 1926. 


49,826. SILVER-PULATED HOLLOW WARE. 
Registered Feb. 13, 1906. INTERNATIONAL 
Strver Co. Meriden, Conn. Renewed Feb. 
20, 1926, 


Trade-Mark Registration Renewed 


4,399. WATCHES AND WATCH PARTS. 
Registered August 15, 1905. Tue Hamppen 
Watcu Co. Renewed August 15, 1925, to 
The Dueher-Hampden Watch Co., Canton, O., 
assignee. 
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outs of immense size may be used freely. 

Snow and ice and Winter scenes are usu- 
ally attractive because of the contrast with 
the rest of the fixtures in the window. Much 
of the jeweler’s merchandise shows up very 
well against a white, snowy background. 
White materials covering the floor may 
have a slight sprinkling of artificial snow 
to create the effect of a crisp snow-covered 
expanse. 

Specially decorated Christmas cards should 
be used in all displays. These aid in giving 
the Christmas atmosphere to the display. 
Small Christmas tags such as are attached 
to Christmas packages are suitable for price 
tickets, which should be used freely in all 
Christmas displays. 

Christmas advertising should be informa- 
tive. It should be designed to help the pur- 
chaser select an appropriate gift for any per- 
son. To do this the jeweler should divide 
his stock into lists suitable for each person. 
While it is good business to suggest that a 
wrist watch is a suitable gift for the daugh- 
ter of the house, or the wife, it is also ad- 
visable to suggest alternate articles for gifts. 

It is good practice to suggest that the 
members of the family get together and pool 
their funds and buy parents something of 
real value. It may be suggested that the 
boys and girls chip in and buy father a gold 
watch, or mother a set of silver. When this 
is done the “worth-while gift that lasts” idea 
should be played up prominently. 
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The jeweler will do well to provide Christ- 
mas packing for the gifts purchased from 
him. Special paper, twine and tags may be 
provided. Special boxes are a_ necessity. 
The gift as handed out by the jeweler should 
have the appearance of a real Christmas gift, 
ready to hand over to the loved one. 

Every article in the stock of the jeweler 
is an appropriate gift for someone and every 
line should be featured as gifts. It is a 
mistake to play up a few items and not the 
entire stock for gift purposes. 








Freedom of Credit Information 





By J. H. Trecor* 


HE prosperity of our country has de- 
pended largely on the flexibility and 
usefulness of our credit system. 

We could not have a credit system with- 
out some mechanism functioning to give 
wholesomeness and usefulness to credits. 

Wherever a business or a banking enter- 
prise sells goods or makes loans on credit 
terms there is an indebtedness to the credit 
system that has made possible the expen- 
siveness of our business and financial trans- 
actions, and yet it is an obligation too little 
recognized. 

When we were entering the period of our 
real prosperity nearly three decades ago, 
there was no cohesion to credits, and there 
was a looseness in the credit structure be- 
cause co-operation and the interchange oi 
credit experience and information had not 
evolved to their present proportions. 

Credit experience or information was con- 
sidered as an asset, to divulge which would 
be permitting competitors to take an ad- 
vantage. This narrow philosophy proved 
to be radically wrong, and only as we trans- 
formed it into the idea of a free and re- 
ciprocal interchange of credit information 
did we give to credits that cohesion and 
form that justify its designation as a sys- 
tem. 

With all this experience behind us and 
with business men impelled to maintain 
credit machinery against commercial fraud 
through a million dollar fund and through 
various helpful devices so that the useful- 
ness and flexibility of the system shall be 
augmented, there still exists a boulder in 
the path of commerce. This obstruction ‘is 
the custom of some institutions to ask a 
price for their experiences or information, 
or to arrange for the selling of the informa- 
tion or experience to the inquirer through 
an organization formed for this purpose. 

Some State bankers’ associations have ap- 

proved of making a charge for credit in- 
formation, but in doing so they have over- 
looked the basic fact that the fluidity of 
credit and its usefulness to them was 
founded upon a free and reciprocal inter- 
change. 

Frequently banking institutions are found 
asking a price, although small, for their 
credit information. The idea is entirely 
foreign to modern requirements of business 
and it is opposed to that progressiveness 
which gradually transformed limitation into 
freedom of interchange. 

I feel this situation keenly for the organ- 
ized credit men have for long endeavored 





*Executive Manager, National Ass’n of Credit 


en. 


December 2, 1995 





to impress business men with the 
of a free policy in the interchange of credit 
information. I cannot see how offenders 
against the best operation of our 
system can be unconscious of the harn, 
they are bringing to that element of our 
commerce—credit—upon which the nations 
prosperity largely rests. 

There must be a free though car 


guarded circulation of credit information in J 


order that .the selection of risks may 
intelligently made. To impose a charge f 
the information is clogging the channel and 


make it more difficult for us to preserve the 


principles on which our wide credit cireylg. 
tion is based. 











TRADE CONDITIONS 


Christmas trade in Birmingham has started ip 
the past 10 days earlier than usual, according to 
some of the jewelers. Some jewelers say that they 
have commenced to sell articles for Christmas 
presents in considerable quantities. Some of these 
purchases are being put away by the jeweler until 
Christmas. Leading retail jewelers are predicting 
a fine Christmas trade, better than last year. Gen. 
erally speaking business conditions in Birmingham 
are better than for several years. This is due to 
the fact that cll manufacturing plants are operating 
and much building is being done. 





The Brooks Repair Co., which has con- 
ducted a watch and clock repair shop for 
some time at 192714 Second Ave., has added 
a line of jewelry. 

The handsome residence in Florence of 
J. W. Sommer, well known retail jeweler 
of that city, was damaged by fire a few 
nights ago to the extent of $1,500. The loss 
is practically covered by insurance. 

Unknown burglars a few nights ago en- 
tered the general store of W. H. Tipton, on 
the Selma-Montgomery Highway, a few 
miles out of Selma, and stole a number of 
fine watches and other articles. Mr. Tip 
ton carries a line of jewelry as well as other 
goods. 

Mrs. Clara Griffith Whitlock, 80, widow 
of the late John H. Whitlock, pioneer citizen 
of Eufaula, who in 1865 established a retail 
jewelry store in Eufaula, is dead. The Whit- 
lock jewelry store at Eufaula is still doing 
business, and for many years has been the 
most noted show-place in Eufaula. The 
funeral of Mrs. Whitlock took place from 


St. James Episcopal Church, Eufaula, 
where her husband was organist for 2 
years. 


While attempting to open a case contain 
ing jewelry in the store of Edwards & 
White, at Brighton, Joe Tate, negro, was 
shot by D. I. Murphy. Mr. Murphy slept 
in a back room of the store. Late one ni 
recently he heard a noise in the store, and. 
taking his pistol, started to investigate. He 
caught the negro in the act of stealing the 
jewelry and fired at him. The negro is ® 
a serious. condition in a hospital and 18 
under guard. Mr. Murphy was acquitted 
of the charge of shooting the negro. 














George Forester has opened a watch re- 
pair shop at the Charles Sauer barber shop, 
Hokah, Minn. 
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